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BRITISH! INSURERS UPHELD 
HERE FOR DENYING CLAIMS 
OF EMPLOYERS RECIPROCAL 


Decisic: To Abide By Policy Terms 
Not Called Blow To Integrity 
Of Reinsurers 


ASSESSMENT RISKS COVERED 


Earlier Reports Of Court Case Had 
Charzed “Technical” Avoid- 
ance Of Just Claims 








Few court cases involving insurance 
relations have caused more argument 
and discussion than that in which the 
receiver for the Associated Employers 
Reciprocal of Chicago failed to collect 
well over $1,000,000 from certain Lloyd’s 
underwriters in London, the Eagle, Star 
& British Dominions and the Thread- 
needle Insurance Co. under reinsurance 
policies covering the risk of assessment. 
When news of the failure of the receiver 
to win his case first reached this coun- 
try several wecks ago it was intimated 
rather freely in certain quarters that 
the British unde:writers had hidden be- 
hind technicalities in order to escape lia- 
bility and therefore those who have in- 
surance relations with the British mar- 
kets should not feel too secure about 
their ability to be reimbursed in the 
event of losses. 

Many leading brokerage and under- 
writing offices in New York feel that 
an entirely wrong impression has been 
created and they are stoutly defending 
the integrity of the leading companies 
and Lloyd’s underwriters in England. 
They uphold the decision of Justice 
Roche of the King’s Bench Division that 
the underwriters were protecting the 
subscribers of the Associated Employers 
Reciprocal from actual assessments dur- 
ing the period of the reinsurance poli- 
cies and not against events occurring 
during the period which at a later date 
gave rise to assessments. The assess- 
ments were not made until after the 
remsurance policies had expired, al- 
though the losses upon which the assess- 
ments were based had occurred during 
the years these covers were in force. It 
Was upon this question of interpretation 
of the policies’ intent that the case was 
decided in favor of the British defen- 
dant insurers. As a result of this case 
the reciprocal policyholders must pay 
about $2,000,000 in assessments. 

A leading law firm in New York, com- 
menting upon this case and its relation 
+ . 
to the 1 insurance of assessment risks, 
Says to the Eastern Underwriter: 

No Technical Defense Involved 
‘It is in timated that underwriters took 


advantace of a technical defense. The 
Ppinion, however, shows that the deci- 
sion was reached after a trial extending 
ver eight days in which the Court not 
only carefully considered the reinsur- 
ace coutracts as a whole in the light 
t all circumstances under which 
they wo 


written, but admitted evidence 
(Continued on Page 26) 




















PHOENIX - 


Assurance Company, Ltd. 
of London 
150 William Street, New York 
A Corporation which has stood the test 
of time! 148 years of successful business 


operation. World-wide interests. Abso- 
lute security. 








DEPENDABLE Excellent Service and Facilities 


Establesbed sph 
INSURANCE 


Indemnity Company 


150 William Street, New York 






































Penn Mutual’s 
Channeled Industry 


This year has been divided into periods or production 
channels. To each has been assigned one form of service 
for Field concentration. 


The Educational Department will supply tested sales talks 
and other helps. The Direct Mail Department will have a 
special plan and material for each period. Our Sales Engi- 
neering and Advertising Department has devised definite 
programs. Our Agency magazine, the News Letter, will pow- 
erfully cooperate. 


The entire creative facilities of these departments will be 
beside and behind every Penn Mutual representative in 1930, 
thus pouring into each service channel the entire resources 
of Home Office direction and sales equipment and of the 
educated Manpower of the institution. 


And our Manpower program will be continued in full 
strength and with still broader application. 


WM. A. LAW, President 
WM. H. KINGSLEY, Vice-President HUGH D. HART, Vice-President 





INDEPENDENCE SQUARE, PHILADELPHIA 
Founded 1847 

















MONTREAL LIFE, UNDER 
ATLAS CONTROL, WILL 
ENTER NUMEROUS LANDS 


Will Soon Be Doing Business in 
West Indies, Says President 
Arthur P. Earl 


HOW THE DEAL WAS MADE 


Atlas Bought 6,750 Shares at $75 
Each; Companies To 
Co-operate 


The deal by which the Atlas Assur- 
ance Co., Ltd., of London acquired stock 
control of the Montreal Life Insurance 
Co. of Canada was of more than ordi- 
nary interest to insurance men of Great 
Britain, United States and Canada for 
several reasons. The Atlas is one of 
the best known of the old-established 
British fire companies, having been 
formed in 1808 and having entered the 
United States in 1886. The Atlas has 
been writing fire and allied lines in Can- 
ada since 1887 but no life insurance on 
this side of the water. 

The directors of the Atlas decided 
after careful investigation that it would 
be a good move on the part of the com- 
pany to enter Canada for life insur- 
ance. After a study of the situation ex- 
tending over several months it was con- 
cluded that the best way to accomplish 
that was to purchase a stock interest in 
a Canadian life insurance company and 
to continue it as such. Attempts have 
been made by some British companies 
to establish life departments in Canada, 
but with no unbounded degree of success 
—one reason being that British methods 
were used and there was an attempt to 
exercise quite close supervision from the 
head offices in Great Britain. The meth- 
ods of transacting life insurance are en- 
tirely different in England than in Can- 
ada and the United States. The direc- 
tors of the Atlas felt that it would be 
extremely difficult to conduct life insur- 
ance in Canada in that way, and hence 
the decision to buy stock control of an 
established life company. 


Good Reputation of Canadian Companies 


Another thing taken into consideration 
was that Canadian life companies bear 
good reputations in foreign fields. The 
directors of the Atlas thought it would 
be advantageous to enter the Montreal 
Life in certain foreign fields where the 
Atlas was,already entered as a writer 
of fire insurance and allied lines. It is 
the intention of the two organizations 
to work closely together through the of- 
ficers, and directors of the Montreal Life 
will be given a free hand in the conduct 
of the affairs of that company. 

The Montreal Life commenced opera- 
tions in 1910. Insurance in force on De- 
cember 31, 1929, was slightly in excess 
of $40,000,000. The Montreal Life is 
about to enter Newfoundland and also 
the British West Indies. Its growth in 
the future will be progressive. 

Statement by President Earle 

An explanatory statement about the 
Montreal Life-Atlas deal appears in the 
current issue of the Montreal’s agency 


(Continued on Page 16) 
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no sooner had our new plane arrived when we summoned a friend to accompany us 
while we tried our hand at sky writing : : Notwithstanding the hazards of a trial 


Hight he was with us for the nonce as we emerged from our penthouse hangar, 


took off, rose, and gazed from the cockpit 


to the city, 5280 feet below : : After 





legibly executing the words ‘Organized 





ofice at 225 West 34th Street, 


Service’, (representing our policy), over our main 
’ y) 


and similarly over the branches at 566 Courtlandt Avenue, the Bronx, 225 Broadway 





looped the loop, dove, spun, and_ slid 


and 60 John Street, we soared a bit, 
Apparently deprived of any conversational propensities whatsoever up to this time, due 
to either the altitude or skepticism, our companion, otherwise a dynamic insurance 
landing roof : : Said 


broker, ventured to speak as we volplaned down to the 


he “This sort of thing wasn’t dreamed of a few years ago, and just look at 


us” =: : “Neither was —Organized Service— and just look at us” we replied 
as we 


slid safely into the hangar of The Keane-Patterson Agency of The Massa- 


chusetts Mutual Life Insurance Company at 225 West 34th Street, New York City. 
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Boston Attack On Savings Ban 





k Insurance 


Former Commissioner Wesley E. Monk Calls It Invasion Of Pri 
Business By State, Discrimination Against Important Group Of 
Citizens, Subsidy Of Special Class And Favoritism In Taxation; 
M. G. Summers and E. I. Brown Appear For Producers 


The annual battle between the life insurance men of Massachusetts and the 


advocate 
ance con 


of savings bank life insurance 1s on again and the joint legislative insur- 
mittee is wrestling with the problem. 


At the hearings before the legislative committee in Boston there was a big 


savings bank plan. The 


turnout of both life insurance men and friends of the 
iife insurance interests had a strong support this year in Wesley E. Monk, former 
Massachusetts commissioner and now general counsel of the Massachusetts Mutual 
Life. Mr. Monk submitted a carefully prepared argument to the insurance com- 
mittee which is considered by many to be as good a presentation of the case against 
savings bank insurance as has ever been made in Boston. 


The case of the insurance production people was handled by Merle G. 
Edward I. Brown, who appeared before the committee with a large array 
savings bank insurance people were represented by Miss Alice 
savings bank insurance commissioner, and as usual there was a 
of prominent business and professional men who spoke in favor of the 


mers and 
of witnesses. The 
Grady, deputy 
big galler 
plan. 


Sum- 


The whole proposition this year hinged on Senate Bill No. 113, which would 
provide that the savings banks be restricted to write $5,000 on a single life. At 


the present time it is possible for an individual tc 


obtain $13,000 through the sav- 


ings banks, taking a thousand out in each of the thirteen banks doing business in 


There are 196 s 


Massachusetts. 


savings banks in Massachusetts which, 


under the 


present law, could vote to engage in this class of business, so the life insurance 
people feel that there is a possibility that this form of insurance may be made 


availabl 


in very large amounts as the years go by. 


They claim that the original 


intent of the law was: to make this plan of insurance something for the working 


man only and in small amounts. 


The argument of former Commissioner Monk follows: 


“No objection can be made to savings 
bank life insurance as insurance. It is 
sound insurance actuarially, and, of 
course, by virtue of its exceptional situa- 
tion and the help which it receives from 
utside sources, it results in it being 
bought at less than cost. The methods 
of conducting the business, however, are 
objectionable. 

“First, it is carried on under the false 
belief and practical misrepresentation to 
the public that it is State Insurance. As 
a matter of law and as a matter fact, 
itis not State Insurance. Not one dol- 
lar of value of property of the Common- 
wealt h is back of it, and not one obliga- 
tion of the state guarantees it, and yet 
purchasers of this insurance believe that 
it percentage contracts are in danger of 
not being carried out, the Commonwealth 
in some way or other is a guarantor 

f their fulfillment. 


Discrimination 

‘It is a fact that this general belief 
that the Commonwealth is back of this 
surance is encouraged, if not by direct 
expression, certainly by the implication 
which arises w hen representatives of the 
savings bank insurance department re- 
{uest an entre to business concerns and 
requests assistance from the heads of 
usiness houses to educate and _ solicit 
ls insurance for the savings banks. It 
sees without saying that a representa- 
he of Massachusetts, appearing with 
is credentials, will receive more atten- 
ion and will receive privileges and pref- 
ttences that the representatives of a pri- 
‘ate concern will not receive. This is 








nfair, 

“While it is expressly provided by the 
law that savings banks shall not employ 
S licitors, 


is my opinion that the spir- 
Dred that law is completely evaded by 
ot I a subterfuge. It is well 
“Own and beyond dispute that certain 
euPloyes: 1 the State Department of 
“ings Bank Life Insurance, under the 
: ccucators, visit large industrial 
“ants and lusiness houses for the pur- 





DPOSe of jor4 
r a 7 resting employes and others 
Nose business “houses in this system 
surance, and, of course, it goes 


without saying for the purpose of per- 
suading them to buy such insurance. I 
have no way of substantiating my opin- 
ion, but I am of the belief that these 
so-called educators, and I call them so- 
licitors, are at least in part paid by 
those interested in savings bank life in- 
surance as individuals and I believe it 
could be established that some of these 
individuals are members of the board 
of trustees of some of the savings banks 
having insurance departments. Recently 
I have read in the newspapers of a plan 
to incorporate the so-called league which 
has for many years been supporting sav- 
ings bank life insurance and_ probably 
those who are engaged in the solicita- 
tion of the business. 


No Right to Use State Seal in Way It 
Has Been Capitalized 

“Up to the present time these insur- 
ance banks have been using in their ad- 
vertising and on their correspondence 
the seal of the Commonwealth of Massa- 
chusetts. This was something which they 
had no right to use, either legally or 
morally, and it is only recently that 
some power has been exercised so that 
they no longer use that seal. 

“A most anomalous and unique situ- 
ation exists in government with relation 
to this savings bank life insurance. The 
Statute itself provides that a division 
shail consist of a corporation known 
as the General Insurance Guaranty Fund 
—and the commissioner of savings bank 
life insurance is a member of the board 
of trustees of that corporation, although 
his appointment is by the governor. The 
support of this corporation is imposed 
upon the general taxpayers in the annu- 
al appropriation which is made for car- 
rying on the work of the division of sav- 
ings bank life insurance. This is an 
unfair use of the taxpayers’ money and 
borders very closely upon the constitu- 
tional limitations of the use of such 
money, and inasmuch as the company 
which I represent pays in the neighbor- 
hood of $60,000 taxes to the Common- 
wealth cach year, it is apparent that 
some of the taxes which my company 
pays are used for the purpose of sup- 


ing a person who appears 


porting its competitors in the life in- 
surance business. This is extremely un- 
fair as a matter of principle. The dep- 
uty commissioner is a person appoint- 
ed by the officers of the corporation, 


another anomalous, unique and unparal- 
leled situation in government. In other 
words, here is a corporation appoint- 


to be a state 
representative and acts as such and is 
paid by the taxpayers out of the general 
levy. 

“Again, the general public believes, but 
without warrant, that this savings bank 
insurance business is conducted by sav- 
ings banks as an incident to its general 
business and that all the financial re- 
sources of the savings banks conducting 
such insurance are back of it. This is 





WESLEY E. 


MONK 


not true. The funds of the savings de- 
partments of the savings banks are in 
no way responsible and cannot be held 
for any impairment of the funds in the 
savings bank insurance department. The 
so-called educatorss and advertisers, in 
the form of employes of the savings 
bank life insurance division of the state, 
are solicitors of life insurance. I say 
this without fear of contradiction, so 
far as actual realities and facts are con- 
cerned. The line of demarcation be- 
tween education, which results in tak- 
ing applications for insurance, and solici- 
tation of that insurance is so fine and 
thin that nobody can distinguish it, and 
yet such schelees of life insurance are 
not subject to the ordinary licensing 
provisions applied to other citizens of 
the Commonwealth who engage in the 
insurance business, with the consequent 
result that no real control is exercised 
over the acts of such agents, and any 
rebating or twisting or violation of any 
other laws of the Commonwealth relat- 
ing to the powers and responsibilities of 
ordinary insurance agents cannot be 
dealt with in the same manner as with 
the ordinary insurance agent. This is 
discrimination and is unfair and inequit- 
able treatment of the citizens of this 
Commonwealth, each and all of whom 


are entitled to equal protection under 
the law under any sound construction 
of our constitution, bill of rights or the 
ory of government. 

The Right to Engage in Insurance 

“Savings banks and their 
such, in my judgment, are not interested 
in engaging in the life insurance busi 
ness except for one reason, and that 
reason is a perfectly sound one so far 
as the savings banks are concerned if 
they desire to complicate their business 
to that extent. That reason is based 
upon the thought and belief that in ob 
taining policyholders in their life in 
surance division they thereby encour 
age people to become depositors in the 
savings departments of the savings 
banks. This thought is similar to that 
which exists in connection with Chrisi 


trustees, as 


mas clubs, school deposits and othe: 
means of inducing people to open ae 
_counts, and the same reasoning applies 


to those savings banks which have 
savings bank insurance departments but 
who are acting as 
lection of premiums 


agents for the c 


“My great objection to the methods 
by which savings bank life insurance ts 
conducted is based upon the fact that 


the Commonwealth of Massachusetts, by 
permitting it to be conducted in- the 


manner in which it is, is thereby diserim 


inating against its own citizens. A mu 
tual savings bank is owned by its de 
positors. It is strictly a private cor 
poration. A mutual life insurance com 


pany is owned by its policyholders. It 
is a Strictly private corporation. Both 
are engaged in a highly respectable and 
important business, to wit: the en 
agement of thrift and the pro 
means for the support of dey 
the widows and orphans of inst 








depositors. The mutual life insurance 
companies of Massachusetts have had a 
sound and respectable growth and com 
mand the respect of the people of the 


country as great Massachus tts institu 
tions. The same is true of the 
banks of Massachusetts. Each of 
occupy positions in the esteem of the 
people second to none of their kind 
There is no reason why our. savings 
banks should be favored to the extent 
of discrimination against our mutual life 
insurance companies, It is unfair and it 
is unjust in its effect. There should be 
a fair field and no favor so long as the 
creatures of the Commins wealth are 
equally respectable. The mutual life i 
surance company is a bank. It 
in money and pays it out. The 
bank, of course, is a bank. It takes in 
money and pays it out. The only differ 
ence is that the contracts under which 
this money is taken in and paid out 
are of a erbart nature. But after all 
is said and done, they are of a 
kind, each dealing with money belo: 
ing to somebody else and occupyin 
position of sacred ‘rusteeship 
Socialistic 

“At the time of the institution of the 
savings bank life 
Massachusetts there were net Tr 
anywhere else and none ext 
where today except in Massachusett 
The idea ts the product of a mind, o 
collection of 
ture. 

“At the time savings bank Ife 
ance came into being—true it is that 


Savings 


them 


takes 


savings 


similas 


insurance svstem in 


minds, socialistic im 4 
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there was reason for an overhauling of 
some of the life companies, and that 
overhauling took place after the Arm- 
strong investigation in New York. There 
was no reason to complain of the mu- 
tual life insurance companies of Massa- 
chusetts then in existence, and no com- 
plaint was made against them. A clean 
bill of health was given in their cases. 
Since that date life insurance has be- 
come the greatest institution for thrift 
known. It has weathered the storms and 
stood the test of financial soundness and 
stability, and today life insurance occu- 
pies an ‘unique position in the United 
States, with more than one hundred bil- 
lions of dollars of life insurance in force 
—and that amount will have to be paid 
out to mature the contracts, all of which 
will have been saved for the benefit of 
widows and orphans. 

Responsibility for Progress of Life 

Insurance 

“What has brought about the tremen- 
dous growth of life insurance in the 
United States?—the efforts, the intelli- 
gent work and careful thought of human 
individuals. No one element has con- 
tributed so much to this most wonder- 
ful organization for thrift as has the 
element of the insurance agent. The 
proof of that statement is to be found 
by a comparison between the amount 
of life insurance in force in the United 


States and in the rest of the world. 
In the United States the business is 
operated under the American agency 


system, and there is one hundred bil- 
lions of dollars of life insurance in force 
in the United States. In the rest of the 
world there is but twenty-five billions 
of dollars of life insurance in force, and 
in the rest of the world they do not, as 
a rule, operate under the agency system. 

“There is only one conclusion: that 
the great growth of life insurance in 
the United States is the result of solici- 
tation by intelligent, hard-working and 
honest men. It is unfair to those men 
who have performed this great service 
to the people of Massachusetts that they 
should be compelled to compete on an 
unfair basis with the state of Massa- 
chusetts, in truth or by inference. Any 
organization or group of men that profit 
through the work of others without 
sharing in the burdens is parasitical in 
its nature. While the great institution 
of life insurance has been built up 
through the efforts of private organiza- 
tions and private individuals, it is unfair 
for the state of Massachusetts to assist 
other private institutions in getting the 
benefit of their work and stil] not be 
placed under the same burdens and ob- 
ligations. 

“To summarize, I say that savings 
bank life insurance as insurance is sound 
but that the system under which it is 
operated in this Commonwealth is un- 
sound, unfair and discriminatory. It pro- 
vokes criticism and rightly so because 
of this unfairness and discrimination as 
between citizens of the Commonwealth. 
What If Insurance Companies Entered 

Banking Business? 
should the business be carried 
First, as a solution of the present 
situation, may I suggest that the savings 
banks should not be in the insurance 
business any more than insurance com- 
panies should be in the savings bank 
business. It is just as logical to permit 
mutual insurance companies to be in the 
savings bank business as a motive by 
which more insurance could be sold, as 
it is to permit savings banks to be in 
the insurance business in order to in- 
duce more savings accounts. However, 
I do not assume or presume that the 
state will change its policy so far as 
permitting savings banks to do an in- 
surance business is concerned, and if it 
is to be the continued policy of the state 
to permit such banks as private corpora- 
tions to carry on the life insurance busi- 
ness in competition with its mutual life 
insurance companies, it is only fair, 
equitable and right that that business 
should be conducted by both parties on 
exactly the same basis of treatment, so 
far as the Commonwealth is concerned. 
Each should share the same burdens. 
‘Each should have the same privileges. 


“How 


onr 


There should be no limit to the amount 
of insurance which the savings banks 
can write. There should be no prohi- 
bition against the employment of solicit- 
ors. There should be the same methods 
of taxation. There should be the same 
licensing required of solicitors and the 
same methods should be applied to both 
in granting those licenses. The same 
qualifications should be required of both. 
In every way they should be treated 
alike. It would then be a case of a 
fair field and no favor, and let the one 
who wins take the prize. However, to 
go a step further, if the state does not 
believe that it is its duty to treat its 
citizens with equal and fair considera- 
tion, then at least it should do what 
it can and go to such extent as is prop- 
er to mitigate the results of its own un- 
fairness and thus reduce the injury 
which is being worked upon one class 
of its citizens. 
Sole Reason For Bill 

“This latter suggestion is the purpose 
of the bill which is before the commit- 
tee on insurance today. At the time the 
savings bank life insurance came into 
being the sole reason back of it was 
that it provided a method by which the 
man of small means could procure in- 
surance cheaply. It was not admitted, 
and would have been disputed and de- 
nied, that it was made for bank direc- 


tors or others of equal means. If a lim- 
itation of $5,000, that is, five $1,000 poli- 
cies with five separate banks, is per- 
mitted, the purpose of savings bank life 
insurance is accomplished. A limitation 
of $5,000 is a fair limitation and very 
liberal if the purposes of the law are 
what we have always been told without 
variation. Wage earners, as a rule, can- 
not buy as much as $5,000 insurance, 
and the amount of the average policy 
in the savings bank insurance system 
today, as I am informed, is a little in 
excess of $1,000. In fact, the average 
amount of insurance in my own com- 
pany is less than $5,000, and that is high 
in comparison with many other compa- 
nies. If this bill were enacted into law 
there would be no interference with the 
present methods, unfair as I say they 
are, and still, as I have said before, the 
purposes of savings bank life insurance 
would be accomplished. 
Insurance Department Should Supervise 
Savings Bank Insurance 

“T am well aware that the suggestion 
which I am about to make is probably 
not within the scope of the petition upon 
which this bill is founded, but I say 
without hesitation that the regulation 
and supervision of the savings bank life 
insurance department of savings banks 
should be under the State Department 
of Insurance entirely, and there should 


not be the joint supervision as now e. 
ist. At the present time three gover. 
mental divisions of the Commonwealth 
are engaged in the supervision of this 
activity, to wit: the division of ingy;. 
ance acting through the commission 
of insurance, the division of banks ac. 
ing through the commissioner of banks 
and the savings bank insurance division 
acting through its deputy commissioner 
in reality, and the junior officers in tha 
division. There is absolutely no neces. 
sity for such an ill-advised form of sy. 
pervision and regulation. The insurance 
department of Massachusetts is well or. 
ganized to regulate and supervise lj 
kinds of insurance, and as a matter of 
law and as a matter of fact does g 
with the exception that it is not given 
full supervision over savings bank life 
insurance. At some times the commis. 
sioner of insurance is sole supervisor, 
but sometimes he acts jointly with the 
savings bank supervisor, and while, as q 
matter of law, the department of say. 
ings bank insurance is not given strict 
supervision, nevertheless practically ql| 
of the actual affairs of the savings bank 
insurance departments are handled 
through that division. The savitgs bank 
treasurers consult with the deputy com- 
missioner and the actuary, medical ad- 
visor and other clerks. The real te- 
(Continued on Page 46) 





“Good Morning, 
Mr. Prospect” 
(I Know He’s I nterested!) 


HIS agent is sure of himself, confident that 
what he is going to say willinterest his pros- 
The approach to the interview, so often a 
rough and rocky road, has been smoothed by a 
preliminary message which Mr. Prospect has 
already absorbed and which has started him 
thinking along receptive lines. 
even definitely expressed interest in the proposi- 
tion by asking for more information and the 
agent is here by invitation to give it to him. 
With the way clear for straightforward selling 
talk, the sale is already half made. 

NYNL’s Mail Advertising Service places at the 
agent’s disposal a battery of interest-arousing 





pect. 


Possibly he has 








Anne Shriber-NY. 


personal letters, covering the most popular 
contracts, mailed from the Home Office to a 
prospect list furnished by the agent. 
listing the aid of the Service, the agent can 
direct a controlled, accurate selling ‘‘attack” 
at any group of prospects he chooses. 

Agents who use the Service most swear by it. 
**Can you imagine any agent ‘cold canvassing’ 
when he can get at least six hot leads a week 


By en- 


through the Mail Advertising Service?’’ asks 








Sertire <r Stones 





enclosures on the most popular contracts, is the NYNL agent's guide 


to more business. 


a 


° 


Fe loose-leaf ‘Pave the Way"’ book, containing specimen letters mal 


one Minnesota agent who freely admits he has 
been ‘‘made”’ by the system. 


Other helps which this Company furnishes its agents includ 
the Northwestern National News, weekly newspaper for agents; 
Northwestern Fireside, quarterly policyholders’ magazine; an 
extensive line of Goodwill Builders (gifts at cost for prospects 
and policyholders); a Baby Health Service; and a complet: 
supply of sales literature. 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


O. J. ARNOLD. Parsiocnt 


STRONG-> Minneapolis Minn. ~ LIBERAL 
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Insurance Keeps Pace 
With Aviation Strides 


INDUSTRY MUST PROVE SAFETY 





Dr. Lawrence G. Sykes Discusses Life 
and Accident Companies’ Problems 
Before N. Y. Insurance Society 





“Life and accident companies have 
more than kept pace with the aviation 
industry,” declared Dr. Lawrence G. 
Sykes, medical director of the Connec- 
jicut General, before the Insurance So- 
ciety of New York in a meeting held 
yst Friday noon in the Great Hall of 


the Chamber of Commerce of the State 


of New York. In a thorough review of 
yviation’s development and its relations 
with the insurance field Dr. Sykes said 
that the insurance companies have been 
doing their utmost; that the solution of 
the prob.m rests with the aviation in- 
dustry itself in demonstrating its safety. 


Dr. Sykes, who has made an intense 


study of .he aviation angle of insurance, 
related personal incident which oc- 
curred last September which clearly in- 
dicates the problem that insurance com- 
panies have been confronted with, and 
also shows the attitude of many in the 
aviation industry. While attending a 
conference of aviation traffic officials he 


was frequently questioned as to when 


life companies are going to liberalize in 
their attitude toward air travel. Dr. 
Sykes replied by asking them if they 
would go down to the airport there and 
get into the first plane with any pilot 
and travel. They immediately replied 
that they were more particular than that, 
being in the industry; and the doctor 
countered, “Yet, you want the insurance 


companies to do that very thing, cover 
any and all conditions.” 

People engaged in the aviation indus- 
try want to know the pilot and the ship 
in which they travel, and likewise in- 
surance companies want to know these 
facts in underwriting. It is particularly 
true, says Dr. Sykes, owing to the lack 
of uniform state regulatory laws gov- 
ering intra-state flying. 

Extracts From Address 


“The life insurance business was and 

is vitally interested in the possibilities 
and the future development of aviation. 
In what way are we vitally interested? 
Qn January 1, 1927, the fifty leaders in 
volume of business in this country and 
Canada were interested to the extent 
that they were covering policyholders 
without restrictions as to the means of 
travel to the amount and extent of $73,- 
276,680,279. 

“In preparing a paper in 1927 on ‘Avia- 
tion and Life Insurance,’ I sent out a 
questionnaire to ascertain what the 
above mentioned fifty leaders were doing 
with regard to aviation. A number of 
companies replied that they were not 
concerned for they did not take anyone 
terested in flying either as a passen- 
ger or as a pilot. The facts disclosed, 
however, that they had a real potential 
interest represented in the policyholders 
on their books and in the increased in- 
crest evidenced by the public in_ this 
new means of transportation. Today 
this amount of coverage has grown to 


— nt of approximately $95,000,- 
“What was the actual situation that 
life companies met in this new problem? 

Let us visualize for a moment how dif- 
ltrently we looked upon air travel in all 
ts phas: only a few years ago. Real 
activity was confined to comparatively 
‘mall groups and general participation 
did not seem imminent. It is not strange 
’s we look back that some companies 

in 1927 expressed the feeling that they 

“ere not concerned for they took no 
ne who traveled as a passenger or who 

Was a pilot. In granting a life policy 

‘ontract to an individual, a new uncer- 

“4 situation had arisen. The majority 

% policy contracts had no qualification 

&8 to aeronautical activity even for the 

“pope period. The contract offered 

‘0 the pi 


lic ran to termination either 


by death, maturity of contract, or non- 
payment of premium. The questions 
asked as to past and present aeronautic- 
al activity and future intention were 
scarce. What was the future going to 
show? Did we have to anticipate ex- 
cessive mortality? What were the de- 
velopments going to be in the industry? 
Naturally in the early infancy of this 
new problem, marked conservatism was 
in order. Disregard for conservatism in 
life underwriting, represented by inade- 
quate rates for insuring pilots, proved 
costly to several companies. They re- 
ceived the bulk of the business because 
of low rates. The loss ratio was ex- 
cessive at an early date, for those de- 
siring the coverage most were quick to 
take advantage of their offer. The in- 
adequate rates were quickly withdrawn. 

“Here was an underwriting problem 
without any background of experience 
from a mortality standpoint. Associat- 
ed with this fact we had a problem of 
a fast growing industry with conditions 
changing almost overnight. Pilots were 
here today and in another position to- 
morrow. New airlines were being estab- 
lished in new fields. The Air Commerce 
Act, regulating Federal aeronautics and 
interstate flying, had just become a law 
the latter part of 1926. Few states had 
laws regulating intra-state flying so that 


there was practically no control of local 
flying. Within the past year I made a 
second survey of the underwriting prac- 
tice of the fifty leaders in volume and 
one of the most interesting facts devel- 
oped was the changed attitude of the 
companies during this period.” 


Changing Attitude 


“In 1927 most companies looked as- 
kance on an applicant who had traveled 
as a passenger and stated that he might 
travel by aeroplane two or three times a 
year in the future and would not con- 
sider pilots under any circumstances. 
The second survey developed the fact 
that the number of such trips allowed 
by practically all companies had in- 
creased materially and pilots were be- 
ing considered by many companies with 
ratings for a limited amount of insur- 
ance. 


“It can be seen that while much has 
been accomplished, affairs in the avia- 
tion industry itself are far from stabi- 
lized. They are gradually working away 
from minimum requirements to a much 
higher type of production so that the 
future holds much that will be a factor 
in home office underwriting from the life 
and personal accident aspect,” continued 
Dr. Sykes. 

“To date the life companies have all 


faced and have been studying this new 
underwriting problem. Each company 
has been using its best judgment in han- 
dling the situation and in many compa- 
nies men familiar with the industry are 
doing the actual underwriting of these 
risks. Many are former pilots who 
served during the War. 

“Tt must be remembered that there is 
not sufficient past experience in any one 
company or in all companies or in the 
business itself to give an adequate ex- 
perience on exposed business. It is un- 
fortunate that the classification of cases 
cannot be on some common ground ba- 
sis, for with a common classification it 
would seem that an adequate homogene- 
ous experience could more readily be 
obtained in the future by combining the 
experience of all companies. 

“Therefore, we have the situation that 
the underwriting of risks involving aero- 
nautical activity must of necessity be an 


individual problem both as far as the in- 
dividual risk and the company are con- 
cerned. Each company must blaze its 
own trail. We have seen how rapidly 
changes in the industry have taken 
place. Our problem would be compara- 
tively a simple one if we had to deal 
only with our recognized air transport 
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ESTATE CREATION 
AND PROTECTION 


‘THE LIFE UNDERWRITER, in his capacity as advisor and coun- 
sellor on all matters pertaining to life insurance, takes an 


important part in the creation of estates. 


But there is a further responsibility to safeguard the cash 
estates created through life insurance, so that they can not be 
dissipated but will do the work which the insured plans. This 


protection can be provided through the Life Insurance’Trust. 


By the mutual cooperation of the underwriter, with his 
full knowledge of life insurance problems, and the ‘Trust 
Company, with its complete facilities and long experience in 
the handling of trusts, the best interests of the insured and 


their beneficiaries will be served. 


IRVING TRUST COMPANY 


New York. 
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y realize the rapid improvements 
made but we must also remember 
is still much to be done. Let 
a moment and read what 





\ssociation had to say following the 
[ ia which caused sixteen 
disaster is concrete 


an absolute necessity 
protection of life and that air- 
rashes should be taken out of the 





can only be inspired 
reason and putting the 


Inadequate Experience 
special risks from 
standpoint, the problem is 


is inadequate experience. 
nt coverage, however, 
and the advantage that 
issued on the Term 
with definite restrictions as to 
in that definite stipulations 


is renewable each year if after 


not changed and the ex- 
1ot been unfavorable. 
a few experienced airline 
arrangements with 





The companies 


rally speaking, not a great 
this class of cov- 
limited inquiries and 


onsideration of the casual pas- 


ompanics would not take any- 
stated that he would travel by 


ipanies will take certain cases 


twenty-four, varying with the 
, will charge rates from 
$1,000 upward for this number 

Some few companies are even 


Department of 
experience stud- 


annual extra premium of 25 


selection by the 


reenheim Fund for 
\cronautics, who has 


ngers should make 


3. Planes and engines licensed by the Fed- 
eral Government. 

4. Adequate landing facilities over the route 
to be flown. 

5. Intensive weather reporting service over 
the route to be flown. 

6. Wireless or at least a visual communi- 
cation system between the plane and the airway. 
_Last and most important of all, responsibility 
of the operators of the air service. 

Frequent Travelers 

In the consideration of the passenger 
who travels extensively there is no uni- 
form practice among the companies as to 
action. The amount of insurance issued 
and the rate charged varies so that it 
would be impossible to give a cross-sec- 
tion of the practices in this group. 

“The same situation exists when we 
come to the consideration of the next 
class of risks, pilots or others who habit- 
ually travel. The action of companies 
varies from not considering anyone in 
this class for insurance to those that will 
issue limited amounts of insurance with 
varying extra premiums. No accurate 
picture of this group can be portrayed 
for the underwriting practices are dis- 
tinctly individual in each company and 
furthermore are individually considered. 
The Actuarial Society committee find- 
ings would indicate that the extra pre- 
mium to be charged pilots on the aver- 
age should be in the neighborhood of 
$50 per thousand extra. The latest De- 
partment of Commerce figures show, re- 
porting as of January 15, 1930, that there 
are licensed 10,195 active pilots, and in 
addition to this number 30,501 student 
permits have been issued. The last group 
has shown an enormous increase during 
the past year and naturally affects this 
whole group of risks when it is realized 
that they have yet to gain their experi- 
ence. In the first six months of 1929, 
59.04% of the accidents, according to the 
Department of Commerce figures, were 
attributed to personnel. The next larg- 
est cause was credited to power plant 
failures which amounted to 18.08%. The 
underwriting of pilots as a group today 
is probably more questionable than it 
has been in the past, owing to the 
large percentage of pilots with limited 
experience. 

Metropolitan Case 

“The recent decision of the Court of 
\ppeals at Albany, N. Y., on the avia- 
tion rider in favor of the Metropolitan 
Life should be of material assistance. 
This decision affects only New York 
state business. It is hoped that this rider 
will receive universal approval by the 
insurance departments of other states. 
This rider will serve a useful purpose 
in connection with insuring the owners 
of private aeroplanes and executives of 
large concerns where the concern owns 
and operates planes for the transporta- 
tion of its officers. It will make it pos- 
sible to cover for all other hazards of 
life to the amount desired where it is 
practically ‘impossible to do so today. 
The rider reads as follows: 

“Death as a result, directly or indi- 
rectly, of service, travel or flight in any 
species of air craft, except as a fare- 
paying passenger on a licensed air craft 
operated by a licensed pilot, is a risk 
not assumed under this policy; but, if 
the insured shall die as a result, directly 
or indirectly, of such service, travel or 
flight, the company will pay to the bene- 
ficiary the reserve on this policy.’ 

“Attention is called to the fact that 
the rider does not exclude travel as a 
fare-paying passenger on a licensed air 
craft operated by a licensed pilot.” 


“ 





PHOENIX MUTUAL TO GIVE PLAY 
The home office employes of the Phoe- 
nix Mutual Life will present a musical 
play, “Page the Prince,” on the even- 
ing of February 28 in Hartford. A cast 
and choruses of approximately 108 are 
required for the production. The play 
is being produced for the benefit of the 
Phoenix Mutual Hospital Fund. 


DR. HUEBNER IN BOSTON 


er at the meeting of the Boston Life 
Underwriters’ Association held last even- 
ing in the main dining room of the 
Boston Chamber of Commerce. His sub- 
ject was “Business Uses of Life Insur- 
ance. 





























$100,000,000,000 of life insurance was in force, at the 
end of July 1929, in the legal reserve companies 
of the United States, numbering about 300. 
Over $7,000,000,000, or more than 
ONE - FOURTEENTH, of this 


total is in this Company. 


New York Life Insurance Company 
MADISON SQUARE, NEW YORK, N. Y. 


Darwin P. Kingsley, President 
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Aetna Home Office Production 
Division Makes Four Promotions 





Richard L. Place Elected Superintendent of Agencies; Clyde 
F. Gay, James B. Moody, Jr., and J. W. de Forest Are Ele- 
vated to Assistant Superintendents of Agencies; How 


Their Work Is Divided; Have Had Successful Careers 








Four promotions in the life agency di- 1927, to assistant superintendent of 
yjsion oi the Aetna Life have been an- agencies. For several years he has been 
nounced. Richard L. Place has been closely associated with Vice-President 
Jected agency secretary; Clyde F. Gay, Luther, acting as assistant to him and 
lames 3. Moody, Jr., and J. W. de For- being concerned largely with the prep- 
wst have Deen made assistant superinten- aration of field organization plans, fre- 
ents of agencies. quent personal contact with agencies. 


Mr. Place was born in Dover, N. H., and certain administrative duties. He 
ad attended the Rindge Technical has devised new sales plans and_ has 


School i Boston and Harvard College, been active in the production of sales 
vraduating in the,Harvard class of 1920 promotion material. He has been con- 
vith the degree of B.S. He became as- Stantly in demand by Aetna general 
ecated with the Aetna Life in Janu- agencies and outside organizations as a 


ry, 1922. first in the group division with speaker for special occasions. He has 

the Bosion general agency, which was published several books in connection 

i that time in charge of Vice-President with life insurance, the latest of which 
A. luther. In March, 1923, Mr. has had a sale of 4,000 copies in its first RICHARD L. PLACE i ainieniaaeai dani 

two months. Mr. Place, in his new ca- 

i at (Continued on Page 16) 
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Personal Cooperation 
of Trained Representatives 


T ROUGH its well organized Branch Ofhce 
and General Agency Service, available in practically 
all of the principal cities throughout the country, 
the MISSOURI STATE LIFE extends to field 
men the personal cooperation of trained repre- 
J. B. MOODY, JR. sentatives in each of its multiple lines . . . Life, 


race went to the home office as assis- Accident, Health, Group and Salary Savings. 


tat in the group division, and a year 
ter, as group home office representa- 
‘ve, covered Connecticut for Shepard & 





The progressive pioneering spirit of the MISSOURI 
STATE LIFE makes it a most desirable Company 
for the live, forward-looking Agent to represent; 
and its new liberal policy forms offer attractive 


selling plans. 


More than $1,224,000,000.00 
of insurance in force 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


J. W. deFOREST HILLSMAN TAYLOR, President 
HOME OFFICE, ST. LOUIS, MO. 


ny 


. gener l agents at Hartford for the 
“hes Lif He joined the life agency 
on in August, 1925 as agency as- 
“ant, and was elevated in February, 
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Billion and Quarter 
In Insurance Trusts 


71% INCREASE 


C. Alison Scully, Vice-President, Bank 
of Manhattan Trust, Discusses “Drop- 
Off” Before Trust Conference 


LAST YEAR 








The aggregate amount of life insur- 
ance policies deposited during 1929 with 
banks and trust companies in the United 
States as trustee under trust agreements 
is estimated to be $1,200,000,000, accord- 
ing to figures presented by C. Alison 
Scully, vice-president of the Bank of 
Manhattan Trust, New York, and chair- 
man of the committee on insurance 
trusts of the trust company division of 
the American Bankers Association at 
the mid-winter trust conference at the 
Hotel Commodore, New York, this week. 
This is an increase of 71% over 1928 and 
367% over 1927. The number of insur- 
ance trusts reported for 1929 was 15,012 
as against 8,967 for 1928. The average 
amount of the policies deposited in in- 
dividual trusts was $57,807 in 1929 and 
$49,591 in 1928. 

“Drop-Off” Plan and the Trust 
Companies 

The “drop-off” plan came in for some 
attention in Mr. Scully’s address, his 
comment being as follows: 

“Various plans for the establishment 
and building of so-called “trust estates” 
which involve the cancellation, lapsation 
or surrender of life insurance. policies, 
are from time to time tendered to trust 
companies as trustee. The members of 
the Trust Company Division should be 
extremely cautious in accepting any in- 
surance trusts which involve as an in- 
tegral part of their operation the can- 
cellation and surrender of any insurance 
and certainly no such plan should be 
adopted without giving consideration to 
the underwriters who have placed the in- 
surance originally.” 

Funds for Taxes 

Another insurance matter referred to 
by Mr. Scully was the designation of life 
insurance proceeds for the payment of 
inheritance and estate taxes. Mr. Scully 
pointed out that it is not always needed 
and even if some of the funds may be 
used for that purpose, the trust agree- 
ment should not provide specifically that 
the funds must be so used. If such pro- 
vision is included in the trust agree- 
ment, there is danger that the entire 
proceeds of the policies may be required 
to be included in the estate of the in- 
sured for inheritance and estate tax pur- 
poses. The amount actually used for the 
payment of such taxes will have to be 
included in the calculation. The wiser 
and more salutary plan is, Mr. Scully 
said, that the trustee of the insurance 
trust be permitted to use the cash pro- 
ceeds of the policies for the »urpose of 
purchasing assets from the executor or 
other representative of the insured’s es- 
tate. This places the estate in cash with 
which to pay the taxes without sacrific- 
ing assets at forced sale, but it does not 
place the proceeds of the insurance poli- 
cies within the grasp of the tax col- 
lector. 

Policy Loan Activity Raised Question 

of Procedure 

“There is no subject requiring more 
careful attention than the method adopt- 
ed to establish the interest of the trus- 
tee in the policies of insurance deposited 
under the agreement,” said Mr. Scully. 
“The two possible methods are by as- 
signment or change of beneficiary. If the 
wrong method is adopted there may be 
serious consequences to the trust com- 
pany or the insured and in some in- 
stances there may be great embarrass- 
ment. During the recent market break 
it became necessary in a number of in- 
stances for the donors of insurance 
trusts to borrow on their policies. When 
they applied to the insurance companies, 
the insurance companies insisted that as 
the trust company had been named in 
some cases aS assignee, in others as 


(Continued on Page 14) 
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Finds Life Insurance 
Has Many Life Benefit; 


STABILIZER IN MARKET CRAs 





Equitable Trust Co. Tells of Relations 
of Trust Agreements to Policy 
Loans 





Insurance companies as well is banks 
played a particularly big part in preven. 
ing the 1929 Wall street crash from 
being more serious than it actually was 
says “The Conservator,” issue! by the 
Equitable Trust of New York, ‘» the jp. 
terests of life insurance ben: ficiaries 
The public and the business w: rld haye 
recognized the admirable way in which 
agency offices and home offi-cs alike 
used their resources to make ‘he cash 
reserves of their policies prompily ayajl- 
able to policyholders. Large nw ubers. of 
insureds have pledged their pclicy con. 
tracts as collateral for loans ag:-regating 
many millions of dollars. 5 

It has been inferred by some that life 
insurance payable to trust com) <inies for 
administration under trust agreements 
has little or no loan value to the insured 
and that the policyholder is restrained 
by the terms of a trust agreement from 
exercising the option of borrowing on 
policies. This inference has unnecessar- 
ily been the cause of some eribarrass- 
ment in a number of cases. {[t would 
seem appropriate therefore to say a few 
words in an effort to clarify an apparent 
misunderstanding, says “The Consery- 
ator.” 

Insurance trust agreements executed 
by the Equitable Trust are essentially 
of two types, namely revocable and ir- 
revocable. In the revocable type the set- 
tlor has the right at any time to com- 
pletely revoke the powers granted to 
the trustee. In the irrevocable form 
the settlor relinquishes that right once 
he has executed the trust agreement. 
There are, however, certain advantages 
possessed by both types of trusts which 
one need not consider in this discussion, 

Practically all revocable — insurance 
trust agreements contain the following 
provision: 

“|. . during the settlor’s life all div- 

idends, surrender values and all oth- 

er payments of any kind on account 
of any policy insuring the life of the 
settlor, in which the trustee here- 
under is‘ named as beneficiary, are 
payable to the settlor . . the set- 
tlor reserves the right to borrow on 
any such policy and/or to exercise 
any option contained therein without 
the consent of the trustee.” 

Policies Without Rights 

Here, then, is a typically representa 
tive clause wherein we find set forth the 
rights of the insured with respect to his 
policies. There are, however, a few iso 
lated agreements which do not reserve 
to the insured any such rights under the 
policies. They occur in some types 0 
investment insurance trusts in which the 
policy is assigned to the trust company. 
Such cases, however, are not sufficiently 
numerous to justify more than passing 
notice, says “The Conservator.” 

A question is sometimes raised, in this 
connection, as to whether the withdraw 
al of insurance policies from a revocable 
trust that has been signed constitutes 
a revocation. Such withdrawal would 
not necessarily cancel the trust agree 
ment, provided the beneficiary desig- 
nated in the policy remains unchanged, 
because the trustee, as beneficiary, would 
be entitled to receive the net proceeds, 
payable by reason of the death of the 
insured, and thus be enabled to function 
in accordance with the terms of tht 
agreement. Therefore, policics may be 
withdrawn for the sole purpose of ob 
taining loans thereon without affecting 
the life of the agreement. 

Policies deposited under an irrevocable 
insurance trust agreement cannot there 
after be withdrawn and are obviously 
therefore not available for loans. , 

It is apparent that withdrawals 


(Continued on Page i2) 
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Keep Up Your Life Insurance 


Don’t meddle with your life insurance 
protection. 


If you are one of those who are obliged 
to revise their expense budgets because 
of the shrinkage of security values in the 
November break, don’t practice the false 
economy of sacrificing the values that you 
have built into your insurance policies by 
changing or surrendering them. 


Be less liberal in other expenditures if 
you must, but keep up your premium 
payments, 


Above all, don’t listen to any specious 
plan which involves giving up the insur- 
ance you now carry, in the hope of obtain- 
ing equal protection at lower cost, with- 
out consulting the underwriter who first 
wrote your policies. 


BANK of MANHATTAN TRUST COMPANY 


SIXTY-FIVE OFFICES 








IN GREATER NEW YORK 






































{ 1 
Reflecting its long established policy of close cooperation with the life insurance 
companies and underwriters, the Bank of Manhattan Trust Company is pub- 
lishing this timely advertisement in the leading newspapers of New York City. 
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Connecticut Mutual 
General Agents Meet 


HOLD CONFERENCE IN FLORIDA 


Discuss New Plans for Recruiting, Sales 
Training and Supervision; Also New 
Policy Rulings 


New plans for recruiting, training and 
supervising agents featured last week’s 
conference of the Connecticut Mutual 
general agents held at the Hollywood 
Beach Hotel, Hollywood, Fla. The en- 
tire second day’s meeting was devoted 
to the company’s new sales training 
plans which have been in the course of 
preparation for more than a year. A 
definite ten day program of education 
and sales training has been planned for 
the new recruit, and also special plans 
for the present sales organization. 

The company’s entire corps of general 
agents from thirty-six states attended 
the conference. Among the company 
officers present were President James 
Lee Loomis, Vice-President Harold F. 
Larkin and Superintendent of Agencies 
H. N. Holderness. 

At the President’s Dinner held on the 
evening of the first day President Loo- 
mis outlined the company’s achievements 
in the year 1929, and also announced 
the winner of the President’s Organiza- 
tion Trophy for outstanding agency de- 
velopment, the Samuel T. Chase agency 
of Chicago. Other agencies receiving 
honorable mention were Walter J. Stoes- 
sel, Springfield. Mass.; Louis J. Fohr, 
Chicago; the P. M. & J. M. Fraser 
agency, New York City, and the Provi- 
dence agency of Eben Luther. 


Field Schools 


The new program as outlined includes 
field schools conducted by members of 
the agency department throughout the 
entire sales field. These schools will 
be of three days’ duration and will be 
devoted particularly at the start to the 
younger agency members. 

The new policy rulings which were 
put into effect January 17 by the com- 
pany were discussed. These include 
non-medical rulings and other changes 
as mentioned in The Eastern Under- 
writer several weeks ago. The maximum 
amount of coverage that will hereafter 
be granted in coniunction with an an- 
nuity is $350.000. This combination will 
not be issued for delivery in Nebraska 
and New York. 

An important subject discussed was 
the matter of training salesmen to do 
the particular task for which thev are 
best suited by age. experience, back- 
ground, native intelligence and ability. 
The sales training which the company 
is fostering is expected to overcome 
some of the handicans of so-called edu- 
cational methods which so often tend 
to level off the general effectiveness of 
the personnel to which it is applied. It 
is honed to stimulate the efforts of each 
individual salesman up to that degree 
which is compatible with his individual 
traits and potential effectiveness. 


NEW UNION CENTRAL LEADER 
Henry Penn Burke Entered Life Insur- 
ance November 1; Led Company 
Producers in January 
Henry Penn Burke, who entered life 
insurance November 1, 1929, as agent 
for the Union Central Life in Philadel- 
phia, led the entire field force of the 
company in January with production of 

$800,000. 

For many years Mr. Burke was active 
in the inspection end of the fire insur- 
ance business. He left this work to as- 
sume management of the Penn Athletic 
Club in Philadelphia, supervising the 
building of the organization’s home and 
operating the club. He is well known 
in athletic circles. In 1920, 1924 and 
1928 he served as chairman of the com- 
mittee on Olvmnic rowing try-outs and 
managed the 1978 team that represented 
the United States in the Olvmpic games 
at Amsterdam. Since 1925 he has been 
president of the National Association of 
Amateur Oarsmen. 





policyholders. 





Intelligent Progression 


HE MUTUAL BENEFIT was organized in 1845, and for 
upwards of eighty years has been administered by a succession 
of directors and officers whose conduct of its affairs has merited 

and received the confidence and approval of hundreds of thousands of 
Not only has its history been marked by the fidelity, 
ability, and integrity of the officials who from time to time have 
been responsible for the Mutual Benefit’s financial management, but 
the Mutual Benefit has also been distinguished throughout its history 
for intelligent progression in the provisions of its contracts which, 
with unbroken adherence to sound actuarial principles, have made 
the Mutual Benefit a leader in life insurance underwriting. As 
improvements in contracts have been developed, liberalizing their 
provisions, the new benefits have been uniformly extended to earlier 
outstanding contracts, in so far as possible, thus securing to the 
earliest policyholders the benefits enjoyed by the latest. 


The Mutual Benefit Life Insurance Co. 
NEWARK, NEW JERSEY 








PRESIDENT ECKER IN RICHMOND 


President Frederick H. Ecker of the 
Metropolitan Life attended a series of 
meetings of field representatives of the 
company held in Richmond last week. 
\ccompanying him on the trip were Le- 
roy A. Lincoln, vice-president and gen- 
eral counsel; A. F. C. Fiske, second vice- 
president; and Reginald R. Lawrence, 
superintendent of agencies for the south- 
ern territory. 





THE GUARDIAN’S CONVENTION 
The Guardian Life’s seventieth anni- 
versary convention on July 16, 17 and 
18 will be held in the Hotel New Yorker. 


AWAIT MARCINO’S RELEASE 


It is reported that the police of Buf- 
falo may prosecute J. B. Marcino, who 
was president of the Niagara Life, when 
he gets out of prison in Boston. Since 
1923, when he was arrested, he has also 
served time in the Federal prison in At- 
lanta. 





REINSURANCE CO.’S GAIN 
The Reinsurance Life Co. of America, 
the president of which is R. M. Malpas, 
wound up the year 1929 with $1,945,916 
admitted assets and life reinsurance in 
force of $65,687,690. The latter item was 
a net gain of $3,136,768. 





Twelve In A Row! 





50 UNION 





One after the other, during 1929, the existing record 
in written, issued and paid-for business for the current 
month was toppled over and laid to rest alongside its 


fellows, by The Guardian Field. 


This showing of twelve consecutive “best” months 
(following a six-year record of over 100% growth in 
annual new business paid for and in total insurance in 
force) constitutes a significant prologue to The Guardian’s 
Seventieth Anniversary Year, just now entered. 


1860—Seventy Years of Service—1930 


GUARDIAN LIFE 


INSURANCE COMPANY ¢ AMERICA 


SQUARE «+ NEW YORK CITY 








Virginia Has Bill 
About Investment, 
SOMEWHAT LIKE N. Y. Lay 


But Companies Can Invest 10% 4 
Assets in Preferred Stocks; No 
Common Stock Investments 


A bill has been introduced in the Vj. 
ginia general assembly regulating inyey. 
ments of life companies. It is models 
after the New York law, but diffe, 
from that law in several particulars, |). 
stead of permitting 2% of reserve tj 
be invested in preferred stocks whic 
have paid dividends over a period of fiy 
years it allows 10% of assets to be y 
invested. It further gives a company the 
right to buy real estate securities up tj 
65% of the appraised value instead 4 
50%. The bill follows the New Yori 
statute in barring any investments at gj 
in common stocks. The bill was offers 
by Representative Warren Topping oj 
Cape Charles at the request of a grow 
of general agents and representatives of 
a number of companies. Among the 
companies are the Home, Equitable anj 
Mutual of New York, Connecticut Mp. 
tual, Provident Mutual, Union Central 
— Penn Mutual and the Atlantic 

ife. 


The bill would require companies holt- 
ing common stocks as investments ty 
dispose of them within a period of twen- 
ty years. 

Sponsors of the bill say that they un. 
derstand that other states now without 
any laws regulating investment policies 
of life companies are planning to folloy 
suit and put a similar law on their 
statute books. 

The Sun Life of Montreal is the prir- 
cipal company whose investments wil 
be affected by the law in Virginia if the 
Topping bill goes through. The Sw 
Life has been in Virginia for twenty- 
five years. 

Before the Topping bill was introduced 
an effort was made to get the endorse: 
ment of the state corporation commis. 
sion so as to make it an administration 
measure, but the members of that body 
preferred to withhold their endorsement 
owing to the limited time they had to 
make a study of the question. 





PROGRAM INCLUDES PENSIONS 


Mercantile Commerce Bank & Trust Co. 
of St. Louis Also Has Group 
and A. & H. Benefits 

The Metropolitan Life has underwrt 
ten a comprehensive pension program 
for employes of the Mercantile Com- 
merce Bank & Trust Co. of St. Louis 
The old age retirement program includes 
pension provisions for approximately 59) 
employes, in addition to more than &- 
000,000 group life insurance, $1,000,000 a 
cidental death and dismemberment pr0- 
tection, and weekly sick and non-occt 
pational accident benefits. 

While the plan in general is co-opere 
tive the bank will pay the entire cost 
of pensions based on service before the 
plan became effective. The cost of pet 
sions based on service after the effective 
date, as well as of the various group I 
surance features, will be met by Jol 
deposits of the bank and the employes 

The pension scheme provides employes 
on retiring at age sixty-five with 14% 
of average salary for service after adop- 
tion of the plan and 14% of preset 
salary for service before adoption of the 
plan. ; Y 

The employe’s total contributions 10" 
all benefits are only 4% of salary. “ 
though the normal retirement age © 
fixed at sixty-five for both men al! 
women in the bank’s employ, retiremet! 
at an earlier or later age can be a 
ranged with the bank’s consent. ||, 

Besides the pensions, the individue 
benefits include life insurance equivalet! 
to two years’ salary, accidental death ant 
dismemberment insurance equal to om 
years’ salary, and sick and non-occupe 
tional accident benefits amounting © 
half-weekly salary up to a maximum 
$40 a week. 
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IN HOSPITAL DRIVE 





Ment; New Head Off -_ of Sun Lif e of Canada in Montreal F. W. Ecker, Chairman Insurance Com- 


mittee; T. R. Fell Agency Head; 
Y. LAWEE Many Contribute 


The life insurance division of the 









































a: of United Hospital Fund’s drive for funds 
ate if in New York City has already gotten 
double the amount of contributions that 
| the Viz. were made last year, according to 
ey Frederick H. Ecker, general chairman of 
ut aig” the group. The amounts were about 
‘ulars, In evenly divided between home offices and 
eserve ty agencies. T. R. Fell is chairman of the 
ks which agency group. Members of the general 
od of re committee are C. B. Knight, R. W. Gos- 
to fea lin, W. F. Atkinson, E. G. McWilliam, 
nnany the Horace Wilson and Julian S. Myrick. 
ties up to Among those making contributions O P 
nstead of were: F. W. Ecker, T. R. Fell, C. B. 
lew York Knight, Peter M. Fraser, Carl T. Heye, 
nts at all Herbert N. Fell, Isadore Siegel, Ives & 
as offered Myrick, Thomas A. Buckner, Julian S. 
pping of Myrick, D. P. Kingsley, E. C. Daragano, } I T 
f a group James F. Irving, Henry Moir, Abram IFE NSURANCE 


Van Camerik, Louis Van Hessen, Peter 
Ferester, W. A. Sullivan, Joseph T. Ar- 


tatives of 
ong. these 
itable and 














thur, B. H. Ledner, F. J. Flynn, Louis : : 
- Mu- sgh oo A. H. Bruenn, Sam Chess, Mor- Many prominent life 
1 Central, ris Soroch, Francis O. Ayres, Beers & VTi 
e Atlantic DeLong, Ethelbert Ide Low and William underwriters and brokers 
Alexander. have found the HOME 
nies hold- Ua en ee eee Employes of these companies had . 
— to i iN 4 ( yf 4 _ contributions in the early  . LIFE a most liberal and 
of twen- NRA EX | the drive: Metropolitan Life, Equitable — ; 
4h nh § ‘Stuee Mie Yok 1a Miel tere. PTCEreNtve company 
they un- fit, Northwestern Mutual (agency) which to place their busi- 
Vv without Guardian Life, Morris Plan Insurance d “ages h 
t = Co. and John C. McNamara Organiza- ness and are utilizing the 
t + . . 
on ae _— personal services of this 
: : ; GOES WITH INSURANCE PAPER j = 
the prin-q™ On the rise of the land facing Domin- gross floor area of 1,500,000 square feet one me oe ¥ 
— ion Square, Montreal, one of the choicest or about thirty-five acres. The exterior Levering Cartwright of Chicago “Trib- sults that are satisfactory 
nia if the MM locati : . a : a ss ‘ A i . M. ight 
The Sn i “ the — ~ nearing com- is of granite. The steel used in the new — on _ Hg rater tg and profitable. 
- twenty. ction re ae mae office building of portion of the building amounted to 20,- Underwriter” 
* BB the Sun Life of Canada. The right hand 000 tons. : i i i j 
ates Levering Cartwright of the Chicago Any life man or broker 


“Tribune” and one of the ablest young iad : P pee 
newspaper men in Chicago will become who Is not acquaintec with 


. assistant managing editor of “The Na- the HOME LIFE and 
tional Underwriter” in March. He is ROBBINS - SIMONS 


the son of Charles M. Cartwright, man- : . 
aging editor of that paper. After being SERVICE is overlooking 


graduated from high school in Evans- 
ton, Ill, and from Princeton “cum one of the best and strong- 


endorse: 
commis- 
nistration 
that body 
lorsement 
y had to 


NSIONS 


laude” he joined be Chicago “Tribune” est combinations in New 
Co. as a reporter and later went with the ; , 
aa Chicago “Daily News.” Returning to York City to handle their 
the “Tribune,” he became an editorial eid 
writer. His wife is a newspaper woman. usiness. 


nderwrit: 

















eae HODNETTE ON MONTH’S CRUISE F , P 
St. Louis M. G. Hodnette, manager of the Den- Or promptness of ac- 
1 includes ver agency of the Union Central Life, tion and quality of service 
rately 55) is representing the Denver Chamber of - 
than 2- Commerce on the annual cruise of the this office cannot be beaten. 
(00,000 ac- Houston, Tex., Chamber of Commerce. 
nent pro- The party left Houston Sunday, Febru- 
non-occt!- ary 16, and the boat will touch at Nas- S 
sau, Bahama Islands; Port-au-Prince, 

co-opera: Haiti; San Juan, Porto Rico: Martin- 
itire cost ique, La Guaira, Venezuela; Cartegena, 

the Colombia; Cristobal, Panama, and Ja- 
oe maica. “We Can Get Results for You” 
effective , 
group it- __ T. B. Macaulay, Rice, Montreal J. C. SLATTERY CONVALESCING 
So Arthur B. Wood fe eee ged r 
employes section ( f the building shown in the Vice-President and Actuary, Sun Life of covering from an operation at Fordham 
‘ith sd accompanying illustration is the pres- Canada Hospital, New York City. 
ter adop: MM cat head office and this building, which 
By = celica by of oye Le B. Mac- THE 

auiay in 3 int 
ions for architecture of ‘the cor gg Benw ed . F R : E N D L Y C O O p E R AT | O N ROBBINS o SIMONS 
“ Al- "Te ‘. oe — A Good Company with which to Work 
oe w ME aue Sun Life building is said to be é 

e he barges office bul ie te the Brit. eunueae sino to Pe Problems AGENCY 
etiremet! IM on paneite with a frontage o 420 feet -for New Insurance advanced 30% in 1929 
n be a Mh fer onion Square and a depth of 220 Standard Policies—Strong Assets 256 Broadway, N. Y. 


eet to the next street, covering the en- . 

ol cal between the streets. It is Conservative Investments (Remember that we are in 
‘ atont Me: SIX stories high, rising to a height Establish the Home Office building) 
f r gh, f stablished 1848 g 
deen MD fect. The top will be 390 feet 


t. 
individua 








death a Ml above the ct eet | Phone: Barclay 6860 
; str evel. 3 ° one: Barclay 

10 The new huiiding srhen completed wil Union Mutual Life Insurance Company 

eng to ME. cpped with every modern conven- i 

inte of we for office buildings and_ will ac- Portland, Maine 











‘ommodate 10,000 employes. There is a 
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Older Men Find Insurance Most 


Satisfactory Career, Says Alexander 





One Vocation Where Experience, Acquaintance, Knowledge 
and Environment Count for Much in Passing Years; 
Equitable Executives at Rosenstein Dinner 


Addressing the members of the A. 
Rosenstein Agency of the Equitable So- 
ciety at a banquet held at the Fifth Ave- 
nue Hotel, New York, on Friday night 
of last week the veteran secretary of 
the pape de William Alexander, who 
for half a century has been a life insur- 
man and who in his books and 
writings originated or elaborated upon 
many of the best selling ideas now used 
in life insurance, told the agents present 
that the best profession he “knows for a 
man no longer young is life insurance. 

At a time when middle-aged men seek- 
ing employment run in some quarters 
against the forty-year and forty-five-year 
age limit—an alleged situation in some 
big corporations which is causing keen 
resentment in labor circles all over the 
United States—Mr. Alexander’ said that 
the. career of life insurance not only 
opens its arms to middle-aged people as 


ance 


well as to the young, but in life insur- 
ance production the longer a man has 
been in service the better equipped he 


is and the more formidable he becomes 
as an agent. His income continues to 
with his success and his years, 
his growing list of acquaintances fur- 
nishes a constantly more valuable asset, 
and his knowledge equipment acquires 
new angles and enhances with experi- 


increas¢ 


ence. The fact that his present and his 
future are so secure contributes to a 
mental contentment for the middle aged 


in many businesses 
The environment is ex- 


Ider men rare 


and ¢ 
and professions. 


‘quoted statement, that 


cellent, helpfulness is general and the 
day’s work is a pleasure. Especially 
gratifying are evidences all around of 
how life insurance has come to the res- 
cue of dependents. 

William J. Graham, vice-president in 
charge of group, said that Charles E. 
Hughes had made a very wise and much- 
“life insurance is 
the best investment.” Referring to re- 
cent events in Wall Street Mr. Graham 
said it was not hard to recognize what 
is the worst investment: speculation. He 
said life insurance was the only business 
he knew where wealth, or at least a 
reasonable estate, is rendered possible 
by the mere signing of a piece of paper 
and the payment of a small percentage 
of the proceeds which the beneficiary 
ultimately gets. Expanding this theme 
he gave many instances illustrating the 
good fortune of being insured. Taking 
up the subject of group insurance Mr. 
Graham discussed its gigantic growth in 
recent years and compared the present 
totals with those at the time he first 
became connected with group life. 

Albert G. Borden, vice-president in 
charge of education; Ray D. Murphy, 
vice-president and actuary; Harold Nol- 
ting, superintendent of agencies; Fred 
Bayne, assistant superintendent of 
agencies, and Ira Davis, agent, were 
other speakers. 

The Rosenstein Agency, which is at 
No. 110 West Fortieth street, New York, 
led all the agencies in New York of the 
Equitable in January. 








JUDEA LIFE PLANS EXPANSION 


Increases Capital to Eater New Terri- 
tory; Will Sell 130,000 Shares 
to Public 
The Judea Life directors at 
r held in New York City, 
company’s capital 


a meet 
made plans 
to raise the and sur- 
plus in order to carry out plans to enter 
new territory. A new of 130,000 
ares of the Judea Life will be sold to 
the public. The old stockholders of the 


Corporation 


issue 


Judea Industrial will be 


first to subscribe fo: 


opportunity 


100,000 shares of the new stock at 
] ite of three shares of the new for 
hare held in the Judea Industrial 

“Gory ion 
It is stated that this arrangement will 


continued control of the Ju 


Life bv the Judea Industrial Cor 
ttion and its wholly owned. subsid 
lary, the Judea Insurance Co., Ltd., of 


UNITED LIFE APPOINTMENT 


Francis J. Moore, who has been as- 
sociated with the United Life & Acci 
] 9 \ 7 e ~ oe f . . rar 
dent of New Hampshire for three years 
as agent and as district manager, has 
been. appointed to the newly created 


posit of field assistant. 


BACK FROM WORLD TOUR 

Miss Edna Kaufman, a_ successful 
woman agent in Chicago, has returned 
from a tour of the world, and is now 
with the Penn Mutual in Chicago. 

DUFFY ANNIVERSARY 

George Duffy, district manager at 
Watertown, N. Y., for the Metropolitan 
Life, completed thirty-five years of ser- 
vice with the company on February 11. 


The Michigan Insurance 
has been refusing to O. K. 
life companies’ 
ing to people 





Department 
some of the 
exclusion clauses apply- 
who travel by air. 





A Correction In 
The Prudential’s 
1929 Figures 


The new paid-for business of The 
Prudential for 1929 amounted to $3,- 
233,961,000. In giving this figure in 
The Eastern Underwriter last week 
it was erroneously printed as Ordi- 
dinary paid-for when the figure in 
fact includes Ordinary, Industrial 
and Group. 

The new business figures for last 
year separated into the three classes 
follow: 

Ordinary, including re- 

vivals and increases 

(excluding Group) ..$1,403,847,000 
Group, including — in- 

GYEABES: a 6iseecedekss 373,869,000 
Total Ordinary, in- 

cluding Group .....$1,777,716,000 


Industrial, including re- 
vivals and increases. 1,456,245,000 
otal sone $3,233,961 ,000 











NEWARK LIFE PAPER 

The Newark Life Underwriters’ Asso- 
ciation plan to issue a four page pamph- 
let monthly, the first issue of which will 
make its appearance next month. The 
front and back pages will contain news 
of the local association while the inside 
pages will be devoted to news of the 
National Association. 





R. E. SACKETT DEAD 
Robert E. Sackett, veteran Chicago in- 
surance man, and vice-president of the 
National Life of the U. S. A., died in a 
Miami hospital a few days ago. 





Supervisor with clien. 
tele of Life Insurance 
Brokers for 42d Street 
Section of City. 


WANTED b 
| 
| 


Box 1136 
The Eastern Underwriter 
110 Fulton St., N. Y. City 














Life Benefits 


(Continued from page 8) 
funds such as loans on insurance poli- 
cies impair the face value of such poli- 
cies to the extent of the loans. Under. 
writers alive to the situation have gen- 
erally recommended to the insured the 
immediate purchase of sufficient add- 
tional insurance to cover the amount 
of such loans thus preserving intact the 
protection originally provided. This prac. 
tice has benefited not only the under- 
writer who profited by the additional 
insurance written but the insured as well 
in filling the gap created by the loan. 





W. A. Scroggs, Bankers’ Life salesman 
at Sand Springs, Okla., lead the Bank- 
ers’ Life of Iowa in January. 


























NEW PAID INSURANCE 1929 
$147,858,997 


INSURANCE IN FORCE 
$1,202,101,059 





New England Mutual Life Insurance Co. 
Boston, Mass. 
Chartered 1835 
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Insurance Company, 


“Fort Wayne, Indiana, 
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happiness of its representatives. 





Pittsfield, Massachusetts 


| 1851 BERKSHIRE LIFE INSURANCE COMPANY 1929 


In establishing connections with a life insurance company, the personal 
equation of its official family is of paramount importance to the prospective 
The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 
has a well-earned reputation for a co-operative spirit between the Home 
Office and the Field Force that is of inestimable value to the success and 


“Ask any Berkshire Agent’ 
BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 





FRED. H. RHODES, Preisdent 





























THE COLONIAL LIFE INSURANCE Co. 
of America 


Insurance in Force 


Over ONE HUNDRED MILLION DOLLARS 


Home Office: Jersey City, N. J. 
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(id Age Pension Bills 
Introduced in Albany 


WiLL PROBABLY GO THROUGH 





provide for Dependents Seventy and 
Qver in Age; Must Have Lived in 
State Ten Years 





Bills to carry out the recommenda- 
ons of the New York state special 
commission to investigate old age want, 
commonly known as old age pensions, 
were introduced in the senate this week 
by Seabury C. Mastick, Republican of 
Pleasantville, N. Y., chairman of the 
commission, and in the assembly by 
Frank \. Bernhardt, Republican, Buf- 


alo. The measures are scheduled for 
passage. j : ; 

One of the bills contains the machin- 
ey for the administering of relief. This 


ill adds 1 new article 14-a to the pub- 
lic welfare law. 

A companion bill amends the public 
yelfare law by extending provisions re- 
ting to outdoor relief to all sections 
of the state, thereby superseding incon- 
gstent provisions of local laws. The 
New Yori: City charter has a provision 
qainst granting of outdoor relief. 


Another bill amends the state chari- 
ties law by establishing a division in the 
Department of Social Welfare to be 
known as division of old age security 
and appt priates $100,000. 

A fourth bill, which carries out rec- 


ommendations of the commission for one 
of the other angles of the subject of 
afiording relief from old ave want, gives 
the state board of charities more com- 
plete supervision over public homes and 
confers authority on such board to close 
an improperly conducted home. 

John Knight, majority leader of the 
senate, commended Senator Mastick and 
the commission most highly for the com- 
pleteness with which they have per- 
formed the work of investigating the 
situation and evolving a model statute 
for other states to follow on the sub- 
ject of security against old age want. 

Over Seventy 


Under the bills relief would be ex- 
tended to citizens of the United States 
who have resided ten years or more in 
New York state, who are over the age 
of seventy, who have no children or oth- 
ets to support them and who are in 
need. The proposed plan provides for 
medical and nursing expenses as well as 
maintenance and support. 

Unlike systems established in other 
states and countries no maximum nor 
minimum is stipulated in the. bills, but 
the amount will depend in each case on 
the circumstances of the individual and 
on the cost of living in the particular 
community. Half of the expense would 
be borne by the state and half by the 
counties. The original proposition to 
ave a maximum amount of relief of 
$0 a month was abandoned by the com- 
mission as being too arbitrary a mea- 
surement stick. 

he laws would be administered by 
the boards of public welfare in the coun- 
ues and cities under the general su- 
Pervision of the state department of 
public welfare, and a new division would 
€ created in the state department to 
carry on the work. An appropriation 
ot $100,000 is asked to establish this 
new division. 

Provision is made for an appeal in 
any case irom the local board to the 
State department either by the person 
who petitions for aid or by any person 


Who thinks that aid is being improperly 
extended. 


yo pecial rovision is made for New 
“tes City hecause the New York City 
ning Jorbids the extension of aid to 
The: in need outside of institutions. 
a 's the very thing that the commis- 
bill IS con bating. One section of the 
a Supersedes the New York charter 
Sacre of ‘t to people over seventy 
the oS, and another section makes 
elles fe law passed last year pro- 
is aa.’ -called “outdoor relief,” that 


itside of institutions, applic- 





able to New York City as well as to 
the rest of the state. 

Another measure gives the State De- 
partment of Social Welfare a greater 
measure of control over county homes. 
Still another provision stipulates that 
when a city wishes to administer the 
law, instead of the county in which it 
is situated, it may do so by a vote of 
its municipal assembly. Under the plan 
set forth in the bills introduced the 
county would pay the cost in the first 
instance and would be reimbursed for 


half the expense bv the state every six 
months, 





ADOPTS AVIATION RIDER 





The Prudential Will Write Aviators and 
Others in Aviation Industry 
Without Extra Premium 


President Edward D. Duffield of The 
Prudential announces that the company 
will hereafter accept aviators for insur- 
ance without extra premium for death 
due to other causes than the flying haz- 
ard. This is made possible by reason 
of a recent decision of the New York 
Court of Appeals in which the use of a 
rider eliminating the flying hazard for 
those engaged in. the aviation industry 
was approved for use in connection with 
insurance policies. 





BID FOR PEOPLE’S LIFE 

One lone bid other than that of the 
Mississippi Valley Life of St. Louis has 
been filed by the receiver of the People’s 
Life of Chicago, according to his report 
to Judge William J. Lindsay. This bid 
was from the Chicago National Life, 
headed by A. L. Whitmer, and is large- 
ly similar to the offer of the Mississippi 
Valley Life, but on the other hand Er- 
win L. Myers, the receiver, contended 
in open court that he had been inter- 
fered with in his efforts to dispose of 
the business of the People’s Life. Mr. 
Myers specifically excluded the attor- 
neys for the Mississippi Valley Life 
from his charges but declared that he 
was prepared to give names and places 
of interference. He contended that sev- 
eral other companies had shown inter- 
est in the People’s Life, but that they 


had suddenly withdrawn from negotia- 
tions. 





H. J. POWELL CHANGES 

Henry J. Powell, manager of the Louis- 
ville Equitable Society general agency, 
has announced some changes and promo- 
tions. Harry D. Peter goes to Cincin- 
nati to aid Assistant Manager Mulford; 
Lewis C. Cook goes to Dayton, as dis- 
trict manager succeeding Mr. Peter; and 
O. W. Wibbeler succeeds Mr. Cook as 
District Manager at Evansville, Ind. 





COOLIDGE IN LOS ANGELES 

While in Los Angeles this week Calvin 
Coolidge visited the New York Life’s of- 
fice where he held a reception for rep- 
resentatives of the company, and later 
was luncheon guest of George I. Coch- 
ran, president, and Lee A. Phillips, exec- 


utive vice-president of the Pacific Mu- 
tual. 





HAROLD L. TAYLOR LUNCHEON 
The Harold L. Taylor agency of the 
Mutual Life held a luncheon a few days 
ago at the National Republican Club, 
twenty-five agents attending. The agency 
celebrated its first year with a produc- 
tion of $4,939,000, exclusive of term. 





PRESIDENT OF ST. LOUIS ASS’N 

Arthur L. Green of the Equitable Life 
Assurance Society of New York was 
elected president of the St. Louis Life 
Underwriters’ Association at the annual 
meeting of the organization held re- 
cently. 





JOIN MASTERSON AGENCY 


Ogden Beatty and Benjamin Eastwood, 
have joined the agency forces of the 
W. H. Masterson Agency of the Equita- 
ble Society in Newark. 





ANNOUNCE DIVIDEND SCALE 





National Life of Vermont Points Out 
That New Policy’s Scale Is 
Hypothetical 
The National Life of Vermont has is- 
sued dividend illustrations on the new 
graded premium life policies announced 
in The Eastern Underwriter of Febru- 
ary 7. The company points out, how- 
ever, that these tabulated dividends are 
not in any sense guarantees of estimates 
of future results; they are purely hypo- 
thetical figures drawn up on the basis 

of calculation as follows: 

“If that portion of a graded premium 
life policy which is on the life plan and 
that portion which is on a term plan 
should in 1931 require the same net costs 
as the regular 1930 scale requires on sep- 
arate life and term policies, the excess 
of the first year premium for the new 
form over the net cost so calculated 
would give the first year dividend per 
$1,000 shown in the table. On a similar 
basis the second, third and fourth year 
dividends have been computed. The fifth 
year dividend shows exactly the result 
of applying the 1930 dividend scale to 
a ee premium life contract five years 
old. 

“Exact dividend illustrations are not 
available during the early years of the 
policy by applying the 1930 dividend 
scale to the constituent elements because 
the company does not issue separate 
term policies for a period of less than 
five years. Under departmental rulings 
the company is not permitted to adopt 
and announce its 1931 scale before No- 
vember 1.” 

As an example, at age 35, the esti- 
mated dividends are: 


Annual 

Premium Dividend 
Se FO ck vivcadinatkwess 14.06 2.52 
DE BOO recdsicetcecacutes 17.32 3.23 
GNC ok Sc asceesscusas 20.74 4.00 
Ce BOS eda dc ccccsexceses 24.33 4.81 
Se WOE in cacececcsncecena 28.09 5.67 





A $56,000 DEPARTMENT 





That’s What it Costs Kentucky to Su- 
pervise Insurance, but its Income Is 
Many Times That 
Bush Allin, insurance commissioner of 
Kentucky, in a statement in Frankfort, 
stated that his department turned over 
to the state treasurer $1,300,000 in ex- 
cess of the expense of the department, 
which is on a budget of $21,000 for office 
force, with total expense, field work and 
everything, $56,000. He explained that 
expenses of the department are paid 
from fees collected from non-resident 
insurance companies, and that last year 
the fees totaled $110,000, while the de- 
partment collected $1,200,000 from the 
tax on premiums. It would certainly ap- 
pear that the state doesn’t need and 
isn’t entitled to more tax from insur- 

ance companies. 

Clyde Levi, chairman of the Work- 
men’s Compensation Board also reported 
that department as a revenue producer. 
Since its creation it had turned $500,000 
into the general fund. Expenses last 
year were $65,000. Its income comes 
from employes and insurance companies. 
Levi feels that while the department is 
not on budget excess funds left over 
each year over expenses should be re- 
tained so as to make it unnecessary to 
assess companies and risk carriers every 
other year. 





VON LUCKNER IN HARTFORD 


Count Felix Von Luckner, the famous 
German sea raider of the World War, 
addressed meetings of the Aetna Life 
Men’s Club and the Travelers Men’s 
Club last week at the Hotel Bond in 
Hartford. He related many experiences 
of his exciting career. 





WILL RETURN TO KENTUCKY 

C. Burgess Taylor and Hiram M. Tay- 
lor, who recently retired as general 
agents of the Northwestern Mutual Life 
in Philadelphia, will return to their old 
home in Mason County, Ky., to live. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 


1929 Record 


New Paid Life Insurance... 


Life Department Income ___. 
Accident Department Income 
Total Income .... 


eo eT Saree ey $ 275,487,372 
Life Insurance in Force Dec. 31, 1929__. 


Ten Years of Progress 


New Paid 


Year Life Insurance 
1919 $ 99,035,330 
1924 146,530,349 
1929 275,487,372 


Sixty-Fifth Annual Statement 


Liabilities 


Excess Security to Policyholders 
Assets, December 31, 1929 


1,173,670,680 
Saeed epee ae 35,537,050 
ES LoN xy AE 2,618,557 
See a ee ee oe 38,155,607 
Life Insurance 
in Force Assets 
$ 265,643,470 $ 27,596,769 
610,516,632 63,249,313 
1,173,670,680 130,737,307 
er ee $120,343,142 
rae 10,394,165 
eee 130,737,307 


Another Year of Consistent Growth 
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LIVE HINTS FOR BUSINESS 
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Practical ae as to Help the Man With the Ra 





Book Increase His Income and General Effickency 


Human interest 
Stories stories if vividly por- 
From trayed are often- 
Life times a great selling 


factor in life insur- 
ance. Many of the modern agents neg- 
lect this older field in their concentra- 
tion on newer methods. 

The New Orleans branch agency bul- 
letin of the Aetna Life offers some good 
suggestions. It says to the agent: 

“Find some mani over sixty-five who 
once had a good income, but who either 
failed to save regularly, or who lost his 
savings by unwise investments. He is 
now dependent or nearly so. Imagine 
you are a newspaper reporter and get 
his story tactfully. 

“If you will do that, no one can ever 
‘kid’ you about the property which will 
guarantee him an income when he is old 
and needs every dollar. There is the 
case of an old widower who fifteen years 
ago was rated at $100,000. Today he is 
absolutely dependent upon a monthly an- 
nuity of $59.50 purchased for $7,000 when 
he was flush. 

“Get all the facts about one case of per- 
manent disability. There is the man who 
five years ago was earning $6,000 a year 
and had a ch: irming wife, a lovely home 
and a fine future. Lung trouble com- 
plicated by a nervous disorder—and he 
hasn't done a rap for five years. First 
the little home went, then the furniture. 
Now he is living with his folks and she 
is working. The difference between 
heaven and hell to him was about $200 
a month. 

“Investigate very carefully some fam- 
ily where the earnings stopped because 
the father died. Is the wife working? 

\re the children going to school? Are 
the relatives helping? What was sold? 
How long can they go on? Let it get 
under your skin. 

“Then, when some man tells you he 
will be all fixed ten years from now, 
tell your story.” 


In an address at a 

Tips recent convention 

From Dr. Charles E. AI- 

Dr. Albright bright, leading agent 

of the Northwestern 

Mutual, mentioned four ways in which 
a salesman can win confidence. 


First, the salesman should have a 
worthy product. If “he himself” is the 
product he is trying to sell, that of 


course means right thinking and right 
living. 

Second, he should have a thorough 
knowledge of his »roduct. 

Third, he should be able to demon- 
strate the product clearly and forcefully, 
but without unnecessary flourish. 

Fourth, he should cultivate restraint; 
he should allow the other man the privi- 
lege of forming his own opinion. 

These methods beget that confidence, 
says Dr. Albright, which is at the root 
of all satisfactory relations between men. 


x *k x 
Several years ago 
Good Use W. Garner Smith of 
of the Trust Houseworth & Smith, 


Agreement San Francisco, wrote 
a man for a $5,400 
life policy under a trust agreement which 
stipulated that the proceeds were to be 
paid to his beneficiary at the rate of 
$100 a month for a period of five years. 

A year or two later he wrote another 
policy for $4,330 to fit in under the trust 
agreement which extended the income 
period to ten years. 

Just recently he wrote a third policy 





HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
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| FIFTEEN YEARS OF PROGRESS 


LEGAL RESERVE LIFE INSURANCE IN FORCE 





BANKERS 


Established 1879 
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* Approximate 


LIFE COMPANY 


$ 97,686,266 
182,510,188 
325,309,313 
498,969,554 
716,079,363 
886,589,365 


$ 25,193,076 
33,289,945 
44,452,819 
63,955,277 
90,713,613 

*133,000,000 





Des Moines, Iowa 


GERARD S. NOLLEN, President | 





for $6,272 which lengthened the income 
period to twenty years. 

“This is a splendid example of build- 
ing business on old policyholders to the 
advantage of both the policyholder and 
the agent,” says the Travelers. “When 
Mr. Smith sold the first policy he prob- 
ably set an objective to his prospect’s 
mind—an assured income of $100 a 
month for twenty years, or perhaps for 
the lifetime of the beneficiar-. 

“The prospect could not afford to car- 
ry out the entire program at one time, 
so under Mr. Smith’s guidance he did 
the wisest thing possible—assured his 
beneficiary enough to live on for five 
years following his death. When the 
policyholder was able to afford more 
insurance the income period was ex- 
tended, first to ten and later to twenty 
years. 

* * x 


There is no dearth 


No Dearth of prospects, says 
of Jerome Clark, super- 
Prospects intendent of agen- 
cies of the Union 


Central Life. In order to verify this 
statement Mr. Clark examined the files 
on the last hundred cases issued by his 
company. It happened that these were 
all policies of not more than $10,000 in 
amount. 

These one hundred people, says Mr. 
Clark, reported their annual income at 
$224,800. They give the total amount of 
their life insurance as $354,750. They 
are insured only for one and one-half 
years’ income. “Now this list,” says Mr. 
Clark, “isn’t some hazy average but is 
the situation of real flesh and blood peo- 
ple. It might just as well be a list of 
my policyholders, or yours. And with 
such a situation in our minds, can any 
agent say that prospects are running 
short ?” 





BANKERS’ LIFE APPOINTMENTS 


The Bankers’ Life of Des Moines has 
recently appointed three regional super- 
visors who will work under the direc- 
tion of the company’s assistant superin- 
tendent of agencies. The new super- 
visors, who are promoted from the ranks 
of Bankers’ Life, are M. E. Lewis from 
the Des Moines agency, H. C. Portwood 
of the Lincoln agency and W. A. Scroogs 
of the Tulsa agency. 
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SPEED-O-GRAM 


Quick action will fol. 
low submission of brok. 
erage or surplus lines, 
Push the button and 
watch us perform. 


WELLS & CONNELL 


General Agents 
Provident Mutual Life Insurance 
Company 


33 Liberty St., N. Y. John 3771 


JOHN MUMFORD 
Brokerage Expediter 
HAROLD CRONIN 


Associate 











Trust Funds 


(Continued from Page 8) 


beneficiary of the policies, it was neces 
sary for the trust company to consent 
to the making of the loan. Obviously, it 
is no part of the duty of the trust com- 
pany to participate in the transaction a 
all.” 


The first annual survey made by the 
Trust Company Division disclosed $5- 
000,000 in life insurance policies deposit- 
ed with corporate fiduciaries under trust 
agreements during the five year period 
1923-1927, inclusive. This amount was in- 
creased by $700,000,000 in 1928 and with 
the $1,200,000,000 deposited during 192, 
the total amount of life insurance poli- 
cies now reposing in the vaults of the 
banks and trust companies of the United 
States as trustee under trust agreements 
may be safely said to exceed $2,500- 
000,000. 





A 


size. 


pany,’ 
degree of its service. 
its service broadens. 


34 Nassau Street 


DAVID F. HOUSTON 
President 





“In This Way We Measure” 


LIFE INSURANCE COMPANY may well measure its 
success by the good it performs rather than by great 
Through eighty-six years THE MUTUAL LIFE 
INSURANCE COMPANY OF NEw YorRK, the “first American Com- 
” has measured its success by the scope, manner and 
In such a way it is measuring now as 


Issuance of contracts of all standard forms, substantial 
dividends, income settlement provisions, Disability and Double 
Indemnity Benefits, and prompt payments and practices for 
convenience of members are embraced in its present service. 


It welcomes as field representatives those who know that 


success is according to the natural law of compensation—that 
the best comes to those who give out the best of themselves. 


The Mutual Life Insurance Company 
of New York 


New York, N. Y. 


GEORGE K. SARGENT 
2nd Vice-President 


and 
Manager of Agencies 
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Fitting Trusts Into 
Protection Program 


pROBLEMS REQUIRING PLAN 





james A. Fulton, President, Home Life, 
Gives Some Illustrations of Cases 
Where Trust May Function 





Within the scope of the optional set- 
ements the life insurance company is 
wnceded to be the medium through 
yhich the insured can carry out his 
wishes concerning his life insurance yet 
there are many instances where the trust 
company is clearly indicated as an in- 
srument to carry out the purposes for 
yhich the insurance was created, in the 
opinion of James A. Fulton, president of 
the Home Life of New York. Speaking 
before the first annual conference of the 
New Jersey Bankers’ Association recent- 
ly, Mr. Fulton said: 

“The growing importance of the life 
insurance trust movement has made it 
necessary that life insurance men should 
have some knowledge of trust company 
procedure and equally necessary that the 
trust officer should have a fair working 
knowledge of life insurance procedure. 
The profit which can come to both the 
business of life insurance and the trust 
company business, and the usefulness 
which the two sets of institutions will 
be able to jointly render to the public, 
will be determined by the close and in- 
telligent co-operation between the life 
and trust companies. In turn, just how 
close and just how intelligent this co- 
operation will be is likely to be largely 
determined by the knowledge which we 
secure of each other’s procedure and 
each other’s problems. In approaching 
this question there have developed two 
rather distinct schools of. thought. 
“There are those life insurance com- 
panies that feel the creation of the in- 
surance estate and the planning of its 
administration is almost entirely a func- 
tion of the life company and the life 
underwriter. They would be willing to 
use the trust company when such use is 
clearly indicated, but they do not see the 
part which the trust company can play 
in the actual creation of the estate. 

“From the other side of the fence 
there are trust companies who take 
much the same viewpoint. They are will- 
ing and glad to accept trust business 
which has been created and which is 
handed to them, ready made, subsequent 
to its creation. They do not, however, 
recognize any substantial part which 
they can play in the creation. of the es- 
tate. 

“It is the belief of my own company 
that this viewpoint is short-sighted and 
fails to recognize the great possibilities 
which can come to both sets of institu- 
tions through their co-ordinated effort. 

“We have therefore committed our- 
selves to a policy of studied co-opera- 
tion with the trust companies through 
our agencies and as a company. We be- 
lieve there are many instances where 
the trust company is clearly indicated 
as an instrument to carry out the pur- 
poses for which the insurance estate is 
created. We believe further that by 
properly mobilizing the prestige and in- 
uence of these two sets of great insti- 
tutions, we can give an impetus to the 
intelligent creation and administration of 
estates that will not only mean much to 
the institutions themselves, but even 
more to the American people. 

In carrying out the ideas to which 
we have committed ourselves, we are 
finding it necessary to get an increasing 
familiarity with trust company practice. 

€ are trying to make it clear to our 
sales organization that they must not 
attempt to do that part of the job which 
can best be done by the trust company 
officials. On the other hand, we are just 
4S strenuously trying to train them to 
recognize a trust situation when they 
see one and be prepared to intelligently 
‘o-operate with the trust company offi- 
“als in carrying that situation to a suc- 
cessful conclusion.” 








However Hard 


a Life Insurance Agent may work to produce business, 
his chances of success are better when he represents 
a fine old institution such as the 


Massachusetts Mutual 


Life Insurance Company 
Springfield, Massachusetts 


Organized 1851 
More Than a Billion and Three-Quarters of Insurance in Force 








P. BANERJEA DEAD 





Founder and Secretary of National In- 
surance Co., Ltd., of India; Once 
Represented British Companies 
P. Banerjea, founder and secretary of 
the National Insurance Co., Ltd, of In- 
dia, which he formed in the wake of 
the Swadeshi movement in Bengal in 
1906, is dead. At the time of his death 
he was honorary president of the Magis- 
trate of Calcutta, as well as being secre- 

tary of the National. 


In his earlier days he introduced the 
Sun Life of London into practically 
every part of India and was chief agent 
of the company. When the Sun Life 
of London retired from India Banerjea 
— with the North British & Mercan- 
tile. 


BRAGG SPEAKS IN TORONTO 

James Elton Bragg, director of the 
life insurance training course at New 
York University, was the principal 
speaker at the meeting of the Life Un- 
derwriters’ Association of Toronto held 
at the Royal York Hotel last week. His 
subject was “The Buyers’ Point of 
View.” 





AMENDING DISABILITY RATES 


The Mid-Continent Life of Oklahoma 
City is completing plans for amending 
the rate on total disability to conform 
with the new disability clause approved 
by insurance commissioners of various 
states, according to Edwin Starkey, ex- 
ecutive vice-president and agency man- 
ager. The new rates will be put into 
effect July 1. 





SERVICE ... FIRST, LAST, AND LASTING 





to do so. 


WE ARE AS 
NEAR TO YOU 
AS YOUR 


TELEPHONE 


SERVICE MEANS ACTION 








LANE LOGIC 


No. 11 of a Series 
Last week Frank L. Lane, Brokerage Supervisor, went out and 
placed a $10,000 outstanding policy for a broker who was home ill. 
Naturally, the full commissions go to the broker, although Frank did 
all the work. He will not place every surplus line submitted by you, 
but where, as in this case, he can be of assistance he is only too happy 


THE LANE AGENCY 


HOME LIFE INSURANCE COMPANY | ASHLAND 
212 Fifth Avenue 
NEW YORK CITY 





TELEPHONE 


71I62 
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SERVICE IS JUST A HABIT AT THE LANE AGENCY 

















Provident “Mutual 
Life Insurance Company of Philadelphia 


Founded 1865 








British Economist 
Defends Stock Holdings 


EXPERIENCE OF BRITISH CO. 





J. M. Keynes, Chairman of National Mu- 
tual of England, Sees Little Risk 
In Long Term Holdings 





J. M. Keynes, noted British econo- 
mist and writer who is chairman of the 
National Mutual Life Assurance Society 
of England, has been a strong advocate 
of investment in stocks and at the annual 
meeting of the society the other day he 
reiterated his position taking the view 
that good industrial shares, carefully 
selected, involved but little risk while the 
return was so much greater that the 
difference in their favor in itself was 
a fair assurance that even in bad times 
their yield would be greater than that 
of more regulation investments. The 
“London Times” comments on Mr. Key- 
nes’s address as follows:- 

“The National Mutual Life Assurance 
Society has, on its own statement, fa- 
voured investments in Ordinary shares 
to a greater extent than the majority of 
life assurance offices and, after a series 
of years in which considerable gains 
were realized through appreciation in 
the capital value of its Stock Exchange 
securities, it had to face substantial de- 
preciation last year, an “important pro- 
portion” of which has since been recov- 
ered. The depreciation last year 
amounted to about 6% on the whole of 
the funds, or 8% of the Stock Exchange 
securities. However, J. M. Keynes, the 
chairman, estimated that if the whole 
of the funds had been invested in long- 
dated British Government securities the 
society would have suffered a depreci- 
ation of from 5 to 6%; that non-gilt- 
edged fixed-interest securities had de- 
clined by, on the average, something like 
10%; and that investments in indus- 
trial Ordinary shares had fallen by from 
20 to 30%. He suggested, indeed, that, 
rightly viewed, the limitation of the de- 
preciation represented a greater meas- 
ure of success for the “long-run pros- 
pects” of the society’s general policy 
than the results of some former years 
which had looked much better. The 
management has certainly shown con 
fidence in its policy by increasing the 
holding of Ordinary shares during the 
year from £729,792 to £1,090,959.” 





STEVENSON AGENCY ACTIVE 





Breaks All Its Previous Records by Pay- 
ing for $4,434,500 in January; New 
Prospect Bureau 
Although John A. Stevenson, mana- 
ger for the Penn Mutual Life in Phila- 
delphia, was away last month his agen- 
cy broke all previous records by paying 
for $4,434,500 during the month, there- 
by leading all agencies of the company. 
This represented a gain of 34% over the 
agency’s production of Januarv. 1928. 
The agency recently formed a Leaders’ 
Club, the requirement for membership 
in any month being that the applicant 
must have paid for at least $20,000 of 
new business in the preceding month. 
Fifty-four members of the agency qual- 
ified in January, the average amount 

paid for by each being $49,836. 

A prospect bureau has been estab- 
lished by the Stevenson agency, in 
charge of Miss Mary A. Murrav, for 
three years in charge of a similar bu- 
reau in the company’s Boston agency. 
The prospect system she inaugurates in 
in the agency will become the pattern 
for similar bureaus of the Penn Mutual 





throughout the country. 
A. ANDERSON TRANSFERRED 
Arnold Anderson, Phoenix Mutual 


Life counselor at Western Electric Co. 
headquarters, 195 Broadway, New York, 
has been transferred to the new Phoenix 
Mutual unit at the Western Electric 
Co.’s Point Breeze Works, Baltimore, as 
division manager. 
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Montreal Life And Atlas 


(Continued from Page 1) 


paper, “The Maple Leaf.” After telling 
about the splendid position the Atlas has 
in the insurance world, doing business 
in many countries and being a company 
with which the Montreal Life was proud 
to associate, Mr. Earle said: 


“That the Montreal Life was chosen 
should be considered as a high compli- 
ment. Before the sale was completed a 
rigid examination of the company was 
made by officials of the Atlas, and that 


they were satisfied is well attested by 
the outcome. We would direct attention 
to the fact that the directors and offi- 


Atlas are no strangers to 
the life insurance business, as the Atlas 
has a large and highly successful life 
insurance department operating in Great 
Britain. 

“So the deal. was consummated. I en- 
tered into an agreement to deliver to 
the Atlas Assurance Co. for a certain 
consideration 6,750 shares of the capital 
stock of the Montreal Life. These shares 
comprised my own holdings and those 
of other shi ircholders who were kind 
enough to pool their interests so that 
the transaction could be completed. It 
is only fair to state that many of these 
shareholders expressed their complete 
confidence in the future of the company 
and would gladly have retained their 
stock. They agreed to sell only out of 
consideration for. my personal wishes 
and it goes without saying that I am 
deeply appreciative of their kindness. 
Nothwithstanding that the Atlas then 
owned 6,750 out of a total of 10,000 
shares, the directors of that company 
decided to offer to buy all other shares 
at a similar price and such offer was 
duly made. This disarmed any possible 
criticism that might have been made. 
The price paid, $75 a share, was much 
higher than the market quotation which 
has ruled around $50 a share for several 
months. It may be explained that only 
$20 a share has been paid on capital ac- 


cers af the 


count with respect to the stock of the 
Montreal Life. The offer was accepted 
by many shareholders possibly because 


a most opportune time, imme- 
following the stock market col- 


it came at 
diate ly 
lapse. 

“Prior to the sale to the Atlas the di- 
rectors of the Montreal Life owned more 
than 50% of its stock. If my own hold- 
ings (about 32!'4%) had been held until 
my death they would then have gone 
to the highest bidder as an immediate 
sale would have been necessary in order 
to cover my obligations and provide my 
family with the means of sustenance. It 
is conceivable that such sale might have 
resulted in the liquidation of the com- 

iny by process of reinsurance or amal- 

imation. I did not expect to live for- 
and the issue had to be faced some 
day. By getting the control into good 
hands now, I solved my personal prob- 
assured, as far as it was hu- 


vossible to assure, the perpetua- 

tion of the Montreal Life as a corporate 
itity 

Plans of Company 

“The directors of the Atlas have but 

one thought in mind as to the future 

of the Montreal Life, viz: to do every- 

thing in their power to stimulate the 

owth and prosperity of the company. 

\dditional capital will be provided, if 

necessary, to enable more rapid progress 


The 


entering 


in the future 


idea is being con- 
sidered of 


the Montreal Life 


in certain foreign fields where the Atlas 
is already engaged in fire insurance. The 
two companies will work hand in hand 
together and the association should be 
of mutual advantage. 

“We do not ask, we do not want our 
agents to go about looking for fire in- 
surance for the Atlas. However, in the 
course of your ramblings, if you hear 
of any fire insurance that is offering, or 
if a prospect or policyholder should 
broach the subject, you may, with a 
clear conscience recommend the Atlas 
as a company of large resources, impreg- 
nable financial strength and a splendid 
record for prompt and satisfactory set- 
tlements of claims. Per contra, it is not 
expected that agents of the Atlas 
throughout Canada will become agents 
of the Montreal Life. Nevertheless, we 
hope to persuade Mr. Sanders, the Can- 
adian manager of the Atlas, to at least 
suggest to his agents that, if any client 
of theirs is in the market for life in- 
surance he might do worse than place 
his business with the Montreal Life. 

“At least two representatives of the 
Atlas will be given places on our board 
of directors. Apart from this no other 
changes will be made as a result of 
the deal. The organization remains as 
at present and the affairs of the com- 
pany will be under the control of the 
directors and officers, as formerly. Noth- 
ing is changed except that prospects for 
the future have been enhanced for all 
of us. The gradual spread of the or- 
ganization throughout Canada and in 
other countries opens up possibilities 
that did not exist to the same extent 
under the former regime. Perhaps we 
will all work a little harder and more 
conscientiously, for the good of the 
cause, to advance our own interests and 
to demonstrate to the directors and of- 
ficers of the Atlas that they made a 
profitable investment. 

“T am more than satisfied with the deal 
—so are the directors, Mr. Wickes, Mr. 
Toller and others of the home office 
staff. Numerous letters have been re- 
ceived from shareholders of a_ highly 
commendatory nature. Comments in the 


daily press and in financial and insur- 
ance papers and journals have been of 
a very favorable character. Not one 


voice has been raised in protest.” 





EIGHTIETH ANNIVERSARY 

The National Life of Vermont in cele- 
bration of its approaching eightieth an- 
niversary has launched a_ production 
campaign, asking each agent to submit 
to their general agents a list of eighty 
prospects before February 28 as a pre- 
liminary step. 


ATLANTIC LIFE FIGURES 

The Atlantic Life reports paid-for bus- 
iness in 1929 of $31,039,171, its largest 
on record, an increase of $5,709,101 or 
21% over 1928. The past year also saw 
an increase of 60% in number of gener- 
al agents for the company and of 35% 
in the entire agency organization. The 
company was admitted to do business in 
seven new states during the year. 


BALKEMA AGENCY INSTRUCTOR 

E. P. Balkema, who has been district 
manager at Battle Creek, Mich., for the 
Northwestern National Life, has been 
appointed agency instructor at the home 
office of the company. 


ORDINARY LIFE INCREASES 8% 





January Figures Show Also That Paid 
Volume for All Classes Decreases 
2.9% Over 1929 
Ordinary insurance increased 8% in 
volume during January over the same 
month of 1929 while the volume of pro- 
duction for all classes decreased 2.9%, 
according to the figures recently quoted 
by the Association of Life Insurance 
Presidents. The total new paid-for busi- 
ness exclusive of revivals, increases and 
dividend additions, amounted to $995,- 
195,000 as compared with $1,024,478,000 
during January, 1929. Ordinary insur- 
ance in January, 1930, amounted to $712,- 

855,000 against $695,843,000 in 1929. 
Industrial insurance was $218,027,000 
—— $265,998,000 in 1929, a decrease 
of 18%, and group coverage was $64,- 
313,000 as compared with $98,637,000 in 
1929, a decrease of 34.8%. The report 
is an aggregate of the figures of forty- 
four member companies of the associa- 
tion having in force 82% of the total 
insurance outstanding in all United 
States legal reserve life companies. 





Aetna Promotions 


(Continued from Page 7) 
pacity, will continue to assist Mr. Luther, 
but in a broader and more responsible 
field of work. 

Other Careers 

Clyde F. Gay, connected with the 
life agency division as division superin- 
tendent, has been appointed an assistant 
superintendent of agencies. He was 
born in Cronton, Miss., December 10, 
1900, attended high school and gradu- 
ated, in 1921, from the University of 
Arkansas with the highest scholastic 

grades ever made there. After a year 
of teaching at the Little Rock High 
School, Mr. Gay joined the Crane Co.,, 
being in charge of sales promotion at 
Crane’s Little Rock branch. He re- 
signed, after a year and a half, to at- 
tend the Aetna Life’s group school at 
Hartford, and went to the company’s 
Little Rock agency as home office group 
representative. Soon after, he became 
associate general agent in charge of the 
Shreveport agency. In this work he met 
with unusual success in building up, in 
a period of two years, a full-time field 
organization with a most satisfactory 
production record. In October, 1928, Mr. 
Campbell released Mr. Gay to the home 
office, where he was appointed super- 
intendent of the Southern division by 
Vice-President Luther. He will con- 
tinue that work and be engaged in addi- 
tional development activities. He is an 
able speaker, and knows field problems 
as they relate to organization and pro- 
duction. Agencies of the Southern divi- 
sion, under his supervision, showed a 
fine record for 1929, 

James B. Moody, Jr., was born in 
Norwich, Conn., and attended Hartford 
schools, Wesleyan Academy and Trinity 
College. He served in the army dur- 
ing the late war with the rank of cap- 
tain, and later organized the American 
Legion in Connecticut. He began his 
career aS a newspaper reporter, first in 
Springfield and later in Hartford. In 
1911 he became cashier for the Travelers 
in Des Moines, later engaging in the 
selling of insurance as a special agent. 
In 1914 he associated himself with the 
late Lee Robens, general agent of the 
New England Mutual, first as office 
manager and then as supervisor of that 
company’s Connecticut organization. 
Several years later, after a successful 
experience in sales organization, Mr. 





DATES AND EVENTS 


1833- city of Chicago Incorporated 


1893~ First Chicago World's Fair—itine, 
Life Insurance Co. began busines, 


1933~ Chicago's 100th Bi 

Second Chicago World's Fair 

— Illinois Life 40 years oj 
Cuicaco in addition to 
surging on with its regular 
stupendous activities of 
commerce and industry is 
now preparing for the great 
events of 1933, the centen- 
nial celebration of its birth; 
and the second Chicago 
World’s Fair. 1933 will also 
be an anniversary for the 
Illinois Life. Forty years 
going and growing. A 
strong progressive com- 
pany, proud of its growth 
and proud of its city. 


ILLINOIS LIFE 
INSURANCE CO. 


CHICAGO 
Illinois Life Building 1212 Lake Shore Drive 
D. y a Ww. c * P sd 





Ce Vo vt 


Moody entered the broader field of 
directing field organization. As super- 
intendent of agencies he was concerned 
with the preparation of recruiting and 
sales plans, development of agents, and 
general sales responsibilities. Mr. 
Moody entered the agency division of 
the Aetna Life in 1929 

J. W. deForest was born in St. Johns, 
N. B., Canada. Later moving to Boston 
he attended the schools there and con- 
tinued his education at Cornell Univer- 
sity. His first business experience was 
with the Raymond Concrete Pile Co. of 
New York, where he became superit- 
tendent of construction. He enlisted in 
the British Army shortly after this, and 
at the close of the war he returned to 
the Raymond company. He resigned in 
December, 1920, to join the Travelers 
later becoming field assistant at Chicago 
There, his chief duty was the employ- 
ment and training of agents. In April 
1922, he was appointed to the agency 
staff at the Travelers home office and for 
a year spent most of his time in Canada 
in supervisory work. In January, 192/, 
he was appointed assistant superinten- 
dent of agencies, connected chiefly with 
development among agencies in Canada 
and the north-central states. He was 
responsible for promoting an adequate 
managerial staff, and for an aggressive 
campaign for new agents and the pro 
duction of business. He resigned from 
the Travelers in January, 1930, to ider- 
tify himself with the agency division of 
the Aetna Life under Mr. Luther. sal 
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An Investment that 


does not fluctuate 


in value.... 


Life Insurance 


WNERS of life insurance have had occasion 
recently to compare the stability of this form 
of investment with that of even the highest grade 


securities. 


A chart of the market price averages of leading 
stocks for twenty years shows an irregular line that 
rises and dips, sometimes vertically, with “peaks and 
valleys.” 

There are no “depressions” in the investment 
values of life insurance policies. They do not fluc- 





Metropolitan Life Insurance Company Financial 
Report to Policyholders 
for Year Ending 
December 31, 1929 





arene gare $3,010,560,051.38 
Liabilities: 
Statutory Reserve ..... be $2,625,110,967.00 
Dividends to Policyholders 
payable 1930 ........... 82,264,508.86 
All other liabilities. ..... 125,743,543.37 
Unassigned Funds .... 177,441,032.15 
$3,010,560,051.38 
Increase in Assets during 1929.......... $315,084,085.74 
Income mt 1929 ... 2... 2. be ee eee 818,682,519.99 
Gain in income, 1929 .................. 75,270,134.78 


Paid-for Life Insurance Issued, Increased 


and Revived in 1929. .......... 3,374,600,626.00 
Total Bonuses and Dividends to Policy- 

holders from 1897 to and including 

ee ees Sk pecs ne a Oantraee 529,705,988.65 


Life Insurance Outstanding 


Ordinary Insurance .......... ...... $8,649,002,429.00 
Industrial Insurance (premiums pay- 

able weekly or. monthly)............ 6,729,181,723.00 
Ea arent, ee 2,555,416,300.00 


Total Insurance Outstanding.......... 17,933,600,452.00 
Number of Policies in Force........... 44,333,332 
(Including 1,442,240 Group Certificates) 


Accident and Health Insurance 


| Outstanding 
Principal Sum Benefit 
Weekly Indemnity 





 .$1,190,131,574.00 
13,928,139.00 








tuate with business cycles. From year to year, the 
44 million Metropolitan Life Insurance policies show 
a steady increase in values to policy-holders. 


The man who regularly invests part of his earn- 
ings in life insurance can go to sleep each night with 
the knowledge that he is building an estate of the 
greatest security and with a sure investment return 
for every dollar paid in. 


Life insurance is an investment whose value 
constantly increases the longer it is kept in force. 





Metropolitan Life Insurance Company 


Daily Averages in 1929 


2,233 per day in Number of Claims Paid. 


20,674 per day in Number of Life Insurance Policies 


Issued and Revived. 
$11,137,296 per day in Amount of Life Insurance Issued, 


Revived and Increased. 


$2,026,714 per day in Payments to Policyholders and 


Addition to Reserve 
$1,905,881 per day in New Investments. 


$1,039,881 per day in Increase of Assets. 


Growth in Ten-Y ear Periods 
Number 


of Life Insur- Outstanding 

ance Policies Life Insur- Assets 

in Force at ance at End at End of 
Year End of Year of Year Year 
187] ..... 12,823 $11,666,967 $2,022,482.45 
1889 ..... 1,852,432 204,816,521 8,597,468.77 
1899 ..... 4,980,704 800,531,009  51,070,840.74 
1909 .... 10,621,679 —2,041,951,700 —_277,107,868.46 
1919 .... 21,914,120 _5,343,652,434  864,750,023.88 
1929 .... 44,333,332 — 17,933,600,452 3,010,560,051.38 
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This Company is a mutual organization. It has no stock and 
no stockholders. All of its assets are held for its Policyholders. 


VIETROPOLITAN LIFE INSURANCE CO. 


FREDERICK H. ECKER, President 


NEW YORK 


LEROY A. LINCOLN, Vice-President and General Counsel 
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THE AFTERMATH OF CHEAP 
INSURANCE 

Due to what appears to be a conflict 
of the Indiana insurance statutes policy- 
holders in the William Penn 
Motor Indemnity Exchange are now be- 
ing assessed in Indiana a double service 
fee in the court costs. About 4,000 In- 
diana persons in Indiana are being sued 
in a municipal court in Indianapolis, ne- 
cessitating the payment of an additional 
$12,000 in court costs. The Indiana In- 
surance Department has established an 
office in Indianapolis with George F. 
McCann in charge. McCann was asked 
why he served notice on two state of- 
ficials, the auditor of state and the in- 
surance commissioner. He said he did 
this as a matter of precaution because 
the laws of the state were not clear as 
to which official should be served. 
Therefore, when the clerk of the muni- 
cipal court adds up the court costs he 
levies a fee of $3 for the state insurance 
commissioner and another service fee of 
$3 for the state auditor. McCann ad- 
mitted the action was not logical but 
said the legislature when it removed the 
insurance department from the auditor 
of state to the insurance department left 
the matter hazy. 


defunct 


There are other Indiana developments 
in the matter of the William Penn In- 
demnity Exchange. 

Suit seeking relief from judgment 
against the plaintiff as a former policy- 
holder in the William Penn Exchange 
has been filed in municipal court in In- 
dianapolis by More 
than 4,000 Indianapolis policyholders will 
be affected by the ruling on the case, 
determining whether the company can 
collect amounts totaling about $100,000 
from residents. 


Morris Stegman. 


Stegman’s suit contests 
Matthew H. Taggart, 
Pennsylvania insurance commissioner, as 


a $70 judgment. 


liquidator of the exchange, is named de- 
fendant. Twenty allegations contesting 
legality of the company’s business oper- 
ating in Indiana are set out in the pe- 
tition 


NO TWISTING IN GROUP LIFE 
INSURANCE 

One field of insurance where twisting 
is not only frowned upon but there are 
definite rules on the subject adopted is 
group insurance. Transfer of group from 
dSne company to another is discouraged. 
When a field representative is requested 
by an employer to submit a plan for 
coverage he is instructed to submit noth- 
ing but to refer the matter to his home 


office. In such a case the following rules 
of the Group Life Association apply: 

(a) The company from which quota- 
tion is requested will immediately notify 
the insurance carrier. 

(b) The field representative may be 
notified that he may submit a plan with 
the understanding that the insurance 
will be written, but only after fifteen 
days’ notice from the employer to the 
old company that the old policy is to 
be canceled. Moreover, no application 
can be accepted or solicitation of em- 
ployes commenced more than fifteen 
days prior to the termination of the old 
policy. 

The above rule applies also where two 
or more insurance companies have cov- 
erage on separate units of one employer. 

Where there is a merger of two or 
more companies, one or more of whose 
plants is covered by group insurance, no 
quotation can be made for an insured 
unit (except by the present carrier) ex- 
cept in accordance with the above rule. 

When the field representative is noti- 
fied that he may submit a plan, he will 
also be instructed not to compete with 
the present carrier for the renewal of 
the case. 

(c) In order to discourage transfers, 
no commission should be paid to any 
soliciting agent or broker on insurance 
transferred under a group policy previ- 
ously in force in another company and if 
such insurance is written within six 
months of the due date of the premium 
defaulted under the old policy it should 
be considered as a transfer of the old 
insurance. A collection fee of not more 
than 1% on the first $50,000 of premium 
and one-half of 1% on the balance may 
be paid to the general agent for handling 
the business. 

(d) When an application has been 
given for group insurance and a substan- 
tial deposit in payment of premium has 
been made, the case should be consid- 
ered a closed case. 

(e) The same rules are applicable to 
wholesale insurance except where it is to 
be replaced by group insurance. 

FIRE LOSSES DECREASE 

If it be true that periods of business 
depression are accompanied by increased 
loss ratios one can view the present 
business situation with cquanimity be- 
cause in January, 1930, there was a de- 
crease of 5% over January, 1929, in the 
country’s fire losses. Companies report- 
ing to the National Board of Fire Un- 
derwriters give their January, 1930, loss- 
es in the United States as $42,344,035 
as compared with $4,713,800 for the 
same month last year 


BROSMITH HAS OPERATION 

William BroSmith, vice-president and 
general counsel of the Travelers, was 
operated on for appendicitis this week. 

















The Human Side of Insurance 














HILLSMAN TAYLOR 








Hillsman Taylor, president of the Mis- 
souri State Life, is on a committee to 
raise $15,000 to work for the passage 
by Congress of adequate drainage leg- 
islation. A bill recently presented to 
Congress asks for a revolving fund of 
$95,000,000 to be used for the relief of 
farmers in areas affected by floods. 

eo 

Hilmar J. Fox, formerly with the 
Michigan Inspection Bureau of Detroit, 
has joined the personnel of the insur- 
ance department of the United States 
Chamber of Commerce, the manager of 
which is Terence F. Cunneen. 

ck 

W. J. Comans, United States manager 
and inspector for North America of the 
Queensland, arrived in New York late 
last week from his trip to the home 
office of the company in Sydney, Aus- 
tralia. En route from San Francisco 
Mr. Comans inspected the company’s 
offices on the Pacific Coast and in Can- 
ada, coming to New York by way of 
Montreal. 

x ok x 

Frederick W. Standart of the Stand- 
art & Main Agency, Denver, who is a 
director of the United States National 
Bank, vice-president of Davis Bros. 
Wholesale Drug Co, treasurer of St. 
Luke’s Hospital, has been elected a di- 
rector of the Mountain States Telephone 
& Telegraph Co. 

* * x 

E. R. Ledbetter of Oklahoma City, 
with Mrs. Ledbetter, has been visiting 
New York and Boston and other points 
on the eastern coast. Mr. Ledbetter, 
who represents the Aetna, is a past pres- 
ident of the Oklahoma City and the 
Oklahoma Association of Insurors, and 
a current member of the executive com- 
mittees of both organizations. 

* * 


Junius E. West, an agent in Suffolk, 
Va., who has been Lieutenant Governor 
of Virginia for eight years, may run for 
Congress. 

” * * 

J. M. D. Goddard has resigned as man- 
ager of the Norwich Union Fire at Syd- 
ney, N. S. W. 

* * * 

Allan C. Stevens of White Plains, well 
known local agent there and president 
of the Great Eastern Fire, is the father 
of a son born on February 11. 

x  * 


Marshall C. Harris, who has retired 
as president of the Western States Life, 
is planning a tour of South America, 
Furope and South Africa. 





G. Hirschfeld, correspondent in Ney 
York for German newspapers, especially 
trade papers, is writing a number of x. 
ticles for German newspapers about jp. 
surance conditions in this country, \f; 
Hirschfeld has been on the staff of the 
“Berliner Tageblatt” and the Berlin “Ip. 
dustrial and Trade Daily” and has done 
considerable work over there for ep. 
nomic associations along social insurance 
and other lines. He has also cone sim. 
ilar work in South America. 


* * * 


Ed Mays, president of the Continental 
Life of St. Louis, Mo., will have the 
first penthouse apartment on top of an 
office building in St. Louis when the 
new home office building of the Conti. 
nental Life is completed. He expects 
to occupy the apartment about April |, 
Space that is usually wasted in mod 
ern office buildings will be utilized by 
Mays for his luxurious apartment suite 
The apartment will begin at the twenty. 
first floor and continue up for three 
floors. The tower will have full expo- 
sure on all four sides. On terraces 
opening from the various levels there 
will be flower gardens while a large roof 
garden will be a feature of the twenty- 
fourth floor portion of the apartment. 


* * * 


David F. Houston, president of the 
Mutual Life, has been elected a director 
of the Union Pacific. He is also a direc. 
tor of the Lackawanna R. R., the Guar- 
anty Trust Co., the American Telephone 
& Telegraph Co. and the New York 
Telephone Co. 

* * x 


Ann Harding, the well known actress 
who achieved fame for her portrayals 
in “Tarnish” and “The Trial of Mary 
Dugan,” started her business career as 
a clerk in the home office of the Met- 
ropolitan Life in New York. She has 
recently made a name for herself also 
in talking pictures. 

* * * 


J. P. Licklider, director of publicity 
and sales research for the Missouri 
State Life of St. Louis, delivered an ad- 
dress before the Chicago Association of 
Commerce -on February 6. The trip t 
and from Chicago was made by airplane 
in the interest of the International Air 
craft Exposition which opened in St 
Louis, February 15 and concludes on 
February 23. On Monday, February 10. 
Mr. Licklider accompanied a group o/ 
St. Louisians to Kanas City by planet 
boost the exposition. Speaking from 
Radio Station KMBC in Kansas City. 
Mr. Licklider broadcast a_nation-wite 
invitation to attend the International 
Aircraft Exposition. He is president 0! 
the Advertising Club of St. Louis, the 
second largest advertising club in the 
world. 

* * * 


Colonel Joseph Button, former Vir 
ginia commissioner, now president of the 
Union Life of Virginia, has been elected 
a director of the Title Insurance Co 
of Richmond. This company operates !! 
a number of states. 

‘x *  * 


Ral Parr, senior member of the Balt 
more agency of Maury, Donnelly, Wil 
liams & Parr, will return to this cout: 
try from his trip to South America 
around March Ist. 

x * * 


Gayle T. Forbush, United States mat: 
ager of the Royal Exchange, is now ol 
a short business trip to Florida. 

* * ™ 
Joseph F. Holland, deputy [nsuranct 


Superintendent for Missouri, has = 
unanimously elected president of the 


Association of Young Republicans o 
Missouri at the annual meeting of the 
organization held at Hotel Jefferson, St 
Louis. 
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America’s Highest Priced Banquet 
Speaker 


That Will Rogers is America’s highest 


priced banquet speaker was recently 
learned by an insurance organization 
which started out to book him for a 
talk. Rogers agreed to the date but the 
association did not agree to the fee. 
It was $2,300. 
e © ¢ 
On Guard Against Daily Paper 
Reporters 


Several of the leading insurance com- 
panies in New York have issued instruc- 
tions to members of the claim divisions 
that the personnel is not to be inter- 
viewed by daily paper reporters, but all 
such representatives of the press are to 
be referred to the head of the claim 
division. These rulings grew out of the 
practices of some reporters who have 
been chasing the stories which the daily 
papers have been running in attacking 
magistrates and public officials recently. 

That the insurance companies need all 
the protection they can get has just been 
demonstrated again by a scurvy episode 
in yellow journalism. A reporter for 
such a sheet, armed with a small news- 
paper clipping about Aa claim in which 
two companies were interested, the Na- 
tional Surety and the Union Indemnity, 
went first to the claim division of the 
National Surety. As the incident was 
sill pending the head of the claim di- 
vision refused to comment. The reporter 
thn went to the Union Indemnity, 
passed himself off as a representative 
of the claim division of the National 
Surety and asked to see the file in the 
case. It was shown him; he made copi- 
ous notes and was all prepared to shoot 
atwo column story when the Union In- 
demnity learned of the deception, went 
to the office of the newspaper and after 
an hour’s argument succeeded in having 
the story killed. 

oe 


The Chicago Board .of Underwriters 


It costs the Chicago Board of Fire 
Underwriters $35,000 a month. and not 
835000 a year to operate the fire patrol 
there as was recently printed by this 
paper. The board’s ->trolmen’s pension 
lund now amounts to $350,000. 

*-* 


]. Bruce Ismay Resigns as Director 
in Royal Fleet 
J. Bruce Ismay, who has for many 
Yeats been a director of the Liverpool 
* London & Globe and also for some 
lime past a director of the Royal and 
tthe Thames & Mersey Marine, has 
“signed from all these positions owing 
0 the days of board meetings not fit- 
Ng in with his other Liverpool en- 
fagements. 
the official announcement is made that 
“rt, Ismay’s resignation has been re- 
icived with very great regret by his 
tellow directors, and in accepting it they 
‘ave expressed their great appreciation 
% the services he has rendered during 
4S association with them.” 
ora number of years Mr. Ismay was 




















a director in the Sea Insurance Co. of 
Liverpool. The company, in fact, had 
been founded by the Ismay family. 
When the Sea Insurance Co. decided to 
extend its business by writing other lines 
than marine Mr. Ismay resigned. 

Following the sinking of the “Titanic” 
Mr. Ismay, who was the director of the 
steamship company owning the “Titan- 
ic,” went through a nervous ordeal and 
for a time was in somewhat of an eclipse. 
Later he regained his equanimity and 
good spirits. 

* x 
Britain’s First Popular Labor Daily 
to Have Coupon Insurance 


Labor polled more than 8,000,000 votes 
at last year’s general election in Britain. 
Yet labor has never yet been represent- 
ed by a great popular daily newspaper 
in London. This curious state of affairs 
will end on March 17, when the new 
“Daily Herald” makes its first appear- 
ance. 

Since this new daily will offer all the 
free insurance and other benefits given 
to readers by the existing national “Daily 
Press,” it should not be long before the 
new paper’s circulation reaches a million 
and more. A tremendous organization 
has been perfected to make the new 
“Herald” one of the finest and most up 
to date newspapers in existence. Politi- 
cally the paper will support the Parlia- 
mentary Labor Party and the Trades 
Union Congress, and at last Labor activi- 
ties will be given their due place along 
with the world’s news. 

* * * 
Crassus Was Famous Firebug in 
Ancient Rome 


The band of firebugs mentioned in a 
notorious arson case tried recently at 
Bedford, England, came as a surprise to 
the law abiding British public, but they 
are still far behind their famous proto- 
type, Crassus, a famous figure of ancient 
Rome. Crassus did the job as an artist. 
He ran his own fire brigade—the only 
one in existence. 

If Crassus didn’t like his man he said: 
“Pay me so much or I’ll burn your house 
down.” If the man paid up he was safe. 
If he did not, Crassus carried out his 
threat. While the fire was on Crassus 
and his brigade were on the spot watch- 
ing. 

“And now,” was Crassus’ argument, 
“you will pay me twice what I asked 
you before for me to put the fire out.” 

* * a 


T. B. Macaulay’s View of the Stock 
Crash 


So much has been printed on the trag- 
ic side of the stock market crash of last 
fall that it gives one a distinct relief 
to look at the long range viewpoint of 
such a happening. In discussing the po- 
sition of the Sun Life of Canada on the 
stock market fluctuations President T. 
B. Macaulay said in his address at the 
annual meeting of the company: 

“We are apt to over-estimate the im- 
portance of that crisis, serious though 
it was. What is the Stock Exchange? 


It is merely a place where public auc- 
tions are held. It differs from other 
auctions only in the articles sold, and 
in the volume of the transactions. It is 
no more true of this auction than of 
other auctions, that the prices bid are 
an infallible index of the real value of 
the articles dealt in. The quotations 
fluctuate with the optimism or the pes- 
simism of the bidders. They are fre- 
quently much better evidence as to the 
bank accounts and credit of the bidders 
than of the value of the stocks bought 
and sold. That was exactly the situa- 
tion during the recent price reaction. It 
was purely a Stock Exchange panic. 
It was not caused by any trouble in gen- 
eral business. We did not see the clos- 
ing down of factories. wholesale dis- 
charges of employes and other symptoms 
of business distress such as marked the 
great depressions to which our minds 
revert. Outside the ranks of the un- 
fortunate speculators there was little to 
show that anything unusual was happen- 
ing in the Wall street auction rooms. 
On the wildest days of the reaction the 
business of the country went on as usu- 
al. Men continued to work, children 
continued to be born, the population 
continued to grow, the great electric 
companies continued to increase their 
output, enlarging their power houses or 
building new ones. The great corpora- 
tions whose stocks we own continued to 
expand, continued to prosper and to earn 
even larger dividends, just as if there 
were no dealings in their shares at all. 
What happened was merely that last 
June in a wild burst of enthusiasm snec- 
ulators bid up prices beyond normal lev- 
els, and this in turn produced a wave 
of selling which began as profit taking, 
but ended in a panic which carried prices 
as much below normal levels as they 
had previously been forced above them. 
The prices of November last of course 
showed a great drop from the quotations 
of mid-September. but in reality that 
great reaction did little more than re- 
move the temporary bulge caused by the 
over-enthusiastic bidding of the previous 
months of the year. The actual intrinsic 
value of the shares was, of course. not 
affected by the fact that the speculators 
had exhausted their bank accounts and 
had had to lower their bids.” 
* * * 


The Save Five-Minuters 
Too many, much too many organiza- 
tions, clubs and associations are already 
in this country, according to John Mc- 
Ginley, the John street philosopher, but 


in his opinion some of them could be 
dropped without much loss and another 
formed which would be of real benefit. 
And that is a club of Save Five-Minut- 
ers. The membership would consist of 
thoughtful and unselfish persons who 
would leave their homes or offices five 
minutes ahead of the time they usually 
do and thus eliminate the throng of 
rushers and crushers who run through 
the subway knocking people over; who 
dash across the street while the red 
light is on, occasionally being hit by 
automobiles and sometimes fatally in- 
jured; and who are always late at en- 
gagements. If there were enough Save 
Five-Minuters there would be fewer 
claims presented to insurance compa- 
nies and fewer calls for the service of 
undertakers. a 
* 


Ralph Rawlings’ Strong Board 


Ralph Rawlings, president of the Mon- 
arch Fire, has one of the strongest and 
most interesting boards of directors in 
the business. Among its members are 
Truman H. Newberry, the Detroit mul- 
ti-millionaire and a former cabinet of- 
ficer; Dan R. Hanna, member of the 
famous Mark A. Hanna family of Cleve- 
land and president of the company which 
publishes the Cleveland “News”; and 
A. R. Horr, at one time vice-president 
of the Equitable Life Assurance Society 
and in charge of its investments until 
he resigned some years ago to return 
to Cleveland. The board is especially 
strong in investment talent. Mr. Horr 
is vice-president of the Cleveland Trust 


Co.; Arthur H. Seibie-is~president of 
the Central United NationalBank of 
Cleveland; Corfiss’Sullivan ig?chairman 
of the board of that baftk; W. Afi Bald- 
win is exccutive manager Of the; Union 
Trust Co.; Chairman’<Richard Inglis is 
with Otis & Co, investmémt bankers, as 
is William R, ‘Daley; J. Arthur fHouse 
is president of the Guardian Tptist Co. 
Among others ‘on® the: boatd # P. W. 
Litchfield, presidént.of “the” Goodyear 
Tire & Rubber Co. 


* * * 
Insurance Man A Suicide 


Grief over the death in Florida of 
Percy C. Henry, an aviator, caused his 
personal friend, Henry T. Nonnie, a 
Louisville insurance man who was with 
Gaunt & Harris, to end his life by fir- 
ing a bullet in his heart. 

eee 


Telephone Manners 


There is a code of telephone manners 
just as there are other social amenity 
codes, and two chief executives who un- 
derstand the importance of giving the 
other fellow a square deal on the tele- 
phone and are on the wire in a hurry 
when they call people up are Paul L. 
Haid of the America Fore and Wilfred 
Kurth of the Home. There is nothing 
that causes more irritation in the busi- 
ness district than hanging on to a tele- 
phone waiting for somebody, especially 
when vou are not the one who put in 


the call. 
* * * 


New Play Interests Actuaries 


Actuaries are going to attend the play, 
“The Infinite Shoeblack,” which opened 
at Maxine Elliott’s Theatre in New York 
this week. The first act of the play 
is mainly an exposition of the charac- 
ter of Andrew Berwick. who is study- 
ing in Edinburgh to take his actuarial 
examinations. He is plaved bv Leslie 
Banks. The play received enthusiastic 
notices from the newspapers. 

* * * 


Thorsen’s Insurance Museum 


Somebody told me that J. Mitchel 
Thorsen, one of the most enterprising 
of the town’s insurance brokers, is con- 
templating establishing an insurance mu- 
seum in his offices which are in Vander- 
bilt avenue across the street from Grand 
Central Terminal, New York City. I 
went up to take a look at these offices 
the other day and they are strikingly 
individualistic. Mr. Thorsen already has 
the nucleus of a museum as he has on 
his walls the policy of Napoleon Bone- 
parte taken out in Llovd’s, the policy 
of Charles Dickens and the policy of 
Daniel Webster. the latter being in the 
New England Mutual. Copies of the 
first policies of several companies are 
also in the collection. He has a remark- 
able series of signed photographs and a 
creat deal to enchain the attention of 
visitors. If the museum idea develops 
it will include fire marks. Mr. Thor- 
sen was once with the “Cosmopolitan” 
magazine and later was public relations 
man in this city. 

* * 


One Good Turn Deserves Another 


Two local insurance men living in the 
little village of Hillsborough, N. H. out 
after business saw a team approaching 
loaded with two cords of wood. They 
gave the team as much of the road as 
possible, but the heavy load toppled into 
the ditch. Like good Samaritans they 
peeled off their coats and helped re-load. 
It was quite a job. Introductions fol- 
lowed. The woodman showed interest. 
“Tl’ve never had my car insured,” he said. 
“Guess I'll drop in and see you about it, 
and, really, I ought to have same life 
insurance, too.” The teamster drove 
awav and the two Samaritans went back 
to their side-tracked automobile. Here 
an unpleasant surprise awaited them. 
They were unable to get their car back 
on the road and they were two miles 
from the nearest farmhouse. It took 
them two hours more of a cold, windy 
day to get started. Here’s hoping the 
wood hauler will keep his promise. 
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Dargan Resigns as 
Public Fire Head 


FRED A. RYE NEW PRESIDENT 





Iverson Continues as Vice-President; 
Dargan to Return to Fire Loss 
Adjusting 





James T. Dargan, Jr., president of the 
Public Fire of Newark, resigned his con- 
nections with the company on Tuesday 
of this week and will return to the busi- 
ness of fire loss adjusting, which he left 
in 1928. He will be succeeded as presi- 
dent by Fred A. Rye. 
I). N. Iverson will remain with the com- 


Vice-President 





Phot« 
J. T. DARGAN, JR. 


by Blank & Stoller 


pany as vice-president, which position 
he has held since the Public was formed 
No reasons for Mr. Dargan’s resigna- 
tion are given nor has he announced 
his future plans in detail. 

Mr. Dargan, brilliant fire 
loss adjuster and a member of the ad- 
justing firm of Windle, Burlingame & 
Dargan for several years, joined with 
\rthur T. Vanderbilt, well known New- 
ark, N. J., lawyer, early in 1928 to form 
a strong new independent fire insurance 
company. Out of this plan emerged the 
Public Fire with initial capital and sur- 
plus of $5,000,000. The capital stock was 
placed with wealthy persons and a 
strong board of directors created with 
Mr. Vanderbilt as chairman. 


Career of President Rye 


Mr. Rye, the new president of the 
Public, is a product of the Middle West. 
He was manager of the Western de- 
partment of the Commercial Union when 
he was selected as a vice-president of 
the Newark company. His early con- 
nection with the fire insurance busi- 
ness was in 1896, when he entered the 
employ of the Western department in 
Chicago of the Great American, where 
he continued in various office capacities 
until 1903. Following this he was em- 
ployed by the Western Union as a rater 
in the Middle West and later was ap- 
pointed special agent for the Western 
Factory Insurance Association, making 
inspections and soliciting business, trav- 
eling the entire Western Union field. 

In 1912 Mr. Rye became manager of 
the Western Sprinklered Risk Associa- 
tion (a syndicate of Bureau companies), 
in which capacity he functioned until 
1921, leaving a splendid record to his 

(Continued on Page 28) 
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Automobile Ass’n to 
Organize on Feb. 26 


MEETING TO BE HELD IN N. Y. 





District Gatherings This Week to Se- 
lect Advisory Committees and Nom- 
inate Directors 





Four district meetings of automobile 
fire company representatives are being 
held this week to select members of lo- 
cal advisory committees and to nominate 
directors for the new National Automo- 
bile Underwriters’ Association. Three 
of these meetings, those in New York, 
Chicago and San Francisco, were held 
on Wednesday and the fourth, at Atlan- 
ta, Ga., will be held today. These are 
preliminary to a general organization 
meeting of the association which will 
convene next Wednesday morning at 11 
a.m. at the Hotel Pennsylvania in New 
York City. At that time the national 
officers and the board of directors are 
to be elected. 

Thus the new association, which is to 
replace the National Conference, is get- 
ting rapidly into shape to function on 
a nation-wide basis as a regulatory body 
over. automobile underwriting by fire 
companies in this country. Companies 
writing more than 85% of the automobile 
income, exclusive of casualty lines, are 
already members of this body. Company 
officials, underwriters and agents alike 
are expecting real constructive accom- 
plishments in the direction of stabilizing 
and) keeping automobile underwriting 
upon a more even keel than it has been 
for several years. 

Manual Will Be Delayed Slightly 

The new rate manual will be delayed 
somewhat this year due to the interrup- 
tion of work caused by reorganization 
of the National Conference but will be 
issued probably before the special com- 
mittee to consider agents’ commissions 
completes its work. Whatever policy 
forms are endorsed by the new associa- 
tion will be made available for optional 
use in all parts of the country and as 
there will be an increase in these forms 
to meet the particular needs and desires 
of individual assureds it is expected that 
more automobile insurance will be sold, 
especially collision coverage. 

With respect to this last named tyne 
of motor car insurance, the so-called 50- 
50 collision policy will likely be sanc- 
tioned for use in the East. At the pres- 
ent time it is written in many western 
states, but in the East only by compa- 
nies which are not members of the old 
Conference. The 50-50 policy, according 
to the terms of which an assured pays 
half his premium at the outset and the 
remaining half after a loss upon which 
he desires to collect, has gained con- 
siderable favor in the districts where 
it is well known. The association will 
also continue the new $25, $35, $50, $75. 
$100 and other deductible collision poli- 
cies, and the average rates for these and 
also the fire and theft coverages will be 
lowered. 














an investment 





without further payment. 


be used to tide you over. 


have made. 


A mutual company re- 
turning annual dividends 
and offering a policy for 
every need. 





Life insurance 
is a valuable complement to 


Used as a savings and investment plan, life insurance 
is giving financial independence to thousands. From the 
viewpoint of availability for every individual, safety and 
permanent value, certainty of return, easily carried cost, 
and control by the investor,—it is a solid rock on which to 
build personal and family security. 


If liquidation is necessary or desirable, you receive a 
fair and immediate settlement of your equities. 


Should you be permanently disabled, you receive a 
| definite income regularly, and your insurance is continued 


If financial accommodation is needed, your policy can 


Your beneficiary will receive in full the amount you | 
have decided upon, no matter how few payments you | 


If you live, you will receive the amount yourself. 





program 
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MONARCH FIRE FIGURES 


Company Ends 1929 with Total Assets 
of $4,330,388; Surplus Amounts 
to $3,337,507 

The Monarch Fire of Cleveland, Ohio, 
which started business last year had as- 
sets of $4,330,388 on December 31 and 
a surplus to policyholders of $3,337,507. 
This is divided into $1,000,000 capital, $2,- 
000,000 net surplus and $337,507 for a re- 
serve for contingencies. The liabilities 
include $750,592 for unearned premiums, 
$103,942 for losses in process of ad- 
justment and $138,346 for taxes, expenses 
and other items. ; 

Ralph Rawlings, an experienced execu- 
tive, president of the Western Insur- 
ance Bureau, Inc., and for years joint 
manager in the West of the Boston and 
Old Colony companies, is president of 
the Monarch. The board of directors 
includes many business leaders of Cleve- 
land and other centers in the Mid-West. 





BRAUNS BECOMES A BROKER 

Ludwig F. Brauns, who was with the 
Home of New York for many years, 
has opened his own insurance brokerage 
office at 79 Wall street. 


STANDARD 


INSURANCE COMPANY 


OF NEW YORK 


Head Office: 


J. A. KELSEY,President 


80 John Street, New York 


G. Z. DAY, Vice-Pres. and Secy. 





St r) 
CAPITAL TP v 
PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS 
TOTAL ASSETS 





1,259,672.50 

276,930.00 
2,067,114.70 
4,603,717.20 


ASK HIGHER COMMISSIONS 





Westchester County Agents Seek In- 
crease in Contingents to 10%; Lo- 
cal Board Membership Increased 

The next meeting of the Westchester 
County Association of Local Agents, 
Inc., will be held on Monday, March 
17, the hour. and place to be announced 
later. In a circular to members of the 
local association Secretary Charles L. 
Doscher asks the agents not to delay 
to write their companies urging an in- 
crease of contingent commissions to 10%. 
The association holds that operating 
costs have increased without a corre- 
sponding increase in agents’ commis- 
sions. 

“The unusually good risks in suburban 
territory,” the association states, “with 
their low rates and small value redound 
to the advantage of the insurance com- 
panies, while at the same time increasing 
the expense of the agents. This makes 
an increased contingent fee almost im- 
perative. An additional contingent fee 
will permit the agent to devote more 
time to the development of new business 
and a better investigation of risks, and 
this, in turn, will react most favorably 
on the insuring companies. Write— 
right now—to all your companies and 
push this demand.” ; 

This association is actively supporting 
the move for an agents’ qualification 
law and at the same time is urging tts 
members to use their full strength to 
assist in the defeat of the bill now be- 
fore the legislature at Albany provid- 
ing for a state monopolistic workmens 
compensation insurance fund. D. 

Ten new members have recently joined 
the Westchester association. 





NOMINATED CLUB GOVERNORS 
William Otis Badger, Jr., and Alfred 
I. S. Holton have been nominated to 
fill vacancies on the board of governors 
of the Drug & Chemical Club, New 
York. 
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Royal Building To Occupy An Entire Block 


In order to meet the growing require- 
ments of the Royal Insurance Co.’s or- 
ganization in this country the Royal is 
to erect a large addition to its building, 
work on which will begin about May 1, 
1930. The new structure will take in all 
the plot between the present building 
and Gold street. In other words, the 
completed Royal building will occupy an 
entire city block. 

At the present time there are 21,000 
feet of !and in the Royal’s parcel, front- 
ing on William street and running be- 
tween Fulton and Ann streets. The 
building is nineteen stories tall, exclu- 
sive of the basement and sub-basement, 
a subway station being underneath, With 
the new plot which has just been ac- 
quired the company will have 31,000 feet 
of land. When the building is complet- 
ed there will be 400,000 rentable square 
feet. 

It was necessary to arrange for the 
acquirement of more than sixty leases 
before the company was in a position to 
go ahead with the plans. One of the 
tenants in the building taken over at 
Gold and Fulton streets is the Irving 
Trust Co., which has in that location its 
Market and Fulton streets branch. The 
branch will occupy the Fulton street 
corner of the first floor of the present 
Royal building when it moves. 

The architects of the Royal addition 
will be Starrett & Van Vleck, who de- 
signed the present Royal building and 
the new building of the Equitable Life 
Assurance Society in Seventh avenue. 
The contractor is Mark Eidlitz & Son, 
Inc, who are erecting the building of 
the Irving Trust Co. at 1 Wall street. 
The Eidlitz concern also built the Fed- 
eral Reserve Bank building and the 
Presbyterian Hospital and is now build- 
ing the New~York Hospital. a 

The Royal building at 150 William 
street has been given a lot of atten- 
tion by the architectural journals. For 
instance, it won the architecture prize 
awarded by the Downtown League as 
the best building. of its year in lower 
Manhattan, New York City. 

The new building will follow the style 
of the present structure which is in the 
design of the English Renaissance, par- 
ticularly the work of the Brothers Adam 
in their larger buildings of the late 
eighteenth century. The architects de- 
signed it along the most modern lines, 
having in mind ultra modern insurance 
office requirements, and in keeping with 
the zoning laws, with the result that 
there are setbacks beginning at the 
tenth floor and occurring at five other 
levels. These setbacks have been treat 
ed as promenades and are relieved with 
balustrades and finials which blend har- 


—— 


NEW JERSEY: INS. CO. FIGURES 


_The New Jersey Insurance ‘Co. of the 
C. V. Meserole group made good prog- 
ress last year, the total assets on De- 
cember 31 being $4,409,681, compared 
with $4,400,382 a year ago. The reserve 
lor unearned premiums was $1,969,408 as 
against $1,967,395, and the policyholders’ 
surplus, including capital of $1,000,000, 
Was $2,113,043, compared with $1,910,997 
at the cnd of 1928. Six years ago, or 
at the end of 1923, the New Jersey had 
assets of $2,804,673 and a policyholders’ 
Surplus of $1,154,582, thus indicating the 
Progress made under the Meserole man- 
agement 











MACGREGOR WITH THE BOSTON 


Carol Macgregor has been appointed 
— avent in Ohio for the Boston and 

d Colony companies to assist State 
Agent H. \V. Rollins, with headquarters 
at Columbus. Mr. Macgregor has been 
with the Michigan Inspection Bureau 


for six years. 
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How Royal Building Will Look When Completed 


moniously with the rhythmic massing of 
the whole structure. The building has 
thirty-eight foot spans on the lower 
floors, especially laid out to accommo- 


date the routine work of insurance com- 
panies. 

Among the insurance companies hav- 
ing their head offices in the present 





‘Oil Burner Property Damage Insurance !—again 
the Yorkshire Group presents a policy which is 
new—an added point of contact for our Agents. 
Are you interested?” 


WW Unghie 


Field Correspondent 





HOME OFFICE 


THE YORKSHIRE GROUP 





12 GOLD STREET 


The YORKSHIRE Insurance Co., Ltd. NEW YORK, N. Y. 


LONDON & PROVINCIAL 
Marine & General Insurance Co., Ltd. 
SEABOARD Fire & Marine Insurance Co. 
and 
The YORKSHIRE INDEMNITY Co. of N. Y. 


HOW TO WRITE RIGHT? WRITE TO WRIGHTEM! 














Royal building are these companies with 
their running mates: North British & 
Mercantile, Phoenix Assurance and Lon- 
don Assurance. The Queen, a member 
of the Royal fleet, is in the building 
as are the Royal Indemnity and Eagle 
Indemnity, also of the Royal fleet. 

The Royal building is on land deep 
in the historical traditions of this city. 
Early records of the city show that 
some time after the Indians sold Man- 
hattan Island to Peter Minuet for $24 
the present Royal site was part of the 
Van Thievenhoven farm. In 1695 Van 
Thievenhoven conveyed part of the acre- 
age to John Harpending, currier and tan- 
ner. In turn Harpending deeded the 
property to the management of the new 
Dutch Church, and the church was 
standing on the site of the Royal build- 
ing at the time the Battle of Golden 
Hill was fought, Golden Hill running 
from John street north and a couple of 
blocks to the east. Just where the flag- 
pole was located around which the bat- 
tle between British troops and residents 
of the city took place has not been 
definitely settled, but the general opin- 
ion is that it was nearer the corner of 
John than Fulton. John street is one 
block south of Fulton. William street 
got its name in 1804. Before that it had 
successively been called Burger Joris 
Path, Glassmakers’ street and Horse and 
Cart Lane. 

In the middle of the last century the 
two most prominent buildings within a 
block of the present Royal building site 
were those of Barnum’s Museum and 
the New York “Herald.” 


FIRE GAZING U. & O. CLAIM 








Assured Tries to Claim Loss Because 
Employes Watched Fire on An- 
other’s Property 
There is no doubt, judging from ef- 
forts to stabilize fire loss adjustments, 
that many persons consider insurance a 
form of philanthropy and not a business. 
Here is a definite instance of recent ori- 
gin. A manufacturer who in addition 
to his fire insurance carries about $150,- 
000 in use and occupancy coverage has 
filed claims with his companies seeking 
around $500 to cover a business inter- 
ruption loss under his U. & O. form, 
claiming that the loss was occasioned 
by his employes leaving their work to 
watch the progress of a fire in a lum- 
ber yard across the street from the as- 
sured’s plant. The lumber yard is not 

a part of this claimant’s property. 

After investigating the facts the in- 
surance companies are promptly declin- 
ing to recognize this loss. Without re- 
ferring definitely to the ridiculous na- 
ture of the claim, the companies in- 
formed the assured that there can be 
no loss sustained under a business in- 
terruption or use and occupancy policy 
unless a fire occurs upon the property 
of the U. & O. policyholder. 


HARTFORD ASSETS CORP. 


The Hartford Fire has formed a new 
subsidiary known as the Hartford As- 
sets Corporation with 4,992 shares, $100 
par value, and having a total book value 
already of $2,005,000. This securities 
holding company holds the shares of the 
Citizens’ of New Jersey which was re- 
cently formed by the Hartford. 


CAMDEN FIRE PROMOTES TWO 


The Camden Fire of Camden, N. J., 
last re-elected the present officers and 
added two assistant secretaries to the 
official staff. They are Harry O. Huth, 
who has been with the company since 
1917 as special agent in northern New 
Jersey and later superintendent of agents 
at the home office, and William John 
Wood, 2nd, who has been manager of 
the automobile department. Mr. Wood 
was at one time secretary of the Syl- 
vania of Philadelphia. 
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Questionnaire Mailed 
For Commission Data 


FULL INFORMATION SOUGHT 





Commissioners’ Committee Asks for 
Rates of Remuneration to Agents, 
Brokers and Solicitors 





The special committee of the National 
Convention of Insurance Commissioners. 
headed by Commissioner Charles D. Liv- 
ingston of Michigan, is now sending out 
to fire and casualty companies the ques- 
tionnaire which the committee is using 
commissions 
paid to local agents and brokers in all 
parts of the country. These blanks are 
to be filled out and returned on or be- 
fore April 1 to J. J. Magrath of the New 
York Insurance Department at No. 11] 
John street, New York City. 

This questionnaire is a blank form at 
the head of which appears “To the Na- 
tional Convention of Insurance Commis- 
committee to investigate com- 
mission costs of insurance. The fol- 
lowing 1s a complete and full description 
of all forms and methods whatsoever of 
remunerating or indemnifying, whether 
directly or indirectly, insurance agents, 
brokers and solicitors, wherever situated, 
for obtaining and for handling the va- 
rious kinds of insurance business trans- 
acted by this corporation.” 

Material gathered by April 1 will be 
onsidered by the committee as soon as 
possible at a meeting to be called dur- 
ing that month in Chicago. 

In a letter accompanying the ques- 
tionnaire the committee asks the com- 
panies to furnish complete information 
by classes of business and by types of 
producer concerning commissions and 
also any indirect advantages granted to 
agents. Information about the excepted 
cities is also desired. 

“Our purpose is constructive and we 
respectfully request sympathetic assis- 
tance from insurance companies,” states 
this letter. 


to obtain information on 


sion rs’ 


PASSING OF JOHN S. SPEED 

John Smith Speed, well known in in- 
surance circles in the southern part of 
the country, died recently at his home 


the past three years since retiring from 
business. For many years Mr. 
Speed served as state agent for Texas, 
for the Liverpool & London & Globe, 
and later became manager of the Actu- 
arial Bureau of Arkansas at Little Rock. 


active 





BAXTER WITH C. J. SIMONS 

Charles K. Baxter, who has been in 
nsurance for about twenty years, is now 
connected with C. J. Simons & Co. of 
Ne wark He 


was with the Schedule 
Rating Office in New Jersey for about 
four years and since then has been in 
the general insurance business as an en- 


neer 


MORRILL A GRANDFATHER 


Arthur P. Morrill of Concord, N. H., 
president of the State Fire Insurance 
Co. and the leading Republican candi- 
date for governor of New Hampshire, 
has become a grandfather. Advices from 
Montreal recently informed him that his 
daughter had given birth to a son. 


BOSTON FIRE PREMIUMS 
Fire and sprinkler leakage premiums 
received in Boston during the last six 
months of 1929 amounted to $4,091,732, a 
drop of slightly over $100,000 compared 
with the same period of 1928. The Hart- 


ford Fire with $101,387 and the Royal 
with $94,149 in premium income led the 
field. 





LUZERNE COUNTY OFFICERS 

The Luzerne County Insurance Ex- 
change at Wilkes-Barre, Pa.. has elected 
the following officers for 1930: president, 
Clement Bloch; vice-president, Charles 
W. Dana; secretary, Henrv Schmid,.and 
treasurer, G. Murray Leighton. 





Incorporated—1859 
Home Office - 


Fire Explosion 
Sprinkler Leakage 
Use and Occupancy 
Inland Marine 


Automobile 





National Liberty Insurance Company 
of America 


1071 Sixth Avenue, New York City 


One of the Oldest and One of the Best 


—writes— 


Tourist Baggage 
Parcel Post 
Windstorm 

Rent & Rental Values 


Losses paid since organization—$83,000,000.00 


Capital—$10,000,000.00 


Riot & Civil Commotion 

Registered Mail 

Tornado 

Aircraft Property 
Damage 








TROY LOCAL BOARD ELECTS 

J. S. McClellan, president of the Knox 
& Mead Co. agency, was last week re- 
elected president of the Troy Insurance 
Underwriters’ Association of Troy, N. Y. 
Other officers elected were: Charles H. 
Gardner, vice-president; Herbert D. No- 
ble, secretary, and William J. Fagan, 
treasurer. The finance committee is 
composed of Charles H. Butt, W. Clif- 
ford Chase and James R. Wilson. This 
local board was formed a year ago and 
includes about three-fourths of the 
agents of Troy. 





BUTLER ON MARINE TAXES 


Albert N. Butler, chief examiner of the 
fire and marine insurance companies of 
the New York State Insurance Depart- 
ment, will give a talk on the taxation 
of marine underwriting profits before 
the Insurance Accountants’ Association 


on March 18th. 


RAIN PREMIUMS DECLINE 

Companies writing rain insurance in 
this country reported premiums for 1929 
amounting to $495,738, a decline of $128,- 
000 from the total of the previous year. 
Losses were $236,209. No changes in 
rates, forms or practices are expected 
this year. The reduction in premium 
income last year is attributed in part 
to the change in forms, which permitted 
the writing of this risk on a no measure- 
ment or non-specific measurement basis. 





NORTH CAROLINA MERGER 


The Underwriters Fire and the North 
Carolina State Fire, both of Rocky 
Mount, N. C., have been merged under 
the same management. The enlarged 
company will be called the Underwriters 
Fire Insurance Co. of Rocky Mount. It 
now has a capital of $250,000 and a sur- 
plus of $380,339 to policyholders. 
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Companies Buying More 
Profit-Sharing Issues 


CHANGING THEIR PORTFOLIos 





Analysis of Investments of Over Seventy 
Companies Shows Greater Propor. 
tion of Common Stocks 





Gradually but steadily fire insurancg 
companies are placing a larger Propor- 
tion of their investment assets in proft. 
sharing securities. A compilation of the 
investments of seventy companies shows 
that the holdings averaged about 62% 
of fixed income investments and the 
balance in profit-sharing investments 
According to a study of the present sit. 
uation and trend made by Eucene 4 
Widmann of Widmann & Co. thirty. 
four companies had investments in real 
estate and seventy owned preferred 
stocks. Mortgages were owned by fifty 
companies, while nineteen reposted col- 
lateral loans. All owned bonds. The 
bond holdings of thirty-two companies 
were below an average of 41.12%, while 
twenty-four had 41 to 60% of their in- 
vestments in bonds. 

“All but one company owned common 
stocks,” Mr. Widmann said. “The hold- 
ings of forty-five companies were below 
the average of 26.13%, while twenty-six 
reported a percentage higher than the 
average. Twenty companies had 10 to 
20% of their investments in common 
stocks; fourteen had 26 to 40%, and ten 
had 40 to 70%. Bank stocks were owned 
by fifty-two companies, while thirty-sey- 
en companies owned other insurance 
stocks. 

“Common stock investments by fire in- 
surance companies as an entire group 
had not, up to 1929, reached the point 
at which 50% of their assets were placed 
in equities. However, those individual 
fire companies that had invested more 
than 50% of their assets in common 
stocks, over a period, have been exceed- 
ingly well rewarded, because they had 
stocks of leading industries with con- 
sistent earnings, fortified by large prof- 
its and large surpluses.” 





NIECE OF INSURANCE MAN 

Announcement is made of the mar- 
riage of Miss Jane Venable, daughter of 
Mr. and Mrs. A. Reid Venable of Rich- 
mond, Va., to Lieutenant Alfred Nor- 
man Webb, U.S. A., stationed at Fort 
Schuyler, New York. The bride is a 
niece of the late Allen M. Schoen, for- 
mer chief engineer of the Southeastern 
Underwriters’ Association. She was mar- 
ried at’ Hoboken, N. J., while visiting 
Mrs. Schoen, who is now living in New 
York. She is also a niece of Ernest R. 
Schoen, manager at Dallas for the Cot- 
ton Insurance Association. 


BOSTON AND OLD COLONY 

The Boston had assets of $26,282,921, 
an increase of $1,585,796, at the close of 
1929. The net surplus was $13,849,43, 
a gain of $1,608,300. The company has 
a capital of $3,000,000. The Old Colony, 
a member of the Boston group, closed 
last year with assets of $9,372,347. The 
net surplus gained $546,389 and now 
amounts to $5,753,280. The company has 
a capital of $1,000,000. 


WANT CREDIT CONTROL SYSTEM 

The Monongahela Valley Association 
of Insurance Agents was formed at a 
dinner in Monessen, Pa., a few days ago. 
Fire and casualty agents attended. El 
H. Wolf of Monessen was elected presi 
dent. The object is to promote harmony 
between local agents. A credit control 
system of some sort will be established. 


KERN MEMBERSHIP CHAIRMAN 


The membership committee of the Fire 
Insurance Agents’ Association of the 
City of New York has elected George 
F. Kern chairman. The other members 
are Larry W. Fay, Charles H. Fowler, 
E. Stanley Jarvis, R. B. McFalls and 
Warren H. Goodwin, president of the 
association. 
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New Jersey Agents Turn Down Plan 


To Form Premium Financing Company 





Special Committee Reports Little Enthusiasm Among Members 
of State Association for Such a Company; Says Tremen- 
dous Business Would Be Essential to Success; Attempt to 
Be Made Again Next Year to Pass Agents’ Qualification 
Bill; Bruns Makes Hit With Talk on Agency Management 


Proposals that the New Jersey Asso- 
ciation of (nuderwriters sponsor forma- 
tion of a company to finance instalment 
oremiums were turned down at the mid- 
winter mecting of the local agents’ body 
in Trenton on Wednesday upon the rec- 
ommendation of a special committee ap- 
pointed last fall to study the whole sub- 
rect. Another plan that a finance com- 
pany be formed by local agents indepen- 
dent of official affiliations with the state 
association also received practically no 
support. Several agencies in the state, 
however, are successfully operating their 
own individual financing systems and 
this will be the method followed by such 
agencies which desire to arrange facili- 
ties for payment of premiums upon the 
instalment plan. 

About seventy-five agents from all 
parts of New Jersey attended this meet- 
ing at the Stacey-Trent Hotel, at which 
President Frederick Hickman of Atlan- 
tic City presided. Aside from consider- 
ation of financing premium payments the 
association took up the question of pre- 
paring an agents’ qualification bill which 
would meet with the approval of the 
State Insurance Department, the insur- 
ance companies and the state legislature; 
discussed agency expenses and acquisi- 
tion costs and listened to an inspiration- 
al talk by Fredrick V. Bruns, local 
agent of Syracuse, N. Y., and president 
of the Excelsior Insurance Co., on the 
subject of successful agency management 
and sales methods. 

C. Stanley Stults, Hightstown, report- 
ed the conclusions of the special com- 
mittee on financing premium payments 
which was appointed by President Hick- 
man following the last annual conven- 
tion of the state association. The oth- 
er members of this committee were Alan 
Livingston, Englewood; William  F. 
Turner, Jersey City; William J. Wil- 
son, Atlantic City; and A. L. Stans- 
bury, Asbury Park. The committee in- 
vestigated the New York State Asso- 
ciation and the Rochester finance com- 
panies, members of the committee vis- 
iting Rochester and Buffalo to confer 
with leaders of the New York Associa- 
tion, 






















Reasons for Adverse Report 
Mr. Stults said that the finance charg- 
‘s per policy are so necessarily low that 
a large volume of business must be se- 
cured for such a finance company to 
break even in its accounts and it would 
then take three to five years for a com- 
pany to become self-supporting. Mean- 
while, it would be too great a burden 
upon the state association’s officers who 
already have ample responsibilities. He 
said that while such a finance plan might 
Ne launched with great enthusiasm, the 
committee was not sure that such inter- 
cst would continue through successive 

State association administrations. 
Questionnaires on this subject were 
sent to all members of the New Jersey 
\ssociatior and 134 replies were re- 
‘eve. Of these, according to Mr. Stults, 
‘ely-hve were against either a state 
Sclation or independently controlled 
vremium finance company, and only thir- 
py-nine agents expressed themselves in 
“a of some kind of financing arrange- 
Soot Livingston, a_ member of this 
_imittee, is one of the New Jersey 
gents Who has gone into financing pre- 
ego = | he spoke enthusiastically of 
.. results his office has achieved. His 
ihe I. has written forty-five notes in 
; ast lew months and canceled only 
while he doesn’t derive any 





Hour, and 





profit from the financing, he gains 
through commissions on this new busi- 
ness which he says probably would not 
have been written at all were it not 
possible to have it financed. He says 
that it costs about fifteen cents a month 
to mail notices plus interest to assureds 
who make a down payment of 20% and 
pay the balance at the rate of at least 
$5 a month for not over eight months, 
depending upon the size of the premium. 
The notes which the assureds sign pro- 
vide for cancellation of the insurance if 
instalments are not paid within five days 
after they are due. He says that he 
holds the policies and notes in his office 
until the full premiums are paid, the as- 
sured meanwhile having a receipt indi- 
cating that he is covered. 
Report on Qualification Bill 

Harry Godshall of Atlantic City, Julius 
Klein of Newark and Deputy Insurance 
Commissioner Chris Gough snoke on the 
agency qualification bill which was draft- 
ed by a committee of the association but 
not introduced in the legislature when 
unexpected opposition arose. This bill 
provided in addition to qualifications for 
limitation of agencies by having a clause 
to the effect that companies might ap- 
point two agents in towns and cities for 
a license fee of $2 each, but for each 
additional agent the fee would be $250. 
It was also provided that solicitors would 
not be permitted to place insurance ex- 
cept with the offices with which they 
were connected. 

Objections arose both to the qualifica- 
tion and limitation provisions. Mr. Klein 
stated that either a new bill would be 
introduced in the 1931 legislature or an 
effort would be made to secure the same 
results by amending the present insur- 
ance statute dealing with licensing of 
agents. Commissioner Gough said that 
the Insurance Department itself was not 
opposed to the idea of agency qualifica- 
tion provisions but that on account of the 
present involved situation in the New 
Jersey legislature it would be preferable 
to defer this agents’ measure until next 
year. 

Reporting for the legislative commit- 
tee, Mr. Godshall said that only eighteen 
bills affecting insurance had been intro- 
duced so far in the legislature and none 
of these were antagonistic to stock in- 
surance or local agents. He said that the 
perennial measures providing for a state 
fund for compensation risks and to <al- 
low reciprocals to be legalized in New 
Jersey had not made their appearance. 

Agency Costs Considered 

Members of the state association were 
urged by President Hickman and others 
to fill out the agency expense question- 
naires sent out by the National Asso- 
ciation of Insurance Agents in order 
that there might be material with which 
to justify present agency commissions 
before the special committee of the Na- 
tional Convention of Insurance Commis- 
sioners which is now active in investi- 
gating acquisition costs. Mr. Hickman 
said that agents’ commissions in New 
Jersey averaged about 25%, with varia- 
tions according to major classifications 
of risks, and he thought that a well 
managed agency should show a profit 
above all expenses, except returns to 
firm members, of about 25%. 

Secretary Herbert Faunce of Atlantic 
City stated that the association’s mem- 
bership had dropped from 551 agencies 
last September to 492 at the present 
time. This was due in large measure 
to the fact that 110 members last fall 
were in violation of the association’s 


rules and had either to resign certain 
fire companies or withdraw from the 
association. Of these fifty-seven resigned 
the offending companies and fifty-three 
dropped their membership. 

An amendment was passed to the state 
association’s by-laws providing for a new 
elective office, that of chairman of the 
executive committee. Up to the present 
the president has held that post also 
and it was considered best to divide the 
two jobs in order that future presidents 
may be trained somewhat for that task 
by having served as chairman of the 
executive committee for a year. 

Luncheon followed the business ses- 
sion which was closed with some dis- 
cussion of the unjust extension of auto- 
mobile: fleet covers to cars of employes 
and others and possible means for au- 
tomatic cancellation of policies upon 
which the premiums were not paid with- 
in sixty days or sooner. 

Commissioner Gough; Bartlett Greene 
of the National Association headquar- 
ters; Leon Watson, head of the New 
Jersey Schedule Rating Office; A. R. 
Lawrence, deputy insurance commission- 
er and manager of the Compensation 
Rating Bureau, and Mr. Bruns spoke 
following luncheon. Mr. Lawrence spoke 
pessimistically of the experience on com- 
pensation risks and said that increases 
in New Jersey rates would be announced 
in a short while. He said that there was 
an increase of 9% in awards in 1929 
over 

Mr. Bruns took the convention by 
storm when he conducted a clinic on the 
prerequisites of a successful agency as 
far as system and management are con- 
cerned. He outlined in detail the pro- 
cedure followed in his own agency of 
Bruns, Raleigh & Munns, Inc., of Syra- 
cuse, N. Y., displaying and explaining 
various card and file systems for aid- 
ing efficiency in sales, loss adjustments 
and service to assureds. When he con- 
cluded he offered sample cards and 
sheets from his system to the agents and 
they were taken quickly and eagerly. 
Further details of Mr. Bruns’ fine ad- 
dress will be given in these columns 
next week. 





LATE FOREIGN TYPE IN ADS 





Publication Divisions of Companies Are 
Watching for Copy in Boston and 
Old Colony Advertising 
There are a number of men in the 
insurance advertising divisions of the 
companies whose trade paper copy is 
being closely watched by others because 
of originality, message or art set-up. 
One of these divisions is that of the Bos- 
ton and Old Colony, the advertising 
manager of these companies being Ray 

C. Dreher. 

The 1930 trade paper advertisements 
of the Boston and Old Colony will be 
especially interesting in make-up, text, 
and art work, as they are in part the 
result of Mr. Dreher’s study of the best 
of modern advertising abroad. He at- 
tended the International Ad Congress in 
Berlin. The types to be used are Neu- 
land for the heads and Esbar for the 
text—both imported types. The com- 
panies are also offering through these 
ads a sample copy of “The Accelerator,” 
their business building magazine for 
agents. 


N. Y. S. FINANCE CO. CHANGES 

State Association Service, Inc., the 
premium financing company of the New 
York State Association of Local Agents, 
is distributing to agents a revised sheet 
of instructions regarding the finance 
company. There is no increase in the 
service charge to assureds, but the total 
service charge is now payable in advance 
with the first downgpayment. This is 
the only change exgept where the total 
premiums do not exceed $100, in which 
case the time of payments has been re- 
duced from eleven to eight months and 
the service charge reduced accordingly. 


ADVANCE LEWIS AND HILL 

B. C. Lewis, Tr., secretary of the Vir- 
ginia Fire & Marine, has been made 
vice-president. William Palmer Hill has 
been elected secretary. 








R. M. BISSELL HONORED 


Presented With Platinum Watch and 
Chain by E. U. A. Members; Four 
More Companies Join Association 
Members of the Eastern Underwrit- 
ers’ Association formally recognized and 
showed their deep appreciation of the 
magnificent services rendered by former 
President Richard M. Bissell when they 
presented him with a handsome platinum 
watch and chain at a well attended meet- 
ing of the association on Tuesday at 
the Hotel Roosevelt in New York. At 
this meeting also four more companies 
were elected to membership. They were 
the Sun Underwriters’ Insurance Co. of 
the Sun of London group; Citizens’ of 
New Jersey, Hartford Fire group; Dixie 
Fire, American of Newark group; and 

the Netherlands. 

Lyman Candee, vice-president of the 
Globe & Rutgers, made a sincere and 
appropriate presentation talk when the 
watch was given to Mr. Bissell. He told 
of the fine work done by the latter 
during the formative period of the E. 
U. A. and while he was president. 

The next meeting of the association 
will be held on Thursday, March 20, at 
one o'clock in the afternoon. This will 
be preceded by a meeting of the execu- 
tive committee at eleven o’clock in the 
morning, 








ASSUMES NEW DUTIES 





R. P. Beaudry Head of Agency Depart- 
ment of Newly Formed St. Louis Fire 

& Marine; Was With Nat’l Union 

R. P. Beaudry, for the past sixteen 
years manager of the St. Louis office of 
the National Union Fire, and National 
Union Indemnity, has assumed his new 
duties as head of the agency division 
of the newly formed St. Louis Fire & 
Marine, which is controlled by the same 
interests as the General Insurors, Inc., a 
young and progressive St. Louis agency. 
For eight years he was in the general 
agency business at Erie, joining the Na- 
tional Union at the home office in Pitts- 
burgh three years ago. He was an auto- 
mobile, burglary and plate glass under- 
writer. 





EXCELSIOR FIRE DIVIDENDS 





Company Had a Satisfactory Year in 
1929; Both Premiums Written and Un- 
earned Premium Reserve Increased 


The directors of the Excelsior of Syra- 
cuse have declared a semi-annual divi- 
dend of 3% and an extra dividend of 
2%, payable April 1. Both premiums 
written and unearned premium reserve 
show an increase over 1928. The de- 
crease in surplus due to depreciation in 
market values of securities has been sub- 
stantially recovered since the first of the 
year. The premiums from agencies in- 


creased 24% over 1928. 
PAINTING FOR F. G. WHITE 








President Levison of Fireman’s Fund 
Presents Gift to Veteran Who Re- 
cently Retired from Company 

The annual banquet of Fireman’s Fund 
officials, departmental managers, special 
agents and employes of the home office 
was held in San Francisco on February 
13. There were 400 at the dinner. Presi- 
dent Levison presided and among other 
features presented to Frank G. White 
who recently resigned as assistant sec- 
retary, an oil painting by Charles Brad- 
ford Hudson, depicting Teton Mountain 
country where Mr. White spent so many 
years traveling while a special agent. 


NORWICH UNION CHANGES 

General Agent O. F. Gant of the Nor- 
wich Union Fire, who for several years 
has been in charge of New England ter- 
ritory, has taken over the Southern de- 
partment, following the recent death of 
S. E. Bickford who handled that part of 
the country. Mr. Gant was in charge of 
that department before Mr. Bickford 
was appointed a general agent and han- 
dled it during the latter’s long illness. 
General Agent H. J. Noble takes charge 
of New England. 








Page 24 


























February 21, 1939 








_— eet caataaae 

1929 $25,792,869.59 12 ean ik a $9,370,686.82 
1928 25,772,401.97 ne a 9,365,088.01 
Increase...... $ 20,467.62 Increase. ..... $ 5,598.81 

















One Hundred and Eighth Annual Statement 
-1822—1930 


The North River Insurance Company 
Of New York 


INCORPORATED 1822 


STATEMENT DECEMBER 31, 1929 


Assets 


United States Government Bonds 


moe $ 2,270,520.00 





Unearned Premiums 


Liabilities 
hanna oath os ge lala tial $ 9,370,686.82 








Other Bonds and Stocks........................ 19,604,693.00 Losses in Process of Adjustment................. 1,673,892.00 
Loans on Bonds and Mortgages. ................ 789,500.00 All other Liabilities............................ 693,266.84 
ee eee ere 1,597,12742 Capital ......... 0.00.0 c ccc eee ee. $ 4,000,000.00 
Premiums in Course of Collection............... 1,462,070.38 Net Surplus ..................... 10,055,023.93 
eRe S PRUNE 5c had ieain oS ames eg e eee 23,172.01 
INE asks Soh oe cdeed xn odeeenaens 42,389.78 Surplus to Policyholders..................... 14,055,023.93 
MUEMISNERNCE UDRP 2.5.5 5656 bts HS Balewinc lhe eaad 3,397.00 

$25,792,869.59 $25,792,869.59 


RISKS WRITTEN 


Fire—Tornado—Automobile—Aircraft and Aircraft Damage—Explosion—Riot and Civil Commotion—Sprinkler Leakage—Rain—Hail— 
Earthquake—Inland and Ocean Marine—Fine Arts—Jewelry and Fur Floater (All Risks)—Parcel Post—Use and Occupancy—Rents— 
Leasehold 








CRUM @&@ FORSTER 


MANAGERS 
110 William Street, NEW YORK CITY 


Western Dept. 
FREEPORT, ILL. 


Southern Dept. 
ATLANTA, 








NET PREMIUMS 


1929 $10,350,133.20 
1928 10,081,076.47 
Increase $ 269,056.73 











Pacific Dept. 
GA. 


SAN FRANCISCO, CAL. 


Allegheny Dept. 
PITTSBURGH, PA. 


Carolinas Dept. 
DURHAM, N. C. 





SURPLUS TO POLICY- 





HOLDERS 
Co $14,055,023.93 . 
WS 6608) 805 13,848,203.89 
Increase...... $ 206,820.04 























i 

















































































UF 
THE EASTERN 
930 February 21, 1930 UNDERWRITER Page 25 
ASSETS UNEARNED PREMIUM 
RESERVE 
We ice $38,961,914.32 
1929 $14,596,885.63 
TSR es 38,570,144.51 1928 14,735,678.79 
weer § ssinnee Decrease..... $ 138,793.16 
One Hundred and Sixth Annual Statement 
1824—1930 
United States Fire Insurance Company 
Of New York 
ORGANIZED 1824 
STATEMENT DECEMBER 31, 1929 
Assets Liabilities 
United States Government Bonds............... $ 3,417,950.00 Unearned Premiums ..... rt : . .$14,596,885.63 
Other Bonds and Stocks........................ 28,483,753.00 Losses in Process of Adjustment. . 2,317,633.00 
Bonds, Mortgages and other Loans.............. 2,063,675.00 All other Liabilities... .. 0 > Ree ..... 1,041,613.44 
IN ihn cat ee bee ees 2,622,761.50 Capital ......... 7 $ 5,000,000.00 
Premiums in Course of Collection................ 2,122,318.03 Net Surplus . 16,005,782.25 
I goed eo a ae eS 151,129.84 
Pe A EOL RE Ce 96,359.95 , 
Remuatiratice Due |. 5. 6 ce Se cb nee sek 3,967.00 Sennen Peon 21,005,782.25 
$38,961,914.32 $38,961,914.32 
RISKS WRITTEN 
Fire—Tornado—Automobile—Aircraft and Aircraft Damage—Explosion—Riot and Civil Commotion—Sprinkler Leakage—Rain—Hail— 
Earthquake—Inland and Ocean Marine—Fine Arts—Jewelry and Fur Floater (All Risks)—Parcel Post—Use and Occupancy—Rents— 
Leasehold 
MANAGERS 
110 William Street, NEW YORK CITY 
Western Dept. Southern Dept. Pacific Dept. Allegheny Dept. Carolinas Dept. 
FREEPORT, ILL. SAN FRANCISCO, CAL. ATLANTA, GA. PITTSBURGH, PA. DURHAM, N. C. 
NET PREMIUMS SURPLUS TO POLICY- 
HOLDERS 
WOp......... $15,328,306.67 
1928........._ 15,525,125.86 1929 $21,005,782.25 
1928 20,045,643.00 
Decrease... $ 196,819.19 5 aa all 
Increase $ 960,139.25 
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Reciprocal Reinsurers Upheld Here 


(Continued from Page 1) 


bearing on the real intention of both 
the reciprocal representative and under- 
writers in taking out the policies. Un- 
derwriters did not win this case by tak- 
ing advantage of a legal technicality or 
‘catch phrase’ in the policies, but only 
after all the facts bearing on the mean- 
ing of the policies had been fully brought 
before the Court, and the case was de- 
cided in view of all the testimony 
brought out by counsel for the receiver. 

“Some incorrectly state the defense 
which was sustained, and apparently (on 
the basis of preliminary reports con- 
cerning the decision) have confused the 
in the case with the question of 
viving notice of loss within a policy pe- 
riod. The defense was not that no no- 
tice of claim had been given under- 
rs during the life of their ‘policies, 
but that the event against the happen- 
ing of which they had insured, namely 
an assessment, had not occurred within 
the period of the coverage. 

“Liability policies usually have a clause 
requiring that notice of an event which 
may lead to a claim under the policy be 
viven to the insurer, even though at the 


ISSuc 


Write 


time of such notice the amount of the 
claim is not known, and cannot be 
known for some time. Questions have 
arisen from time to time of the inter- 
pretatl of such notice clause, particu- 
larly in excess policies. The present 
case does not bear on these questions 


and throws no light whatever on the 
right of an insurer to deny liability for 
failure of notice of possible loss within 
the life of his policy. 
“In this case six reinsurance policies 
involved which covered the risk 
if assessment during a certain period of 
time The decided was, 


WOT? 


question to be 


lo the policies cover the happening, of 
an assessment within the specified time 
according to their wording, or should 
they b extended to cover the happen- 
ine of casualties within that time which 
micht lead to an assessment at some 


later period ? Underwriters’ defens« 


that what 


was they had been as':ed to 
er, and had in fact written, was in 
surance avainst the actual cvent of an 


and that no assessment had 


assessment 


in facet been made by the plaintiff. re- 
iprocal until more than one year after 
the expiration of the sixth policy and 
more than four years after the expira 
tion of the first policy. The receiver's 
co t was that the policies covered 
the risk accidents happening during 
the period of the policies which might 
ul v time in the future lead to an as 


sesstnent 
Court Holds Only Assessment Was 
Insured 


“The Court 
trial that ‘what 


held after an eight day 
was insured against was 


the happening of the event, namely, as 
sessment, not the happening of — the 
Which might result in assessment.’ 


{ 


nstruction was reached after con 
sidering all the circumstances surround 
ing these policies and the testimony of 


thos erned in writing them, and 
the opinion gives very strong reasons 
in support. There may be, as in any 


law case, room tor difference of opinion 


concerning this result, and it is) pos 
sible that the Court’s decision may be 
reversed on appeal. 

“It' is perfectly clear, however, that 


the case was decided on its particular 
facts and on its own merits, and that 
there is no general principle of insur- 
ance law set out which can affect the 
holders of excess policies. No technical 
defense, as the term might under cer- 
tain circumstances be applied to a de- 
fense based on failure to give notice, was 
sustained, but the case turned on the 
fundamental question as to whether or 
not an event had happened which 
brought the insurance into effect. And 


it is equally clear that the decision was 
not reached by close reasoning as to the 
legal meaning of technical phrases, for 
considered all 


the court admitted and 


the testimony produced by the receiver 
in the effort to show that the policies 
did not properly express the protection 
which had been requested by the recip- 


rocal.” The court says: 
“T have great doubts whether 
any responsible persons concerned 
with these matters in the United 


States really intended anything else 
to be effected than that which I have 
held was effected, or thought that 

any other thing was effected. * * * 

| find, in these cases, that the wit- 

nesses on both sides meant to ex- 

press themselves and succeeded in 
expressing themselves so as to ef- 
fect a cover in the sense contended 
for by the defendants.” 

Question of Unadjusted Claims 

It has been implied that underwriters 
placed on the market and sold a policy 
not reasonably adapted to give protec- 
tion to the reciprocal subscribers. It is 
pointed out that companies writing lia- 
bility insurance invariably have many 
claims in process of adjustment or ad- 
judication and therefore cannot know 
precisely the results of the business of 
any given year before the close of that 
year. The implication is that unliqui- 
dated claims would make it impossible 
for the reciprocal to make an assessment 
as required by the policy, and there- 
fore no reinsurance protection was af- 
forded. 

This point was fully presented to the 
court in connection with the construc- 
tion of the policies, and it was claimed 
that the construction contended for by 
underwriters would make the policies of 
no commercial value. The court, how- 
ever, pointed out that the insurance 
year of the reciprocal subscribers ex- 
pired on December 31 of each vear, 
whereas the reinsurance contracts in ef- 
fect on December 31 were in force for 
another ten months thereafter. In other 
words, in order to make an assessment 
and collect from reinsurers, the recip- 
rocal had ten months within which to 
figure its 


reserves and determine upon 
the necessity of an assessment.  Fur- 
thermore, under the defendant’s con- 


Struction, an assessment might have been 


made on the basis of losses arising 
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Sprinkler Leakage 
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Baltimore American Insurance Company 


of New York 
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Use and Occupancy Parcel Post Tornado 
Inland Marine Windstorm Aircraft Property 
Automobile Rent & Rental Values Damage 

under earlier policies and at a time prior assessment protection, and _ contrasts 


to the reinsurance period. ; 

The court points out that the recipro- 
cal accounts were made up by about 
the end of the third of the ten months, 
and adds: “I think that with normal and 
proper methods, any assessment required 
could and would be made within the ten 
months.” 

In support of his finding that assess- 
ments could and in normal course would 
have been made within the reinsurance 
period, the court points out that return 
of premiums or dividends due to sub- 
scribers had been fixed within the neces- 
sary period, and remarks that he is un- 
able to see why, if the amount of sav- 
ings could be ascertained, the amount 
of losses could not have been figured 
with equal facility. His conclusion after 
considering all the testimony is that 
“no facts or circumstances have been es- 


tablished to my satisfaction, such as 
would lead to the conclusion that the 
plaintiff's construction is necessary to 


give commercial efficacy to the policies, 
or is even better adapted to that end 
than the defendant’s construction.” 
“This decision holds that the reinsur- 
ance policies were taken out by the re- 
ciprocal to protect its subscribers from 
actual assessment during the period of 
the policies,” says this legal authority. 
“This is of course a usual method of 


with the other usual form which gives 
protection against assessment made in 
respect of policies issued during a cer- 
tain period. The coverage granted was 
ineffective due to the failure of the re. 
ciprocal to make assessments. That 
failure, whatever its cause, cannot be 
laid to underwriters. In an effort to 
save the situation, the receiver attempted 
to persuade the court that the policy 
should be construed to grant a. third 
form of protection, namely, against 
events occurring during the period which 
might at a later time give rise to an 
assessment. In this he was unsuccessful, 
but not through any technicality of the 
law or any refusal on the part of under- 
writers to accept full responsibility for 
the insurance they had been requested 
to and did in fact grant.” 


History of the Case 

The litigation involved six policies, 
four issued by Lloyd’s underwriters, one 
by the Eagle, Star & British Dominions 
and one by the, Threadneedle. These 
covers were taken out by the Associated 
Employers Reciprocal at different times 
from -November 24, 1920, to March 24, 
1924. Sherman & Ellis, Inc., was attor- 
ney-in-fact for the reciprocal. Accord- 
ing to the facts presented at the trial 

(Continued on Page 46) 
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Underwriting Service Throughout The United States 


WESTERN DEPARTMENT PACIFIC COAST DEPARTMENT 


175 West Jackson Blvd. 





of London, England 


It believes in maintaining the splendid traditions of the old English fire insurance 
companies in this country for the prompt payment of losses, be they small or large. 


It believes in modern present day underwriting methods and ideas. 
It believes in the local agent and considers him the bulwark of the business. 


And it practices what it believes in. 
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liability cases / Protect your clients 
with higher limits of Lrabihty Insurance. 


Re AMERICA FORE GROUP of Insurance Companies 


THE CONTINENTAL INSURANCE COMPANY  FIDELITY-PHENIX FIRE INSURANCE COMPANY NIAGARA FiRE. INSURANCE. ‘COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY FIRST AMERICAN FiRE INSURANCE COMPANY MARYLAND INSURANCE COMPANY OF DELAWARE, 


: : ERNEST STURM, Chairman of the Boards¥” 
Eighty Maiden Lane, ¢~ 


PAUL L.HAID, President = 
THE FIDELITY AND CASUALTY COMPANY 
ERNEST STURM, Chairman of the Board 
‘;WADE FETZER, President; 
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House Committee to 
Amend D. of C. Bill 


VIGOROUS OPPOSITION SHOWN 





National Board Firm Against Rating 
Provisions; Agents Fight for Three 
New Clauses 





J. H. Doyle, general counsel of the 
National Board of Fire Underwriters; 
J. J. Magrath, chief of the rating bu- 
reau of the New York Insurance Depart- 
ment; Walter H. Bennett, secretary- 
counsel of the National Association of 
Insurance Agents, and Edward S. Bra- 
shears, counsel of the Washington In- 
surance Club, appeared on behalf of fire 
insurance interests at the hearings held 
last week by the subcommittee on in- 
surance and banking of the House of 
Representatives District of Columbia 
Committee in Washington on the bill to 
establish an insurance code for the Dis- 
trict of Columbia. 

Several amendments were offered by 
insurance interests who are vigorously 
opposed to the bill as it stood when in- 
troduced in Congress and these amend- 
ments are now being considered by the 
sub-committee. Chairman Reid of Illi- 
nois stated that some of these proposed 
changes would undoubtedly be consid- 
ered favorably. When the bill has been 
revamped further hearings will be held. 
William BroSmith, vice-president of the 
Travelers and head of the American Bar 
Association’s law committee, appeared in 
defense of the bill. 

Mr. Doyle stated that inasmuch as no 
abuse in the conduct of the insurance 
business in the District has been cited to 
the committee, the proposed code spon- 
sored by the American Bar Association 
is not needed and the National Board is 
opposed to it on account of the sections 
relating to fire rate regulation, liquida- 
tion of companies and company exam- 
inations. 

The proposed rating section would add 
more expense to the companies without 
being helpful to the policyholders, he 
stated.. This can only serve to increase 
“tes, he added. In this connection he 
stated that rating expenses had nearly 
doubled in New York State after the 
rating law of that state was enacted. The 
proposed District rating section is pat- 
terned after the New York law, which 
Mr. Doyle characterized as vicious, al- 
though excellently administered. 


Asks Regulation of Business Itself 


“We believe the. best regulation is reg- 
ulation by business itself,” declared Mr. 
Doyle. “Insurance rates which are based 
upon the law of probability and averages 
cannot be regulated in a territory so 
sinall as the District of Columbia. It is 
absurd to predicate rates upon the indi- 
vidual experience of an individual risk 
as proposed in: this bill.” 

Mr. Magrath, appearing at the re- 
quest of the superintendent of insurance, 
Thomas M. Baldwin, Jr., of the District 
of Columbia, stated that he was asked 
to explain the operation of the New 
York rating law. 

Commenting on the provision which 
states the superintendent of insurance 
of the district may review the experi- 
ence of a single risk in determining the 
adequacy or inadequacy of rates, Mr. 
Magrath stated that a similar provision 
was in the New York law. He declared 
it never had been used to review a sin- 
gle risk, and in his opinion it is not 
applicable to fire insurance in a single 
building because under another section 
of the New York law and the proposed 
bill companies cannot discriminate be- 
tween risks of the same type. 

This brought forth from Mr. Doyle 
and Mr. Brashears a protest, pointing 
out that the superintendent of insurance 
would not be bound by restrictions which 
are placed upon the companies. 

Mr. Magrath defended the elimination 
of mutual companies writing sprinklered 
risks and paying no commissions from 
the section requiring membership in a 


rating organization and rate deviations 
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by uniform percentage deductions in 
classes, by stating that these companies 
charge higher initial premium deposits 
than are needed and return excess pre- 
miums as dividends to policyholders, so 
the question of adequacy and reason- 
ableness of rates does not apply to them. 
They are subject to the section which 
provides for the removal of discrimina- 
tions. 

On the other hand, Mr. Doyle con- 
tended that it was unfair to give this 
advantage to the factory mutual com- 
panies and deny it to stock companies, 
which are in competition with the mu- 
tuals through the Factory Insurance As- 
sociation in writing sprinklered risks. 

Mr. Bennett asked the subcommittee 
to insert in the bill an agents’ qualifi- 
cation provision and a resident agents’ 
requirement. There are forty-four states 
with resident agency laws and twenty 
with agents’ qualification provisions, he 
said. 

In attacking the American Bar Asso- 


ciation code, which was accepted practi- 
cally in toto when the present District 
of Columbia measure was drafted, Mr. 
Bennett said that if the state eliminated 
the protection afforded to local fire and 
casualty agents through resident agen- 
cy, licensing and qualification laws the 
American Agency System would shortly 
be destroyed. He stated that he was 
willing to limit the provisions of the 
amendments he offered to fire and casu- 
alty agents, leaving life insurance com- 
pany representatives greater freedom, 
but he would not give up the fight 
against legal protection for non-life com- 
pany agents. 

Opposition to the original measure de- 
signed to create an up-to-date insur- 
ance code for the District of Columbia 
and to serve as a model for the other 
states of the country has gained such 
strength that it is not expected that 
there will be complete agreement upon 
any bill for some time. Even after the 
bill is reported favorable out of commit- 
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STATEMENT JANUARY 1, 1929 
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$15,000,.000.00 


SERVE FOR ALL OTHER LIABILITIES 


24,4 


65,534.40 


NET SURPLUS 


27.7 29,318.71 
67,194,853. 1 1 
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tee, assuming it is, the chances of it 
being passed through the House of Rep 
resentatives and the Senate during the 
exceedingly busy session of Congres 
are considered somewhat slim. ‘ 





HOME F. & M. FIGURES 





Assets and Premiums Show Moderat 

Gain Over 1928; Fine Growth Dy. 

ing the Last Decade 

In the annual report on the operations 
of the Home Fire & Marine of Say 
Francisco, President J. B. Levison ap. 
nounces an increase in the premium jp. 
come from $2,715,000 in 1928 to g2gx. 
000 last year. Mr. Levison called 3. 
tention to the fact that the excess of 
income from investments over divideng 
expenditures amounted to $100,000, not. 
withstanding that the rate of divideng 
was increased during the year from $16 
a share to $2 a share. 

The assets of the company now amount 
to $6,576,000, unearned premium reserye 
$2,845,000 and policyholders’ surplus $3. 
252,000. A comparison of assets, reserve 
and surplus of the Home Fire & Ma. 
rine for the last ten years shows a fine 
growth. The figures follow: 


Policyholders’ 
Jan. 1 Assets Reserve Surplus 
1920 $2,741,847 $1,172,516 $1,204,439 
1929 6,404,082 2,763,143 3,212,335 
1930 6,576,989 2,845,439 3,252,751 





AMERICAN OF NEWARK CHANGE 

H. H. Hirsch, state agent of the Am- 
erican of Newark and the Columbia 
Fire in Georgia, will hereafter be state 
agent of the Dixie Fire also. This con- 
pany joined the American group sever- 
al months ago. James L. McCleskey, 
who has been special agent of the Dixie 
in Georgia, will be special agent of all 
three companies. 





W. F. DOOLEY BACK FROM WEST 

William F. Dooley, vice-president of 
the America Fore companies, returned 
late last week from a month’s trip to 
the Southwest and the Pacific Coast, 
attending group meetings of the field 
men of these companies. 





Public Fire Changes 
(Continued from Page 20) 


credit. In 1921 Mr. Rye became identi- 
fied with the Commercial Union as st- 
perintendent of the improved risk de- 
partment, later being appointed manager 
of the Western department at Chicago. 

The Public Fire from the outset made 
rapid and healthy progress in securing 
a large premium income. Between July 
1, 1928, and the end of that year the 
company had written about $2,615,000. 
During 1929 the premium income was 
$6,347,649 and total assets at the close 
of last year were $8,336,778. _ 

Former President Dargan is forty-five 
years old; was born in Atlanta and was 
educated in the grammar and_high 
schools there, also at the Georgia School 
of Technology and the Armour Institute 
of Technology. His first fire insurance 
position was with the Atlanta-Birming- 
ham Fire as a clerk. Then he came t 
New York, where his first work was 
with the Dwight Surety & Protection 
Bureau as an inspector. About a year 
later he returned to the insurance bus 
ness in Atlanta. 

Next he went with the Continental as 
field man in Alabama and, subsequently, 
with the Home, where he built up a nme 
reputation in the business as a member 
of the adjusting division at the head of 
fice. In that connection he had_ the oP 
portunity to work on country-wide loss 
es, picking up that knowledge of bust 
ness conditions which is so valuable Me 
an executive. He resigned from t 


Home to become a member of Windle, 
Burlingame & Dargan. 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
JANUARY 1, 1929, STATEMENTS 


NEAL hg gt President JOHN KAY, Vice-Pres’t and Treasurer 
H. HASSINGER, * Vice-Pres’ t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


FIREMEN’S INSURANCE COMPANY 


OF NEWARK, N. J. 








SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 


$56,065,676.33  $19,562,549.89  $13,500,000.00 $23,003,126.44 $36,503,126.44 





@fENRY M M. GRATZ, President L BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V.-Pres’ cert WELLS T. BASSETT, V.-Prev't ARCHIBALD KEMP, 24 V.Pree't 
ORGANIZED 1853 


THE GIRARD F. & M. INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 6,036,606.66  $ 2,834,467.72  $ 1,000,000.00 $ 2,202,13834  $ 3,202,138.34 





NEAL BASSETT, President JOHN KAY, Vice-Pres’t and Treasurer 
A. H. HASSINGER, Vice-Pres’t WELLS T. BASSETT. Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 
ORGANIZED 1854 


MECHANICS INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 4,881,357.40  $ 2,770,413.44  $ 600,000.00 $ 1,510,943.96  $ 2,110,943.96 





NEAL a treo OHN KAY, Vice-President and [freasurer 


J 
HASSINGER, Vice-President WELLS T. BASSETT. Vice-President ARCHIBALD KEMP, 2d Vice-President 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 


OF PITTSBURGH, PA. 


$ 5,021,040.53  $ 2,502,743.59  $ 1,000,000.00  $ 1,518,296.84  $ 2,518,296.84 


A. H. TRIMBLE, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V.-Pres’t WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


SUPERIOR FIRE INSURANCE CO. 


OF PITTSBURGH, PA. 


$ 4,837,239.59  $ 2,492,228.84  $ 1,000,000.00  $ 1,345,010.75  $ 2,345,010.75 








Ww. &. ne. President NEAL BASSETT, Vice-Pres’t 
OHN KAY, V.-Pres’t A. H. HASSINGER, V. . ane t. Seaeerr, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


CONCORDIA FIRE INSURANCE CO. 


OF MILWAUKEE, WIS. 


$ 5,359,804.52 $ 2,486,092.08  $ 1,000,000.00 $ 1,873,712.44  $ 2,873,712.44 





ms L. JACKMAN, President NEAL BASSETT, Vice-Pres’t 
N KAY, V. ~Pres’t A. H. HASSINGER, V. ne . aren t- Cae V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


CAPITAL FIRE. IN SURAN CE CO. 


ONCORD, 


$ 666,598.88  $ 196.08 5 “300, 000. 00. $ 366,402.80 $ 666,402.80 





NEAL BASSETT, Chairman of Board 
J. ‘SCOFIELD ROWE, President S. WM. BURTON, Vice-Pres’t 
DONEGAN, Ist V.-Pres’t & Gen’l Counsel J. C. HEYER, Vice-Pres’t WM. P. STANTON, Vice-rres’t 
ORGANIZED 1874 


METROPOLITAN | CASUALTY INSURANCE CO. 


NEW YORK, N. Y. 


$15,452,308.70 $10,173,698.43 $ 1,500,000.00 $ 3,778,610.27 $ 5,278,610.27 


EASTERN DEPARTMENT 
10 Park Place 
Newark, New Jersey: 
WESTERN DEPARTMENT CANADIAN DEPARTMENT PACIFIC DEPARTMENT 
844 Rush Street, 461-467 Bay Street, 60 Sansome Street 
Chicago, Illinois Toronto, Canada San Francisco, California 
gy og MASSIE & RENWICK, Limited,  w. w. & E. G. POTTER, Manages 
H. R. M. SMITH Managers Ass’t Manager 
JAMES SMITH _ FRED. W. SULLIVAN JOHN R. COONEY 
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Agents Fix Program 
For Mid-Year Meeting 


LONG AGENDA 





IS PREPARED 





National Ass’n Seeking to Learn Rein- 
surers of Church Properties Co.; 
Agency Exnense Analysis 





\ conference was held on Tuesday of 
this week at Charlotte, N. C., between 
Secretary-Counsel Walter H. Bennett of 
the National Association of Insurance 
\gents and members of the executive 


committee of the North Carolina Asso- 
ciation relative to arrangements for the 
mid-year meeting of the National Asso- 
ciation which will be held in Charlotte 
during the week of March 17. The con- 
vention then will be devoted practically 
entirely to discussions of agents’ prob- 
lems, with few if any formal addresses 
by outside speakers. 

The national executive committee will 
meet on Monday, March 17; the state 
association officers will meet on Tues- 
day and the regular convention sessions 


will be held on Wednesday and Thurs- 
day of that week. The agenda will in- 
clude further consideration of a revision 


the final 
taken at the 
George J. Lie- 


of the association’s constitution, 
vote upon which will be 
1930 annual convention. 
ber, Detroit, chairman of the special 
committee to devise a tentative draft of 
the constitution, will report on the com- 
mittee’s work. 

Seek Church Property Reinsurers 

It is expected that an interesting fea- 
ture of the convention will be the dis- 
closure of the list of companies which 
are reinsuring the Church Properties 
Insurance Corporation, organized to 
write the business of Episcopal Church 
properties in the country. By the time 
of the meeting all of the annual state- 
ments will have been filed with the New 
York department and it will be possible 
to present to the conference a full list 


of the reinsuring companies. 
Many answers to: the questionnaire 


sent out by the Better Business Methods 


Committee have ben received, and it is 
likely that by the time of the confer- 
ence a new comparative analysis of 
agency expense average will have been 
compiled, based on last year’s experi- 
ence. It will furnish the National Asso- 
ciation’s answer to the questionnaire on 
agency commissions sent out by J. J. 


MeGrath of the New York insurance 
department, who is secretary of the spe- 
cial committee appointed by the Nation- 
al Convention of Insurance Commission- 
ers to investigate agency commissions. 

George W. Carter, Detroit, of the ex- 
cutive committee, will give a report on 
his recent assignment by the executive 
committee to serve as a committee of 
one to undertake to persuade fire in- 
surance companies to engage some pub- 
lic speaker in each state to deliver ad- 
dresses on insurance before the civic 
ind business clubs. 


\ big delegation from Texas headed 
by President C. L. Duncan, Mt. Pleas- 
ant, of the State Association; Fred M. 
Burton, Galveston, of the national ex- 
ecutive committee; G. Mabry Seay and 
k. W. Thompson, Dallas, will be pres- 


ent to extend the invitation to the Na- 
tional Association to hold the 1930 an- 
nual convention at Dallas. 


EXPLAINS VIRGINIA RATES 

T. Garnett Tabb, president of the Vir- 
vinia Association of Insurance Agents 
and member of a well known Richmond 
agency, appeared before the Richmond 
RKetail Merchants’ Association at its an- 
nual meeting last week, explaining to 
the members of that organization how 
the revised fire rates recently put into 
effect by the state corporation commis- 
sion carrying substantial reductions in 
some classifications will be applied. The 
merchants were considerably at sea as 
to how they were affected by the new 
rates, — became effective February 
10 and are applicable to policies writ- 
ten after that date. 


Automobile Promotes 
Several Executives 

D. R. SIBLEY MADE SECRETARY 

Head of Inland Marine Dep’t; Patton, 


Hanratty and Higgins Now 
Assistant Secretaries 





At the annual meetings of companies 
in the Aetna Life group at Hartford 
several important promotions were made 
in the official staff of the Automobile In- 
surance Co. 

Dudley R. Sibley has been promoted 
from assistant secretary of the Automo- 
bile to secretary of that company. Mr. 
Sibley came with the Aetna organiza- 
tion in 1920 in the capacity of under- 
writer in the inland marine department. 
He was born in Providence, R. I., and re- 
ceived his education at English High 
School of that city, Wilbraham Acad- 
emy, Wilbraham, Mass., and Brown 
University. 

For more than four years prior to 
joining the Aetna, Mr. Sibley held a po- 
sition in the marine department of the 
Providence-Washington. In recognition 
of his services Mr. Sibley was appointed 
manager of the inland marine depart- 
ment of the Automobile in 1922, and in 
1927 was further advanced to the posi- 
tion of assistant secretary. In 1928 he 
was also made assistant secretary of the 
Standard Fire. 

Wilbur F. Patton has been advanced 
from assistant secretary, claim division, 
to assistant secretary of the Automobile. 
Mr. Patton is a native of Philadelphia, 
where he received his early education in 
the public schools. Prior to joining the 
Aetna companies in 1916, Mr. Patton 
gained wide experience and _ valuable 
training in the capacity of special agent 
for several prominent fire companies. As 
manager of the loss department of the 
Automobile he has been in charge of 
fire claims for several years. 

F. J. Hanratty’s Career 

Frank J. Hanratty has been advanced 
from manager of the inland marine de- 
partment to assistant secretary of the 
company. He was born in New York 
City and received his education at the 
DeWitt Clinton High School and Man- 
hattan College. He joined the Aetna 
affiliated companies in June, 1920, and 
was assigned to the New York office. 
Later he was sent to the Chicago zone 
office, Western marine department. Be- 
fore coming with the Aetna, Mr. Han- 
ratty held positions with the British & 
Foreign of New York and with Frank 
B. Hall & Co. of this city. In May, 
1928, Mr. Hanrattv was called to the 
home office from Chicago and was ap- 
pointed manager of the inland marine 
departmenf in which capacity he has 
served since that time. 

Martin M. Higgins has been promoted 
to assistant secretary of the Automo- 


hile from manager of the ocean marine . 


department. He received his education 
in the public and parochial schools of 
Hartford and at Morse Business College. 
He has been with the company since 


July 9. 1909, and has received nimer- 
ous advancements in recognition of his 
services. 





N. Y. RATING BODY MEETS 

At the annual meeting last week of 
the New York Fire Insurance Rating 
Organization three new members of the 
executive committee were elected. They 


are R. A. Barbour, president of the 
Berkshire Mutual Fire; Montgomery 
Clark, vice-president of the Hanover, 


and William J. Reynolds. vice-president 
of the American Equitable. R. P. Bar- 
bour. United States manager of the 
Northern of London, and J. W. Coch- 
ran, president of the Fire Association, 
were re-elected. 





POTOMAC’S NEW OFFICE 
The Potomac of the District of Colum- 
bia this Monday onened a New Vork 
metropolitan fire office at 80 William 
street, with Eugene C. Richard as New 


York manager. 


Seven More Companies 
Enter Aviation Field 


WITH BARBER & BALDWIN, INC. 





North British and Northern Assurance 
Groups to Write Aircraft; Casualty 
Risks With Aero Indemnity 





The North British & Mercantile group 
and the Northern Assurance and Lon- 
don & Scottish have gone into aviation 
insurance with Barber & Baldwin, Inc., 


of New York city, as underwriting 
agents. The North British group in- 


cludes, in addition to the parent com- 
pany, the Pennsylvania Fire, Common- 
wealth, Mercantile and Homeland. These 
additional companies add to the facili- 
ties of the Barber & Baldwin office, 
which now represents fire and casualty 
companies having more than 40,000 
agents in all parts of the country. 

Barber & Baldwin. Inc., established 
their organization in 1922 and have had 
years of experience in aviation and the 
insurance of aircraft. The firm has de- 
veloned policy forms as occasion re- 
auired to meet the demands of the avia- 
tion industry, and maintains an exten- 
sive engineering and advisory service 
with aeronautical engineers stationed: in 
the larger cities to serve the interests 
of its clients. Present facilities of the 
agency are sufficient to enable them to 
handle all of the requirements, both fire 
and casualty, of any desirable risk. 

All the fire companies represented by 
Barber & Baldwin, Inc., previous to 
these latest additions, have casualty 
company running mates. To furnish the 
agents of each of the companies com- 
prising the North British & Mencantile 
and the Northern Assurance groups with 
facilities for issuing comprehensive poli- 
cies, covering in one form all the haz- 
ards to which an aircraft is subject, ar- 
rangements have been made for each of 
these companies to issue combination 
aviation policies with the Aero Indem- 
nity which has specialized in aviation 
coverages since its incorporation The 
December 31. 1929, statement of the 
Aero Indemnity, as filed with the insur- 
ance department of New York, shows a 
surplus to policyholders of $1,912,230. 


S. A. MEHORTER TO TALK 


Samuel A. Mehorter, New Jersey state 
agent for the Home, will give two talks 
on “Metal Industries” before the stu- 
dents of the fire class of the New Jersey 
Society of Insurance, the first of which 
will be given on February 25 and the 
second on March 4. Mr. Mehorter has 
made a careful study of the subject. 
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219TH YEAR | 


SUN 
INSURANCE OFFICE, LIMITE 


FOUNDED 1710 
United States Branch 
55 Fifth Ave. New Yor 
Western Department 


Wrigley Bldg., 410 N. Michigan Ay, 
Chicago 


Pacific Department 
N. W. Cor. Sansome and Sacramento So, 
San Francisco, Cal. 








LOGUE BROS. & CO.,, In. 


INSURANCB 
HARRY C. FRY, Jr., President 


307 FOURTH AVENUE PITTSBURGH 
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INSURANCE STOCKS. 
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FRANK L. BROKAW & (0, 


Incorporated 


Frank L. Brokaw Walter J. Nichols 
Howard C Hill Stockton Cranmer 


149 BROADWAY, NEW YORK 
Barclay 2720 




















J. Campbell Haywood 


ADJUSTER 


for STATE of CONNECTICUT 


Wide Experience Prompt Service 
Moderate Charges 
Tel. 221-4 Washington 
Warren, Conn. Cornwall Bridge P. 0. 





TRANSPORTATION MERGER 


The Transportation of New York ani 
the Transportation Reinsurance Co. o 
New York have been merged under the 
name of the former, the combined con- 
pany having a capital of $2,000,000 and 
net surplus of $2,724,257. Crum & For 
ster secured control of these two con- 
panies and their casualty running mate, 
the Transportation Indemnity, from 
Wm. H. McGee & Co., a few months 
ago. At that time it was announced that 
the two fire companies would be merged 
ultimately. 





» J. PRIOR, President 





INCORPORATED 1868 


Che Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 








W M. CROZER, Secretary 
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ROYAL EXCHANGE ASSURANCE (1720) 
FIRE and MARINE LINES 


THE STATE ASSURANCE CO., LTD. 
PROVIDENT FIRE INSURANCE CO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 
95 Maiden Lane, New York 
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AN ‘OLD DUTCH SKATING SCENE . 











Skating in ‘Prehistoric “Days 


OW many skaters as they speed over the ice today realize that their ancestors practiced the same 

art before the dawn of history? Skating in its modern form can be said to have had its birth with 

the introduction of sharpened metal blades by the Dutch in the fourteenth century, but bone skates or 

‘‘runners”’ have been found in the ruins of dwellings dating back to the Stone Age. Although the develop- 

ment of the art of skating (from the Dutch “ schaats, ” meaning skate), was due principally to the 

Norsemen and the Dutch, it was a common sport in England in the twelfth century and according to the 
diaries of Pepys and Ev elyn was extremely popular with the aristocracy by the time of Charles II. 

Of the earliest competitions in speed and figure skating, no records have been kept but both types 
were extremely popular in Holland where practically all improvements in this sport had their birth. 
The first World’s Championship was held in St. Petersburg in 1896, Gilbert Fuchs of Munich being the 
winner. At the last Olympic Contests, Bernt Evenston and Charles Thumberg tied for the World’s 
Championship title in speed. 

















THE SPRINGFIELD Fire & MARINE INSURANCE ComPANy Offers its agents the benefit of over eighty- 
one years’ experience in the insurance field. It welcomes inquiries and sincerely invites every agent to 
seek its aid in increasing his business. 








SPRINGFIELD FIRE AND MARINE INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS, U.S. A. 


GEORGE G. BULKLEY, President 
Western Department Pacific Department 
Harpinc & Linincer, Managers GeorGce W. Dornin, Manager 
Chicago SY) : San Francisco 
Affiliations / INPDS Affiliations 


Constitution Underwriters Department S47 NG Michigan Fire & Marine Insurance Company 
Springfield, Mass. rd Detroit, Michigan 
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Companies Can Prevent 
Insurance By State 


VIEWS OF R. LEIGHTON FOSTER 


Ontario Commissioner, in 50 Year 
Retrospect of Departmental Activi- 
ties, Sees Public Unrest 








The Ontario Insurance Department is 
half a century old. In his annual report 
R. Leighton Foster, commissioner, tells 
of the amazing growth of insurance, and 
then turns to the future and philoso- 
phizes. 

The commissioner says that two fun- 
damental problems await solution. The 
first is the character of government su- 
pervision and regulation of the insur- 
ance business. The second is, by, which 
government agency—Federal or Provin- 
cial—will that supervision and regula- 
tion be exercised. In his opinion all 
signs point to an increasing public un- 
rest touching the conduct of the insur- 
ance business, particularly in the fire 
and casualty field and concerning the 
cost of insurance. In these days of pub- 
lic ownership, old age pensions, mothers’ 
allowance, Government annuities and 
talk of compulsory automobile insurance 
the question arises—Will the insurance 
business go the way of workmen’s com- 


pensation and be taken over by the 
state or will some’ middle course be 
found? 


The Answer 
“The answer is largely in the’ hands 
of the companies themselves if they are 
keen enough to appreciate and act upon 


it,” he says. “The investigation of the 
automobile insurance business by the 
Hon. Mr. Justice Hodgkins, presently 


proceeding, will no doubt result in some 
important recommendations on this sub- 
ject. 

“As regards the question of jurisdic- 
tion, the conviction is gradually grow- 
ing among all thinking men that the con- 
troversy must be settled, and the sooner 
the better. For several decades follow- 
ing Confederation, when insurance law 
and regulation was still in its infancy, 
the business of insurance then just fall- 
ing into its stride, and the provinces 
busily engaged with more immediate re- 
sponsibilities, the inimical possibilities of 
dual supervision seemed remote. Con- 
tacts, as well as conflicts, between fed- 
eral and provincial authorities were in- 
frequent. More recently all these con- 
ditions have changed tremendously and 
the problem has become increasingly 
acute. Its settlement was delayed for 
years by the misguided hopes of those 
who thought a ‘working arrangement’ 
could be agreed upon outside the terms 
of the British North America Act. To- 


day it is agreed that the law of the 
constitution must prevail—that ‘work- 
ing arrangements’ can only be made 


today with the possibility of their being 
broken tomorrow—that our Federal sys- 
tem must be something more than a 
name—that the rights of the sovereign 
provinces must and will be preserved— 
and accordingly test cases are now being 
prosecuted in the courts of two prov- 
inces, with the co-operation of both 
parties, involving issues which invite a 
conclusive decision on the merits of the 
broad question. 

“In conclusion let it be recorded that 
whatever may be the character of gov- 
ernment insurance supervision in Can- 
ada in the future, and regardless of by 
what agency—federal or provincial—it 
may be exercised, the business is as- 
sured a tremendous and awe-inspiring 
future. The complexities of modern 
life have made insurance what it is to- 
day—it is the inspiration of thrift, the 
distribution of the misfortunes of the 
few over the good fortunes of the many, 
the foundation of credit, the guar- 
antee of human happiness and mutual 
independence. What words can hint at 
its possibilities during the next half 
century ?” 


Excessive Losses 
Fail to Materialize 


MORAL HAZARD RISK PASSING 





Underwriters Are Relieved That As- 
sureds Look Optimistically to Fu- 
ture; Premium Production Lower 





Three months have elapsed since the 
worst period of the crash in this coun- 
try’s financial markets and fire under- 
writers supervising business in the east- 
ern states are breathing easier because 
the fire loss ratio has not risen as was 
feared. There is bound to be a limited 
increase in the loss ratio, due in part to 
the fact that premium income has fallen 
off to a certain extent but there has 
been no wave of fire losses traceable 
to deliberate burning or to moral care- 
lessness. The feeling is prevalent that 
the upset in the financial and business 
worlds will gradually pass off without the 
consequential evils which habitually are 
associated with long-drawn-out indus- 
trial depressions. 

Immediately following the stock mar- 
ket debacle, most fire companies were 
quickly alive to the danger of an epi- 
demic of moral hazard losses. No one 
then had any full appreciation of the 
chances of business failures or other up- 
sets which might create a nationally pes- 
simistic attitude toward the future. Fire,, 
losses were watched with the closest at- 
tention and confidential business reports 
were sought eagerly in an effort to fore- 
stall wholesale attempts to “sell out” 
impoverished stores and manufacturing 
plants to the insurance companies. 
Every possible precaution was taken to 
safeguard the interests of companies 
against illegitimate claims. New risks 
were underwritten and still are with 
great care. 
ined for the possibility of over-insur- 
ance, and when adverse reports were re-, 
ceived on some lines cancellation notices’ 
were out with greater promptness than’ 
in more normal times. : 

The failure of losses to materialize in! 


excess of the average, however, has not:# 
been due so much to these precautions,|# 


several underwriters say, but to a dis- 
inclination of assureds to create crooked 
losses or to relax in their safety pro- 
grams against the dangers of fire. 
3usiness interests in the Eastern states 


look foward optimistically to a gradual ff 


resumption of trade and are slowly dis- 
carding their worries about facing an- 
other such year as was experienced dur- 
ing 1920 and 1921 following the post-war 
deflation period. 

Field men for the fire companies re- 
port that stock inventories in the hands: 
of merchants’and manufacturers are not 
excessively large, and that on account of 
the conservative attitude of wholesalers: 
and retailers it will not be long before 
such stocks are subnormal. This situa- 
tion will reflect itself insurancewise in a 
moderate drop in premium income on 
stocks. In fact it is already being felt. 
in this section of the country. The ten- 


dency is to conserve resources rather 4 


than to destroy them by fire in the hope 
of recouping losses through 
settlements. 


The expectation is that 1930 will not 


prove so profitable as 1928 and 1929 from 
the 
pointed out that these years marked the 
crest of a wave of prosperity and there- 
fore should not be considered as average 
when making comparisons. If fire losses 
do not rise above the 1924-1927 average, 
and it is not now expected that they will, 
then whatever reductions in underwrit- 
ing profits are shown will be the result 
of a limited decrease in premium pro- 
duction for the country, intensified com- 
petition among companies in the bus- 
iness and the inability of insurers with 
extensive organizations to reduce their 
expenses in proportion to any losses in 
income. 

That there has not been a wave of 
moral hazard losses or a let up in the 
precautions against fire is considered 


Existing lines were exam- | 








insurance 4 


underwriting standpoint but it is | 


Globe & Rutgers Assets 
Now Over $105,990,000 


INCREASE OF ALMOST $8,000,000 





Net Surplus Shows Large Expansion 
and Totals $44,315,436; A Remark- 
able Thirty Year Record 





The Globe & Rutgers, which has es- 
tablished a wide reputation for the ra- 
pidity of its financial growth, last year 
joined the select group of fire insurance 
companies with total assets of more than 
$100,000,000 when its own assets in- 
creased more than $7,800,000 to $105,991,- 
540. At the close of 1928 they had been 
$98,190,644. Considering the fact that 
there were no additions to assets last 
year through increases in capital and 
surplus paid in by stockholders, the ex- 
pansion of the Globe & Rutgers is re- 
markable. 

Assets invested in bonds and stocks 
amounted at the end of last year to 
around $94,360,000, compared with ap- 
proximately $87,000,000 the year before. 
The reinsurance reserve was $26,803,146, 
compared with $24,332,695. The net sur- 
plut increased from $37,252,917 to $44,- 
315,436, and with the capital of $7,000.000 
makes a policyholders’ surplus of $51,- 
315,436. The company maintains a re- 
serve for taxes and depreciation of $5,- 
000,000. 

Since consolidation of the old Globe 
and Rutgers in 1899 the growth of the 
company has been phenomenal. On De- 
cember 31 of that year the Globe & 
Rutgers had total assets of less than 
$530,000 and a net survlus of only $3,- 
038. By 1910, although a large percen- 
tage increase had been registered the 
lassets were not more than $5,255,365, 
while the net surplus was $2,365.363. 
Since then the company has expanded 
its premium income greatly and has 
made excellent investments in securities 
which show a fine appreciation in cap- 
ital. Last year the company settled and 
paid fire insurance losses of $17,513.631 
and since organization the losses settled 
and paid have amounted to over $259,- 
000,000. The excellent record of the 
|Globe & Rutgers is a sterling tribute 
to the leadership of President E. C. 
Jameson and his administrative assis- 
tants. 





50 YEARS WITH N. B. & M. 


The Guenther Agency of Detroit has 
completed fifty years of continuous rep- 
resentation of the North British & 
Mercantile. 








particularly fortunate and is interpreted 
is a good omen for the balance of 1930. 
It testifies to the fundamental soundness 
of American business and the ability 
of this country to recover quickly both 
physically and psychologically from ap- 
parently serious economic disturbances. 
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Cninsuraurce 


Also known as the Reduced 
Rate; 80 Percent; Reduced Rate 
Contribution; Reduced Rate 
Average; 80 Percent Average. 
. - « Now simply explained in 
our booklet, “The Reduced Rate 
Clause.” Free for distribution 
to your prospects and clients. 
Shall we send a copy? 











SEEK COMMISSION INCREASE 

The Queens County Association of Lo- 
cal Agents has sent a circular to fire 
insurance companies asking that they 
grant the policy-writing local agents in 
Queens county a 10% contingent com- 
mission in addition to the present com- 


missions. The association says this add- 
ed compensation is needed because there 


has been no increase in commissions in 
the last decade to keep pace with in- 
creased expenses and living costs; be- 
cause the profitable business of the com- 
panies will warrant this extra expense 
and that a contingent commission will 
result in a better selection of risks of- 
fered the companies. 





ROBERT M. COYLE ON COAST 

Robert M. Coyle, chairman of the ex- 
ecutive committee of the Philadelphia 
Fire Underwriters’ Association and head 
of the agency of Robert M. Coyle & 
Co., is spending a few weeks in lower 
California. 
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A PLAIN STATEMENT 
OWNERSHIP - EXPIRATIONS 


“What is your stand on the principle of agency ownership of 
expirations?” is a question which agents are putting to companies 
with increasing frequency. With the complexion of business chang- 
ing daily, it is natural for them to wish to make assurance doubly 
sure. For the good will represented by his expirations is practically 
the only asset which an agent may build up in his agency, to be the 
subject of cash sale or to leave to his sons and heirs. 

We quote from a memorandum on this question prepared by 
the National Association of Insurance Agents in April, 1927: 


ett SE EE i] 


The right of an insurance agent to what is commonly known 
as expiration information, that is, the data concerning the renewal 
of an insurance policy at expiration, usually arises in either one 
of two cases. 

1. When an insurance agent sells his business to a purchaser 
and turns over to him his expiration register or other record, indi- 
cating the dates of the expiration of the business then in force. 

2. Where the relation between an agent and company ter- 
minates, either because the agent resigns the company or the 
company has withdrawn from an agency and appoints a successor. 

The principle involved, as stated by the National Association 
of Insurance Agents, is that the agent is the owner of these expi- 
rations and the information connected therewith, except in cases 





(eT 


SE of fraudulent practice. 

; = In so far as the principle is concerned, it is equally applicable 

they in either of the above two cases, with the proviso always in mind 

its in that the title of the agent in the expirations is unencumbered. In 

com order to possess a title unencumbered, the agent must have paid 

end all balances due the company, must be free from all tainted prac- 

prvel tices in relation to his business and must not be guilty of any 

mns in unprofessional or unlawful acts in connection with the change of 

7 Z status. 

pense We have made this quotation verbatim because the position 

Bees of Corroon & Reynolds’ Companies on this question of ownership 
of expirations is identical with that of the agents. We believe that 

\ST the agent is entitled to the fruit of his work. 

ciphia It is understood, of course, that the question can only arise 

Poy between companies and agents, since a policyholder is free to choose 

lower his agent and his company as well. But seldom does the assured 

_ specify a company, so that practically the question remains within 
the insurance business. 

Hence the agent who deals with Corroon & Reynolds’ Compa- 
nies has an additional measure of security in his company repre- 
sentation. 

INCORPORATED 
| INSURANCE UNDERWRITERS 
Manager 
92 William Street in New York, N. Y. 
Complete Facilities for Writing All Classes of Insurance, Excepting Life 
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Insuring Farm Properties 





Success of New Hampshire Fire and Granite State in Field 
Where Many Companies Have Lost Money; Close Tab 
Kept on Conditions and Ownership of Farms, In- 
spection and Part Timber Plays 


The New Hampshire and the Granite 
State, of which Frank W. Sargeant is 
president, insure farm property more 
generally than many companies do and 
have been successful at it. The com- 
panies have large numbers of rural aven- 
cies and that is one reason why such 
close track is kept of the risks. The 
rural agents know which risks are de- 
sirable and which are not and as a rule 
are conscientious and honest enough to 
protect the company. ; : 

No matter how careful the inspection 
may be the fieldman or agency clerk 
who goes out from the city to look over 
a farm cannot get at the facts as well 
as the neighbor who has known the farm 
and the owner for years, perhaps. The 
temperament and spirit of the farm own- 
er plays an important part in the man- 
agement of the farm; the success of 
the enterprise mav be said to rest upon 
the character of the owner. That is why 
we find many abandoned or semi-aban- 
doned farms in the east; also some that 
undoubtedly have not met prosperity and 
success. 

No Abandoned Farms Written 

The New Hampshire and Granite 
State do not care to take risks on “aban- 
doned” farms or those where no enter- 
prise or success is apparent. In other 
words, they will insure the property of 
a successful farmer just as they will in- 
sure the property of any other success- 
ful business man. This attitude is not 
widely different from that of a number 
of other companies. Some companies, 
however, require an agency to turn in 
some 75% of good business to 25% of 
farm risks. This is not made a rule 
with the New Hampshire or Granite 
State; at least, not in New Hampshire. 

With many companies Eastern farm 
business has not proven profitable in 
recent years. Even with telephones on 
every crossroad, good roads running in 
every direction and improved water and 
lighting systems, losses have been too 
heavy to make country business desira- 
ble. Yet, in the face of all this, town- 
ship mutuals frequently get by with as- 
sessments amounting to less than stand- 
ard rates. Here, again, we find that the 
agent who is right on the ground and 
knows the conditions and much of the 
financial circumstances of the farmer has 
the advantage. 

The New Hampshire and Granite 
State have a large number of rural agen- 
cies. They are especially equipped to 
handle farm business for this reason. 
Often there are instances where a city 
agency turned in a risk, but, before it 
was accepted the nearest agency, usual- 
ly some one acquainted with the appli- 
cant for insurance, was instructed to re- 
port. Such a system must inevitably 
prove safer than the ordinary “inspec- 
tion” report. : 

The New Hampshire and Granite 
State require the usual farm inspection 
report to‘accompany the application. The 
stock questions about state of repair, 
condition of chimneys, and such things 
are asked. They want to know also if 


the place is located on a main or cross 
road, assessed valuation, how long in 
name of present owner, is wood and 
lumber being cut off, does man live 
alone? These and other questions are 
asked. Property purchased for the wood 
and lumber, same being cut off, is not 
desirable. The companies like to know 
if there is much wood and lumber on 
the farm and if the same is for sale. 


The Timber Situation 


The timber plays a very important 
part in the valuation of many Eastern 
farms. The New Hampshire and Gran- 
ite State want to know if there is a 
probability that the timber will be sold 
in the near future. Such a question may 
not seem to have much bearing upon 
the actual value of the farm buildings; 
yet it is a fact that there are some farms 
that will not sell for one-half the re- 
placement value of the buildings alone. 
Under such conditions it is evident that 
a careful “inspection” is essential. 

When property is transferred, another 
inspection is required. The agent re- 
ports on the price paid by the new own- 
er. He advises if the price is excessive. 
He also finds out if the farm was pur- 
chased for occupancy, for speculation or 
for the wood and timber. Nationality 
has something to do with the matter; 
also whether the new owner has been 
burned out elsewhere. 

Probably the most desirable farm risk 
is that of the family where the place 
has been handed down from father to 
son for several generations. The one 
often sold is a subject for careful con- 


‘sideration before committing the com- 


pany. 





HARRISON LAW’S CHART 

Harrison Law, well-known insurance 
statistician of Nutley, N. J., has issued 
his 1930 edition of “Law’s State Chart.” 
This annual publication shows the states 
in which about 450 stock and mutual fire 
companies are operating. There are 374 
such companies writing in more than one 
state and 68 stock fire companies doing 
business only in the state in which the 
home office is located. Both groups is- 
sue policies under 174 underwriters’ 
agencies which are listed in the “Chart.” 
Mr. Law’s publication also lists the dates 
fixed as limits for filing annual statement 
blanks in each state and other data con- 
nected with such filings; amounts of 
state taxes and the dates when they are 
due, and the list of state insurance com- 
missioners. The price of the “Chart” is 
$3 a copy. 





BROOKLYN BROKERS’ DINNER 

The Brooklyn Insurance Brokers’ As- 
sociation will hold its annual dinner in 
April. Charles Reppa is chairman of 
the dinner committee. 


HOBOKEN AGENT A DIRECTOR 

Edward F. C. McLaughlin of Stack, 
McLaughlin & Stack, insurance and real 
estate agents of Hoboken, N. J., has been 
elected a director of the Hudson of 
New York. 





BAGGAGE OUTLOOK FAVORABLE 


Fidelity-Phenix Says Stock Crash Has 
Not Hurt Travel Much Judging by 
Steamer Bookings 

Expenditures of citizens of the United 
States traveling to foreign countries last 
year, including visitors to Canada, the 
tropics, Europe and other overseas points 
amounted to approximately $750,000,000, 
according to an estimate made by the 
baggage insurance department of the Fi- 
delity-Phenix. The total does not include 
the large sums spent by alien residents 
of the United States visiting their fath- 
erlands, but does embrace expenditures 
of American sailors on shore leave 
abroad. 

The favorable travel situation, the Fi- 
delity-Phenix believes, may be due to 
the fact that although market values of 
investments recently suffered a marked 
shrinkage, partial recovery has taken 
place and, in addition, incomes from div- 
idends and interest have remained much 
the same, or have increased. 


NEWARK PREVENTION DRIVE 

For the purpose of teaching Newark 
residents the importance of fire preven- 
tion, Fire Commissioner’ Charles H. 
Kenlan launched recently a campaign 
against fire hazards throughout the city. 
The building code relating to fire haz- 
ards has been given out to all who deal 
in salvaged goods and six months has 
been granted in which to conform with 
the law. During the week the commis- 
sioner distributed 5,000 cards for em- 
ployes in industrial plants and commer- 
cial establishments, the cards pointing 
out the financial loss each employe will 
face in the event of a fire. 


NEW HAIL MUTUAL FORMED 

A new mutual hail insurance company 
has been formed in Hartford, Conn., to 
cover the interests of tobacco growers in 
the Connecticut Valley. This new com- 
pany has the backing of the Hartford 
County Farm. Bureau and its treasurer 
is to be the City Bank & Trust Co.. one 
of Hartford’s large banking houses. This 
company is in addition to the Connecti- 
cut Valley Hail Insurance Association, 
also a mutual organization. Edward E. 
King, president of the East Hartford 
Trust Co., will be president of the new 
insurance company. 


U. S. FIRE 1929 STATEMENT 

The United States Fire in its 1929 
statement shows total assets of $38,961,- 
914, a gain of $391,769 over 1928. The 
net premiums last year were $1,328,306, 
a decrease of about $197,000. The un- 
earned premium reserve also declined, 
dropping $138,793 to $14,596,885. Surplus 
to policyholders including capital of $5,- 
000,000 showed an increase of $960,139, 
beng $21,005,782 on December 31 of last 
year. The U. S. Fire is a member of 
the Crum & Forster group, has been in 
continuous operation since 1824 and en- 
joys a fine reputation. 


OPENS ADJUSTMENT OFFICE 

The General Adjustment Bureau has 
opened a new office in the Merchants 
National Bank Building at Manchester, 
N. H., with W. B. Quigley, resident ad- 
juster, in charge. This office will be 
under the general supervision of E. F. 
Rath, district superintendent. 

















TWO ENTER KENTUCKY 
The Sun Underwriters’ Insurance Co. 
of New York and the Citizens’ of New 
Jersey have been licensed in Kentucky. 


Propose Use of Talkies 
In Educating Fireme 


FIRE CHIEFS MEET IN NEW Yor, 





Films of Los Angeles Department Ar 
Shown; Can Spread Chiefs’ Talk, 
Effectively Throughout Country 





The officers and directors of the Inter. 
national Association of Fire Chiefs to. 
gether with the presidents of eight dis. 
trict associations held meetings Tyes. 
day and Wednesday of last week at th 
Hotel Pennsylvania, New York City, t 
discuss plans for inauguration of fr, 
colleges throughout the country and als 


to formulate plans for the association's 
next convention to be held Septembe 
9 to 12 in Winnipeg. 

Great interest was shown at the meet. 
ings in the movies and talkies which 
were shown, giving instruction on build. 
ing inspections, how to provide furthe 
safeguards and corrections, etc. A new 
system was used in making the talking 
picture. Instead of taking moving pic. 
tures of actual conditions, pictures made 
from lantern slides were used in conjunc. 
tion with talks made by Assistant Chief 
Dodd of the Los Angeles Department, 
and both were thrown on the screen 
at the same time. 

The main advantage of this type of 
reproduction is that it saves considerable 
expense in making the movies, and, 
moreover, lantern slide pictures prove 
to be just as effective. A great number 
of reproductions can be made for distri- 
bution throughout the country in both 
large and small communities. At the 
present time, the association expects to 
make fifteen prints of each picture, one 
for each sectional president and several 
for the New York headquarters’ distri- 
bution. 

Assistant Chief Dodd told of the Los 
Angeles department’s invitation to rep- 
resentatives of each fire department on 
the Pacific Coast to a ninety-day instruc- 
tion course in Los Angeles in March to 
further equip the firemen for better ser- 
vice. He said in his “talkie” that he 
hoped other cities would follow their ex- 
ample. Silent movies were also shown 
of salvage work and the fire depart- 
ment’s operations in general. 

Ralph J. Scott, president of the In- 
ternational Association, who attended 
the New York meeting, told how the 
new type of films could be used effec- 
tively in an educational way. He told 
of some of the aims of the fire college 
and discussed ways and means of making 
the association’s activities more complete 
and more influential. 

The fire chiefs propose to adopt a 
standard curriculum for the fire colleges 
and to disseminate official information 
periodically from the main office of the 
association, to be located in the offices 
of “Fire Engineering,” No. 225 West 
Thirty-fourth street, New York City. 





L. & L. & G. HAD GOOD YEAR 

The Liverpool & London & Globe, 
Star and Federal Union annual state- 
ments show premiums of $14,471,869, an 
increase for 1929 over the previous year 
of $570,912. The incurred expenses were 
46.62% or $6,746,247 after allowing for 
a comparative decrease in ninety day 
agents’ balances. Incurred losses of $%- 
377,186 were sustained, giving a_ ratio 
to premiums of 44.07% and producing 
a trade profit of $1,348,436 or 9.32%. 





GUARDIAN LIFE 
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Connecticut Dept. 
Established in 1865 


IT SUPERVISES 500 COMPANIES 





Only Twelve Commissioners Since De- 
partment Was Established; Income 
During the First Year Was $952 





The Connecticut Insurance Depart- 
ment, of which Col. Howard P, Dunham 
ig commissioner, is about to celebrate its 
65th anniversary. About 500 companies 
are supervised. There have been but 
thirteen commissioners. The first was 
Benjamin Noyes of New Haven, who 
served from 1865 to 1871. The income 
ynder the first year of the Noyes regime 
was $952. Now it is nearly $1,000,000. 

A resume of the functions of the De- 
partment will give a comprehensive idea 
of why people in those branches of the 
government of a state always manage to 
keep busy: 

Department’s Functions 

To supervise the incorporation of do- 
mestic companies, and to authorize them 
to do business. 

To license companies organized out- 
side of Connecticut to do business here 
if the laws and their conditions permit. 

To require, secure and audit the an- 
nual statement of every insurance com- 
pany doing business in Connecticut. 

To compile and make annual reports 
to the governor of the state These re- 
ports are three in number. One covers 
the business of life, accident, casualty, 
fidelity business, one the business of fire 
and marine insurance, and one the busi- 
ness of fraternal benefit societies. 

To periodically examine the accounts 
and condition of all the insurance com- 
panies organized under the laws of this 
state, and those of companies organized 
outside of the state when such examina- 
tion is needed. 

To examine, approve and license prop- 
er persons as agents, solicitors and 
brokers. 

To examine, approve and license prop- 
er persons as public adjusters. 

To examine and approve or disapprove 
all policy forms intended for issue in 
this state. 

To make a valuation of life insurance 
policies issued by Connecticut compa- 
nies and to certify such valuation. 

_To examine the valuation reports of 
fraternal benefits societies. 

To verify increases of capital stock of 
Connecticut companies, and to certify 
to such increase for the information of 
surance authorities of other states. 
Also to make certifications in other mat- 
ters, 

To receive and consider complaints by 
policyholders against companies and to 
help secure equitable settlements in dis- 
puted cases. 

To furnish general information to the 
public. 

To collect taxes and fees. 

To initiate and recommend needed 
legislation concerning insurance matters. 

0 render service to all insurance com- 
pames of Connecticut, to companies out- 
side of the state which seek information 
and guidance, to insurance departments 
ot other states and to the whole insur- 
ance business through membership in 
and executive work in the National Con- 

Yention of Insurance Commissioners. 





MISSISSIPPI FIRE RATES 

Fire insurance rates in Mississippi are 
till too high, according to the resolution 
of the House legislative committee 
adopted during the present session. The 
‘ommittee was appointed in 1928 and 
held open hearings. The rates recently 
were reduced by the state insurance com- 
mission but not to the point of approval 
of the legislative committee of which 
ton Hendrick, lawyer, is chairman. 


BRITISH ACTUARIAL CHANGES 


Hugh Lugton has retired as actuary 
ot the North British & Mercantile in 
ngland, 

V. W. Tyler has been made assistant 
actuary of the Alliance Assurance. 





ELECTRICAL COMMITTEE 

The annual meeting of the electrical 
committee of the National Fire Protec- 
tion Association was held in the au- 
ditorium of the Westinghouse Lighting 
Institute, Grand Central Palace, New 
York City, on February 18 and 19. A. R. 
Small, vice-president of the Underwrit- 
ers’ Laboratories at the New York of- 
fice, is chairman of this N. F. P. A. com- 
mittee. 





AETNA PAR VALUE CUT 
Stockholders of the Aetna (Fire) last 
week voted to approve the recommen- 
dations of the directors to reduce the 
par value of the capital stock from $100 
to $10. The par reduction was made 
effective immediately. 


P. T. KELSEY BANK OFFICER 


Preston T. Kelsey of Montclair, N. J., 
former United States manager of the 
Sun Insurance Office, has been elected 
vice-president of the Bank of Montclair. 
He is a brother of Horatio N. Kelsey, a 
former insurance executive who is now 
president of the Underwriters’ Trust Co. 
of New York. 





NOT TO JOIN THE W. U. A. 

The Tokio Marine & Fire and the 
Standard of New York, with which com- 
panies J. A. Kelsey is associated as 
United States manager and president re- 
spectively, will not join the Western 
Underwriters Association, but will re- 
main independent of fire organization af- 
filiations in that territory. 


HANLEY GOES TO MICHIGAN 


Philip F. Hanley has been appointed 
special agent of the Commercial Union 
companies for Michigan, with the excep- 
tion of Detroit. He has been with these 
companies in the underwriting depart- 
ment for several years. He will be as- 
sociated with H. M. Johnson, state agent, 
at Jackson, Mich. 





BOOK ON FILM HAZARDS 

C. A. Vlachos has written a sixty page 
booklet on “Film Hazards,” published by 
his firm of Vlachos Co., New York City. 
Mr. Vlachos, who is an expert fire in- 
surance inspector, analyses in this book- 
let the hazards of the film industry, with 
special emphasis on nitro-cellulose risks, 
storage of films and dangers in theatres. 
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Aircraft fly more than 90,000 miles 
every day in the United States, one- 
third of this distance at night. Almost 
daily they soar over the red-tiled Stan- 
ford Quad, the Art Museum, the 
Hoover War Library, Ryan High Vol- 
tage Laboratories, the Dormitories, the 
beautiful Memorial Church, and 
other buildings of the University, 
including Lane and Stanford Hos- 

pitals in San Francisco and Hop- 

kins Marine Laboratories at Pacific 



















































































































































































tanford University=New— 
against’ Damage From The Air 





FIREMAN’S FUND 
INSURANCE COMPANY 














Crove. To protect these famous struc- = 
lures from this new hazard, the Board 
of Trustees has authorized adequate 
Aircraft and Motor Vehicle Property 
Damage Policies with The Fireman's 


Fur id Inst Irance Company. 


These broad policies are available 
in all classes of property. Cover- 
age includes lire caused by aircraft 
crashes. For information and rates, 


consult any broker, or agents of 
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Wreck Returns For 
Third Quarter, 1929 


LLOYD’S REGISTER FIGURES 





Gross Reduction in Mercantile Marine 
of World in Three Months 
Was 489,236 Tons 





Lloyd’s Register wreck returns for the 
quarter ended September 30, 1929, show 
that during the quarter the number and 
gross tonnage of ships of 100 tons gross 
and above totally lost, condemned, etc., 
in consequence of casualty or stress of 
weather were: fifty-eight steamers and 
motorships of 104,292 tons, and fourteen 
sailing ships of 6,621 tons, a total of 
seventy-two vessels of 110,913 tons. The 
total for the previous quarter was fifty- 
cight vessels of 67,081 tons. 

Ships broken up, condemned, etc., not 
known to be in consequence of casualty 
or stress of weather are excluded from 
the above. The tonnage so excluded 
amounted to 115 steamers and motor- 
ships of 384,944 tons and one British 
sailing ship of 110 tons, making a total 
of 110 vessels of 385,034 tons. The total 
for the previous quarter was seventy- 
seven vessels of 213,223 tons. 

The reduction in the mercan- 
tile marine of the world, from all causes, 
reported during the quarter was, there- 
fore, 173 steamers and motorships of 
489,236 tons and fifteen sailing ships of 
6,731 tons, making a total of 188 ves- 
sels of 495,967 tons. The corresponding 
figures for the previous quarter were 
114 steamers and motorships of 263,785 
tons and twenty-one sailing ships of 16,- 
519 tons, making a total of 135 vessels 
of 280,304 tons. 

The percentage of vessels lost in con- 
sequence of casualty or stress of weather 
(a) of ships owned, and (b) of tonnage 
owned, for each country was as follows: 
Great Britain and Ireland 0.15 and 0.16. 
British Dominions 0.28 and 0.24. United 
States 0.24 and 0.16. Denmark 0.29 and 
0.23. France 0.24 and 0.13. Germany 
0.14 and 0.21. Greece (excluding sailing 
ships) 0.39 and 0.45. Holland 0.15 and 
0.07. Japan (excluding sailing ships) 
0.29 and 0.30, Norway 0.33 and 0.10, Spain 
0.34 and 0.44. Sweden 0.29 and 0.25. 

Of the total of 115 steamers and 
motorships broken up, condemned, etc., 
not known to be in consequence of cas- 
ualty or stress of weather, no less than 
fifty-six were United States vessels, of 
which all but six were built in the years 
1918-1920. The oldest ship to be broken 
up was the Japanese vessel Sekkai Maru, 
built in 1868. 


gross 


AIR FREIGHT RATES CUT 





British Make Reductions on Airplane 
Traffic from European Continent to 
England; Competition Severe 

Big reductions announced in insurance 
rates for freight dispatched to the con- 
tinent from England on Handley Page 
air freighters point to the keenly com- 
petitive conditions now prevailing in 
transport from London to continental 
centers. 

In the summer months the air lines 
are kept well occupied with passenger 
traffic, and recently have had the benefit 
of an unusually large number of gold 
shipments to Paris. Owing to the keen 
competition for gold cargoes freight 
rates for bullion were severely cut and in- 
surance charges were reduced to the same 
level as those for the rail and sea route. 
The present reductions do not cover bul- 
lion but reflect an attempt on the part 
of one of the aviation companies to se- 
cure winter traffic. 





PHILADELPHIA F. & M. PREMIUMS 

The Philadelphia Fire & Marine of the 
North America group wrote $1,864,002 in 
net premiums last year, compared with 
$1,920,949 in 1928. 





C.L. GOLDBY WITH HARTFORD 





Prominent Underwriter Becomes Ma- 
rine Secretary in Charge of That 
Department; Is Well Equipped 
It is learned that the Hartford Fire 
in connection with the reorganization of 
its marine department has engaged C. L. 
Goldby. Mr. Goldby until recently has 
been a vice-president and director of the 
firm of W. H. McGee & Co. in charge 
of the marine business. In this position 
he acquired a prominent place in marine 
underwriting circles of New York where 

his ability was highly esteemed. 

Mr. Goldby has had a long experience 
in the marine field, having been twenty- 
one years with the London Assurance 
in London, during three or four years of 
which he was deputy to the two marine 
underwriters of the company. He was 
induced to come to this country in 1922 
to take care of the ocean business of 
W. H. McGee & Co. Mr. Goldby will be 
in charge of the ocean marine under- 
writing of the Hartford Fire with the 
title of marine secretary. 

With J. S. Gilbertson, formerly of 
Talbot, Bird & Co., as marine secretary 
in charge of losses and Mr. Goldby as 
marine secretary in charge of under- 
writing the Hartford Fire has a good 
foundation around which to reorganize 
1ts marine department. 


HEAVY LOSSES ON MARINE 





Experience on Liner Class Was Particu- 
larly Bad; Prentice Sees Some 
Improvement 

Presiding at the annual meeting of the 
Liverpool Underwriters’ Association, the 
chairman, Oscar Prentice, speaking on 
marine underwriting, said the past year 
had brought heavy losses, particularly in 
the liner section, and if one vessel, which 
was valued at over $5,000,000, had not 
been floated, the year would have been 
a disastrous one for underwriters. As 
it was, the almost unbroken sequence of 
gales in northern Europe during the last 
three months would take a heavy toll in 
the shape of heavy weather damages and 
salvage charges. 

To him obvious steps towards im- 
provement were’ that underwriters 
should write only a moderate line on a 
risk, even though they were sure it was 
particularly desirable, and to refuse 
firmly and finally to lead or follow a 
lead on a slip without full examination 
of the risks to be covered, and satisfy- 
ing themselves that there was a reason- 
able chance of profit. 

He did not look forward to 1930 re- 
sults with any great optimism, but he 
did think there was generally a better 
feeling in the market, that underwriters 
were much more cautious, and that those 
who wrote carefully selected accounts 
should, with reasonable luck, be able to 
show a small profit. 








Need For Uniform Action Upon 
Lines of Inland Marine Apparent 





Underwriters’ Unfamiliarity With Routine Shipment Necesg. 
tates Payment of Excessive Ocean Reinsurance Pre- 
mium; Fine Arts Conference Would Stabilize 
Conditions : 
By an Inland Marine Underwriter 


How the lack of proper working co- 
operation among marine underwriters 
may quickly operate to the detriment of 
each is shown in the following letter 
which is reproduced from “Fairplay,” the 
English marine publication: 

Editor “Fairplay”: A great amount 
of publicity has been given to the ship- 
ment of Italian pictures in the “Leon- 
ardo da Vinci,” and I think the insur- 
ance rate for the round trip on these 
pictures, including the exhibition risk, 
calls for some comment. 

A slip was placed at Lloyd’s covering 
these risks following the Royal Ex- 
change, and the underwriters, I presume, 
thought that a great tariff company 
would fix a rate commensurate with the 
risk run. Their surprise can be imag- 
ined on discovering that it was only 4s. 
6d. per cent (224 cents) and, although a 
marine risk, had not even been arranged 
with the marine department of the com- 
pany. 

I humbly suggest 10s. per cent (50 
cents) would fairly meet the case, and, 
assuming a total value of £3,000,000 at 
stake, it will be seen that the 5s. 6d. 
ditference means a present of. nearly 
£8,000 to the exhibition authorities. 

If company underwriting is usually 
done in this way, it explains to some 
extent the losses made in recent years. 
This seems to be a matter for the atten- 
tion of the Marine Officers Committee. 

Underwriter at Lloyd’s. 


The editor of “Fairplay” makes this 
rejoinder: 

“Our correspondent signing himself 
‘Underwriter at Lloyd’s,’ should make his 
comment on ‘Lloyd’s underwriting,’ and 
not on ‘Company underwriting.’ It was 
the duty of the non-marine underwrit- 
ers to judge for themselves if the rate 
were adequate or not. What caught them 
napping was the fact that the whole 
exhibition came by sea and in one ves- 
sel, thus giving them far too much to 
run on one vessel. The consequence 
was that they had to reinsure the ma- 
rine hazard, and marine underwriters 
came into their own by securing good 
rates owing to the fact that so much 
was offering. I hear some had to pay 
even 20s. (1%) for the voyage to London 
only, against a premium of 4s. 6d. 
(22'%4c) for the voyage here and back to 
Italy and the risk when exhibited, while 
others paid 30s. (11%4%) excluding the 
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AUTOMOBILE INSURANCE 
United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $6,871,180.46 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $10,841,544.57 
Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,388,613.59 
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risk whilst in London. Quite a nice |i. 
tle loss if your line was £30,000!” 

In the New York market there is, 
crying need for greater co-operation 
among Fine Arts writing companies 
Some underwriters will allow themselye 
be led into meeting alleged rate com. 
petition which, if checked up, probably 
never existed. The Fine Arts policy 
provides an extremely liberal “all risks’ 
protection at a modest advance over the 
contents fire rate, but when business js 
offered using as a_ basis the building 
fire rate instead of the contents fire 
rate and some slips are actually placed 
on such an improper rate structure it 
is about time that underwriters get to- 
gether and do something to remedy the 
situation. 

A Fine Arts conference of companies 
actively writing the class was attempted 
some months ago. For unpublished rea- 
son the proposed formation of an or- 
ganization to regulate forms, rates and 
commissions was not consummated. 

Competition may be the life of trade, 
but whether it be the leather, wool, ciga- 
rette, chewing gum, shoestring, carmuf, 
rubber boot or insurance business there 
is a price for the commodity to the con- 
sumer below which one cannot safely 
go. We frequently hear it said that 
“what goes up must come down.” When 
the market price of a commodity reaches 
a low point where it no longer produces 
a margin of profit for the seller and 
the seller finally has that cold fact forc- 
ibly driven home to him there are only 
two things left to do—raise the rates to 
a proper and adequate level or retire 
from the particular field. History re- 
peats itself and what goes down will 
come up. 

Fine Arts rates in this market through 
unwarranted competition are gradually 
getting to a point where good business 
sense is no longer exercised. In the work 
of reorganizing the inland floater asso- 
ciations it would be well to include Fine 
Arts in the deliberations of the com- 
mittee. A conference on Fine Art lines 
would be a good thing for the business. 





LLOYD’S AIRCRAFT COMMITTEE 





New Body Appointed to Inspect Civil 
Aircraft; Leading Underwriters 
Members of This Committee 
The committee of Lloyd’s Register ot 
shipping has formed a department for 
inspection of civil air craft. Steps are 
now being taken with a view to form- 
ing a special aviation advisory commit 
tee which will include some of the prin- 
cipal representatives of the various fly- 
ing interests in the United Kingdom. 
Among those on the committee are: 
Sir George Higgins, chairman of Lloyd’s 
Register; Arthur L. Sturge, deputy: 
chairman Lloyd’s Register; J. Howard 
Glover, chairman of sub-committees of 
classification; Percy Hargreaves, chatt- 
man of Lloyd’s and member of commit 
tee of Lloyd’s Register; I. C. Geddes, 
director of the managers of the = 
Steam Navigation Co., and member 0 
committee of Lloyd’s Register; = 
A. G. Lamplugh, underwriter, Britis 
aviation insurance group; Licutenant- 
Colonel'C. E. C. Rabagliati, underwrit- 
ing member of Lloyd’s; F. Handley 
Page, chairman, Society British Aircta 
Constructors; R. A. Bruce, Westlan 


Aircraft Works; A. F. Sidgreaves, _ 
aging director, Rolls-Royce, Ltd, C 
C. C. Walker, De Haviland Aircraft Co. 
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Frank Statement Of E. J. Donegan 
On Plans Of General Surety 





$10,000,000 Company Will Not Launch Rapid Expansion 
Program; Has Joined Surety Ass’n and Towner Rating 
Bureau; Reason Why No General Agency Ap- 
pointments Have Been Granted 


E. J. Donegan, executive vice-presi- 
dent, Geveral Surety, has come out this 
week with a frank statement regarding 
the plans of his organization for de- 
velopm¢ This company has frequent- 
ly been ‘crmed the “mystery company” 


along William street not only because 
it is regarded as the first surety carrier 
to begin active business with a capital 
and surplus of $10,000,000 but also be- 


cause it has heretofore taken only a 
limited part in the writing of general 
surety lines, has affiliated itself with 
none of the bureaus, and has consistent- 
ly refrained from any discussion of its 
plans. | 
The interest of surety men quickened 
a short time ago when Mr. Donegan’s 


appointment was announced inasmuch as 
he was known to be a multiple line ex- 
ecutive and a conference man. His pre- 
vious post was as first vice-president of 
the Metropolitan Casualty. 

Reasons for Slow Expansion 

Mr. Donegan makes known this week 
that the General Surety has affiliated 
itself both with the Surety Association 
of America and the Towner Rating Bu- 
reat and he has the following to say on 
the General Surety’s plans: 

“While the General proposes to ex- 
tend its activities into the broad sure- 
tyship ficld we do not believe it wise to 
attempt a wide territorial expansion at 
this time. The building of a field organ- 
ization—an expensive undertaking at 
best—becomes doubly costly in times of 
intense competition when the ingress of 
anumber of new companies creates more 
agency appointments than there are 
qualiied appointees. We intend, there- 
fore, to make haste slowly. 

“It may seem peculiar that one of the 
companies financially best equipped to 
meet the incursions of the premium re- 
serve rule and to defray the cost of na- 
tion-wide organization should be the one 
which refuses to follow the usual prac- 
tice of rapid expansion. However, the 
General occupies an unusual position. 
The very fact that it does possess a 
large surplus makes it the less neces- 
sary for it to seek immediate volume. 
Richly endowed now, enjoying an ade- 
quate investment income and a premium 
Teturn more than proportionate to its 
overhear can afford to bide its time 
and to attain national expansion, by pur- 
chase or otherwise, when a more propi- 





ation—always provided it has that back- 
ground of experience, tradition and eth- 
ical practice which we desire. 

“We have received a great number of 
requests for general agency appoint- 
ments but have granted none. This 
is not because we do not believe 
in the agency system—for we do recog- 
nize and protect brokers and agents— 
but because, confining ourselves for the 
present to preferred lines, we cannot, 
in justice to the general agent, ask him 
for those and leave him unprotected on 
the others. 

“We realize that while we adhere to 
the preferred line policy we cannot ex- 
pect the production attained by compa- 
nies of similar size. In our opinion it 
is far easier, however, for a new com- 
pany to conform overhead to produc- 
tion than to conform production to over- 
head. That sounds cryptic, but we be- 
lieve that it contains a germ of truth 
frequently ignored. We would rather 
realize a small profit on a small volume 
than to go heavily into the red on a 
large one. We have no ambition to do 
a great business, but we are ambitious 
to do one of the best.” 





TO REDUCE CAPITAL 


Equitable C. & S. Will Transfer $650,- 
000 to Surplus by Reducing Par of 
Stock; Before Stockholders Feb. 25 


Stockholders of the Equitable Casu- 
alty & Surety will meet on February 25 
to act on a recommendation of the board 
of directors for a reduction in the capi- 
tal of the company from $1,300,000 to 
$650,000 and the transfer of $650,000 to 
surplus account. This will be accom- 
plished by reducing the par value of the 
stock from $10 to $5 a share. 

This move is in anticipation of more 
money being put into the company dur- 
ing 1930 to take care of contemplated 
expansion. The management feels that 
by a reduction of capital at this time and 
the resultant strengthening of the sur- 
plus account, the decks will be cleared, 
sso to speak, to raise the capital to 
round $1,000,000 later on with the added 
security of a stronger surplus. 


MAKE ARKANSAS APPOINTMENT 


The Consolidated Indemnity & Insur- 
ance Co. has this week apnointed E. B. 
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FREDERICK RICHARDSON, United States Manager 
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Major E. W. Briggs 
Joins Seaboard Surety 


FITS INTO EXECUTIVE POST 





Former Lloyds Casualty Vice-President 
Has Been in Surety Field for More 
Than Twenty Years 





Major Edward W. Briggs, who re- 
signed last week as vice-president of 
Lloyds Casualty, has joined the Sea- 
board Surety in an executive capacity. 
Major Briggs started on his new duties 
this week. d 

For more than twenty years Major 





Photo by Bachrach 
MAJOR E. W. BRIGGS 


Briggs has been connected with the 
surety end of the business. His first im- 
portant connection was as vice-president 
of the old New England Casualty. He 


-of engineering, 


resumed his insurance career with Davis 
& Farley, Cleveland agents, as a bond- 
ing underwriter. Later he was a con- 
tract bond expert with the Globe Indem- 
nity attached to its home office which 
post he resigned in November, 1926, to 
join the Commercial Casualty as produc- 
tion man for fidelity and surety lines. 
When the Lloyds Plate Glass went into 
the multiple line field last year and 
changed its name to Lloyds Casualty, 
Major Briggs was selected to head its 
bonding department in which job his 
ability as an organizer has been given 
full play. His resignation from the 
Lloyds Casualty has been accepted re- 
gretfully. 

Major Briggs’ background in the 
surety field, coupled with his knowledge 
well fits him for his 
new activities with the Seaboard Surety. 

TO VOTE ON MERGER 
Southern Surety Directors Meet Next 
Week for Action on Detroit Fidelity 
& Surety Deal 

Directors of the Southern Surety will 
meet in New York February 25 to con- 
sider a merger agreement with the De- 
troit Fidelity & Surety on a basis where- 
by the stock of the Detroit company will 
be exchanged for stock of the Southern 
Surety. While this has not been 
officially acted upon by the directors of 
the Detroit Fidelity & Surety, it is un- 
derstood that the majority of them are 
in favor of it. 

The indications are now that the deal 
will go through and when it does the 
acquisition of the Detroit company by 
the Southern 





step 


Surety will increase its 
capital and surplus account to propor- 
tions of considerable size in keeping 


with the largely increased business 
which it is enjoying under its present 
management. 

The Detroit Fidelity & Surety has 
been in operation for the past ten years 
but has confined its writings almost en- 
tirely to fidelity and surety bonds. Its 
total business in 1928 was $1,262,955. It 
has a capital of $2,000,000 and a net sur- 
plus of more than $1,100,000. 























ca: : then stepped into the agency field as the mais ; 
nous time arrives. and F. R. Bloom of Pine Bluff, Ark. bonding man in Field & Cowles, man- 

Not “Shopping” for Additio-al as its state agents. This firm formerly agers for New England of the Royal. TO HEAR JOSEPH V. McKEE 
am Companies A represented the National Surety as state During the world war he was first a The Casualty & Surety Club of New 
We have been asked if the General agents. The Blooms, father and son, captain in charge of cantonment work York has received an acceptance from 

is ‘shopping’ for additional companies. have been in the insurance business for at Camp Devons and later made a ma- Joseph V. McKee, president of the New 
Frankly, Equally frankly, we are the past twenty-two years and have a _ jor, acting in an advisory capacity on the York City board of aldermen, to speak 
willing onsider the acquisition of any progressive organization with a wide cli- supervision of cantonments all over the before the spring meeting of this or- 
soundly |uilt multinle line company entele. F. R. Bloom, the son, is a grad- country. : ganization on March 6 at the Drug & 
Which fecis the need of additional affili- uate of Georgetown University. Following the armistice Major Briggs Chemical Club. 
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Fire and Casualty Ad 
Men Discuss Problems 


TWENTY ATTEND N. Y. MEETING 
C. & Si Mier ek Monts Pies Ser fo- 


creasing Company Income and Agents’ 
Commissions Uppermost 








A wide variety of topics were dis- 
cussed informally by about twenty of 
the leading fire and casualty advertising 
managers at an all day conference last 
weck called by Chauncey S. S. Miller, 
publicity director of the North British 
& Mercantile fleet, meeting for the 
morning session in the board room of 
the North British & Mercantile, with 
luncheon and the afternoon session at 
the New York Athletic Club. 

The interest centered first on the 
matter of the bringing more directly to 
the attention of senior executives of the 
various companies the increasing activi- 
their departments. 
Each year sees these departments of the 
business growing in scope, being called 
upon by thousands of local agents not 
only to co-operate on direct mail work 
but to plan local advertising campaigns 
of all types and suggest ideas to aid in 
the upbuilding of such agencies. The 
ad men seek to create the definite im- 
pression that their jobs are considerably 
broader in scope than the mere prepara- 
tion of ad copy for trade paper adver- 
tisements and circular work. They are 
actively helping agents to produce more 
business and more diversified business 
for their companies. 

Along this line the thought was in- 
jected into last week’s meeting that ad- 
vertising managers should be given more 
authority by the executives of their com- 
panics. The sentiment seemed prevalent 
that if senior officers would attend 
the meetings of the Insurance Advertis- 
ing Conference it would afford them a 
better perspective on the work of those 
attending. Otherwise the good results 
of these meetings simply stay within 
the meetings. 


ties of advertising 


Diversification of Lines Urged 

The ad men are strong for a greate1 
diversification of lines being sold by the 
local agent. The need for such diversifi 
cation to increase company revenue and 
agents’ commissions is greater today 
than ever, the advertising managers feel, 
because the constant reduction in fire 
insurance rates both by official fiat and 
as a result of property improvements 
have tended to lower the premium in- 
To offset this loss in income the 
suggestion was made that local agents 
be helped and urged to put more stress 
on such lines as rental value, use and 
occupancy, profits and commissions, 
which offer secure protection of a prop- 
erty owner's intangible investments. 

In line with this suggestion the point 
was also made that the advertising copy 
of the various companies should put 
more emphasis on the specialty lines, not 
necessarily all at one time but at stated 
periods of the year when particular lines 
are seasonable. 

Getting Printed Matter to the Right 

Man 


come. 


Waste in insurance advertising, par- 
ticularly in printed matter sent to local 
agents, was discussed at considerable 
length. Instances were related where 
local agents on visits to their home of- 
fices have registered complaints because 
they were not sent samples of attractive 
direct mail material. As a matter of 
fact such material was sent out to the 
field but through oversight or otherwise 
it was not brought to the attention of 
the man in the agencv who was the 
most interested in it. The ad men feel 
that considerable waste would be elimi 
nated if direct mail matter were sent to 
the proper man in local agencies who 


will give it his immediate attention. It 
was thought that special agents who are 
in constant contact with agencies in their 


territories could do effective work in 
calling the “right” one’s attention in 
each agency to business building sales 
material which would be of real value— 
if made use of. 

One criticism of fire and casualty ad- 
vertising was that it is too highbrow. 
This thought was presented at the meet- 
ing from the angle of the layman reader 
of such magazines as the “Saturday Eve- 
ning Post,” who, when he sees insurance 
ads showing young men and women in 
evening dress and displaying jewelry, 
must get the impression that “It is fine 
to be rich and be able to buy insurance.” 

Another topic which came in for con- 
siderable discussion was that of A. B. C. 
circulation statements. Both viewpoints 
were presented: that every insurance 
paper should have an A. B. C. circula- 
tion, and that the influence of journals 
should not be lost sight of by buyers of 
advertising space. 

Among those present at the confer- 
ence were C. A. Palmer, Insurance Co. 
of North America; C. E. Freeman and 
F. E. Ennis of the America Fore 
Group; H. E. Taylor, American of New- 
ark; John W. Longnecker, Hartford 
Fire; S. C. Doolittle, Fidelity & Deposit ; 
Van Zandt Wheeler, Metropolitan Cas- 
ualty; Ralph W. Smiley, Globe Indem- 


ELECT F. B. MARTIN PRESIDENT 


Succeeds Late E. B. Boyd as Head of 
Yorkshire Indemnity; Promotion 
for A. O. Robinson 
The Yorkshire Indemnity, casualty 
mate of the Yorkshire Fire, held a spe- 
cial directors’ meeting last week at 
which Frank B. Martin, first vice-presi- 
dent of the company, was elected presi- 
dent to succeed the late Ernest B. Boyd. 
A. O. Robinson, assistant secretary, was 
promoted to the post of secretary. At 
this meeting Malcolm B. Dutcher of the 
firm of Frank & DuBois, and Mr. Rob- 
inson was also elected to the directorate. 
Mr. Martin is also president of the 


Seaboard Fire & Marine and manager 
of the United States interests of the 
Yorkshire and of the London and Pro- 
vincial. Mr. Robinson is assistant sec- 
retary of these companies. 








nity; H. V. Carlier, Northern of Lon- 
don; S. F. Withe, Aetna Life & Affili- 
ated Companies, and R. A. Nay, Fidelity 
& Casualty. Chauncey S. S. Miller 
acted as the host. 
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ASSET GAIN $3,259,467 





International Re-Insurance Corporatio, 
of Los Angeles Had Good Yeg;. 
Wrote More Than Three Millions 

in Premiums 
The International Re-Insurance (Cg. 
poration of Los Angeles had premiyn 
writings last year of $3,061,432. Losses 
are described as low. Excluding com. 
missions, but including taxes, €XPenses 
were slightly in excess of 5%. Total 

expenses, including commissions or J. 

lowances to treaty companies, were less 

than 36%. 

The company’s assets increased during 
the year $3,259,467. The company jp. 

creased its surplus $489,003. ° 


CENT’L WEST CASUALTY ELECT 
At the annual stockholders’ meeting 
of the Central West Casualty of De. 
troit last week the following officers 
were elected for the year 1930: Hal q 
Smith, president; Henry J. Kennedy 
William H. Ames, Thomas J. Lyman, 
William E. Snyder of Detroit, “Arm: 
strong Crawford of Chicago, vice-presi- 
dents, and Hal H. Smith, Jr., secretary. 
treasurer. The old board of directors 
was re-elected with Mr. Crawford added 








CENTRAL SURETY 





AND INSURANCE 
CORPORATION. 


Kansas City, Missouri 
DENNIS Hupson, President 





CONDENSED FINANCIAL STATEMENT 


As Certified to the Missouri Insurance Department 


As of December 31, 1929 
ADMITTED ASSETS 


Mortgage Loans on Cal Katate, First Uses cscs sscsctcccasscansisaiccseaceenaietisiaceeaae $ 912,820.65 


Bonds, Market Value: 


U. S. Government........... 


Kivicicap baile e binned chemneaane $ 101,051.00 

















a | ee ae 1,862,200.00 
Ra eee ae Li OER RO TEE aT Te eae ee 261,200.00 
Public Utilities and Industrial ..............02.--.2--cccccccsocccesscesccncsen 39,410.00 2,263,861.00 
Premiums in Course of Collection (under 90 days) ......2..2+2.::1::sssseseceseeceeseeeseeeeseseeeeeoees 442.872 59 
Cash in Office and Banks.......... cee an a a a a 295 845.25 
Accrued dnterestion: Sinvestmments::...- acs) 52s ess ce eeacaete tee ee 51,544 71 
CRS “SUD IN ie sc citiiessiiesas 2d etee token alee eee 15,749.87 
EM ected eed Te ren Nn $3,982,694.07 
LIABILITIES ' 
Reserve for Unearned Premiums, Pro Rata Basis................2..---:c::cscccssssssssseeteneeeseseeeees $ 971,253.52 
Reserve for Liability and Compensation Losses, Schedule “P” 
RWIS) oes ee predate teste catia tema aak $492,713.20 
Reserve for Losses (other than Schedule “P’’) .........2-00000000.20202-- 97,278.80 
Reserve for Investigation of Losses. .....:.......c:..csc-ccsseooscsesssassnesssseacse 10,808.76 600,800.76 
eanrwe for Commpeetimniens Git Pet ee asics iee sis csenn nisesnbauicansou cada a 122,574 93 
Reserve for Taxes end Other Hens: Paya nccceinssc es c  ewn 66.702 56 
Reserve for Contingencies and Purchase of Agency Plant -.....-...22..-...--s:ss-c-eeseseeeseseeeoes 60.000 00 
ee Eee I RE OEE ee ee ee 10,141.82 
ne ee 
MI ascitic dt etacede ie caplet coh chat raealRtg hee a aere eceeel $1,000,000.00 
sg a ee De RE AN OE EME Pty re 1,151,220.48 
POs Ces I cist cetacean Sadr Slashed aad ca taal $2,151,220.48 
en eRe eee eT eee ee Ce eT $3,982,694.07 
Gain in Admitted Assets....... aren ae 300.186.38 
Increase in Reserves.....................-.0.---.-- 291.942 41 
Increase-in Surplus <0... Piso ta Se IL SLURS Talay alt i sone he iets Men seh Meceal a eh od ae 8.223 97 
Net Premiums Written before Reinsurance .... 2.423 730.9 
Net Premiums Written after Reinsurance 0.000.000.0000... 2.274.754 86 
Gain in Net Premiums Written over 1928....0000000.00...00...-.-ccccscscoseeeeee Sie bhi neh ts ih tr aes i) et RN SEs at ae iit 301,614.02 
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THe Law RELATING TO AUTOMOBILE INSURANCE is 
already well known as the first text book on a subject 
of constantly increasing importance. 


The First Edition, published in 1921, has been out 
of print for several years. It received commenda- 
tion from many high legal authorities. Many requests 
have been received for a new edition. 
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The Law Relating to Automobile Insurance 


The new Second Edition cites and analyzes more than 1000 auto- 
mobile insurance cases and contains more than three times the amount 
of text contained in the First Edition. All the English and Canadian 
cases are included. 


Every phase of automobile insurance law is covered. The state- 
ment of the law necessarily includes many of the leading principles 
of insurance law generally. 


Where necessary, the essential facts of each case are stated in 
detail. 


The Second Edition is not a mere digest, but a treatise of 477 pages, 
arranged in 21 chapters, containing 380 sections. 


A Table of Cases and a comprehensive analytical Index facilitate 
reference. 


The book is the work of a legal author and editor of many years’ 
experience, for several years contributing editor of the American 
and English Encyclopedia of Law, Second Edition, and author, editor 
and translator of several legal text books. 


The following is one of many endorsements: 


“You may be interested to know that our people who have 
studied the book are most enthusiastic in their commendation 


of it.” 
PART I PART II 
Automobile Insurance Generally Matters Pertaining to the Different 
Chapter Kinds of Automobile Insurance 
I. Constitution of the Contract Chapter 
II. Construction of Policy XIII. Fire Insurance 
III. Reformation of Policy —— Theft Insurance 
IV. Cancellation of Policy - Collision Insurance 
V. Naelies end Peesle of Lees XVI. Confiscation Insurance 
VI. Agents, Brokers and Adjusters Rakin Transportation Insurance 
VII. Arbitration, Appraisal and XVIII. Liability Insurance 
Award XIX. Insurance Policies and Bonds 
VIII. Extent of Loss and Amount of St a ing Public Service 
Recovery ae ee aeaes 
IX. Option to Repair XX. Compulsory Liability Insur- 


ance 


X. Representations and Warran- XXI. Mutual and Reciprocal Com- 








ties a ee 
XI. Subrogation Table of —e 
XII. Actions and Defenses Index 
ORDER BLANK 
aac ela ice aaa , 19 
The Eastern Underwriter Co., 
110 Fulton Street, New York City. 
$8.50 Delivered Gentlemen: 
Please send me...................- icant of the new 
S . 
Th n erwriter Com an Second Edition of Simpson on THE LAW 
” Easter Und P - RELATING TO AUTOMOBILE INSURANCE, 
110 Fulton Street New York price $8.50. 
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Casualty Promotions 
By Aetna Life Group 


MOONEY, MORCOM AND CATLIN 





Advancement Merited; Also Appoint- 
ment of Six New Supervisors; Their 
Careers in the Business 
William L. Mooney, Clifford B. Mor- 
com and Robert I. Catlin, well known of- 
ficials of the Aetna Life & Affiliated 
Companies, figured prominently in a 
long string of promotions announced this 
week .by President Morgan B. Brainard 





WILLIAM L. MOONEY 


following the annual directors’ meetings 
of the companies in this group. Mr. 
Mooney who has previously been vice- 
president of the Aetna Casualty & 
Surety and of the accident and liability 
department of the Aetna Life, has been 
advanced to vice-president of the Aetna 
Life as well. Mr. Morcom is. similarly 
advanced to vice-president of the Aetna 
Life And Mr. Catlin, previously secre- 
tary of the Aetna Casualty & Surety, is 
promoted to assistant vice-president of 
this company and of the accident and 
hability department of the Aetna Life. 
Their Respective Careers 
Mr. Mooney has been with the Aetna 
ulzation since October, 1907 Pre- 





CLIFFORD B. MORCOM 
viously he was a general agent for the 
Union Casualty of St. Louis and an as 
sistant agency manager with the Phila 
delphia Casualty. He is a member of 
the Hartford Club, the Hartford Golt 
Club and other organizations. As a vice 


president of the Casualty company and 
(Continued on Page 46) 




















AMERICAN 
SURETY COMPANY 


of New York 
Organized 1884 


and 





the CAMDEN FIRE 
INSURANCE ASSOCIATION 


Camden New Jersey 


Organized 1841 


announce 
that they are prepared 
to issue 


a Combination Automobile Insurance Policy 


For particulars write any Branch Office or the Home 
Office of the American Surety Company, or any 
Special Agent, General Agent or the Home Office of 
the Camden Fire Insurance Association. 
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Captain T. P. Murphy 
Promoted by Globe Inq, 

SUCCEEDS W. H. DUFF IN Ny 

G. F. Meredith and John W. Allen Aj, 


Advanced to New Posts in Metro. 
politan Bonding Department 








Captain T. P. Murphy has been Dro. 
moted in the New York office of the 
Globe Indemnity to take over the ¢y. 
ties heretofore handled by Walter q 
Duff, who resigned last week as mz. 
ager of the fidelity and surety depar. 
ment to join Hoey & Ellison. 

Captain Murphy, a veteran of th 
Spanish-American War, has been in th 
surety business since 1904, his first cop. 
nection being with the Title Guaranty 
& Surety of Scranton. He became x. 
sistant superintendent of this company’ 
contract and claim departments in 19) 
and the following year was appointed 
manager of the branch office at Wash. 
ington, D. C., handling the District of 
Columbia, Maryland, Virginia, North anj 
South Carolina. 

He joined the Globe Indemnity in Dp. 
cember, 1913, as manager of its Phil. 
delphia office, where he remained unt 
1920, at which time he became affiliates 
with the New York office of the com. 
pany where he has been ever since. 
Captain Murphy is well known in met. 
ropolitan surety circles. 

George F. Meredith succeeds Captain 
Murphy in charge of the surety deve. 
opments department. Mr. Meredith 
joined the Globe Indemnity in Janu. 
ary, 1924, and has served successfully 
as fidelity underwriter and later as su- 
perintendent of that department. Since 
1926 he has been assisting Captain Mu- 
phy in the development of business in 
all lines. He is a graduate of the Uni- 
versity of Pennsylvania. 

Mr. Meredith will have as his assistant 
John W. Allen, who has been associated 
with the Globe Indemnity ever since his 
graduation from Harvard in June, 1926, 
Mr. Allen will develop contract lines. 


HEADS PUBLIC INDEMNITY 








A. L. Johnston Elected President Follow: 
ing J. T. Dargan’s Resignation; 
Has Substantial Background 
Andrew L. Johnston, who has been 
vice-president and general manager 0! 
the Public Indemnity since its inception, 
was elected president this week follow- 
ing the retirement of J. T. Dargan, Jr, 
from this office. Before coming into the 
insurance business in 1901 Mr. Johnston 
served in the Philippine war and then 
participated in the Nome, Alaska, gold 
rush. His first insurance connection was 
with Voss, Conrad & Co., United States 
general agents of the Frankfort at San 
Francisco, remaining with the Frankfort 
interests under various managements 
until the Royal Indemnity was organized. 
Mr. Johnston was the resident secre- 
tary of the Royal at San Francisco and 
helped to build its Pacific Coast or 
ganization. He resigned in 1923 to Jom 
forces with Charles H. Holland in the 
then newly formed Independence Indem- 
nity, serving as its vice-president and 
retaining that post until he went with 
the Public Indemnity. Mr. Johnston has 

a fine reputation in the business. 


TO FORM BAIL BOND BUREAU 


Supt. Conway Works Out Plans for Its 
Organization with Group of 
Large Surety Companies 

Following a conference with Superit- 
tendent of Insurance Conway last week 
a group of large surety companies have 
agreed to establish a central bail boad- 
ing bureau where the public wil! be able 
to obtain bail bonds at the legal rate 
of 3% without the necessity of employ- 
ing exorbitant, fee grabbing, intermecr 
ary agents. The organization of this bu 
reau is in the hands of a committee 
composed of R. R. Brown, Americad 
Surety; A. G. Oakley, United States 
& G.; R. M. Nugent, National Surety, 
and Edward C. Lunt, Great American. 
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This chart, showing the constantly increasing number of persons killed by 
automobiles each year since 1925, should be conclusive proof of the need of 
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— every car owner for Liability Insurance and for more care in driving 
ne, 1926 
lines, 
NITY 
An enlightening and authori- 
— tative article by Mr.E.E. 
mn; 
nd H Robinson, Manager of the 
as been ‘ Nati 1B £ ¢ 1 
oi OWEVER unavoidable a fatal or non-fatal wequieamnetalinnarti 
nception, and Surety Underwriters, ex- 
: follow- ‘ ‘ plaining how the Bureau 
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rank the consequent financial loss by carrying ouapemies 
ganized Any agent, whatever his 
it secre- r * — ats 
; fil 3 h 
sco a adequate Automobile Liability Insurance. ener man 
4 ast or a copy for the asking. Address 
| i os the Home Office. 
- Indem- I 
ent and . C 
nt with 
ston has 
REAU :' I I : 
‘ HE LNDEPENDENCE CoMPANIES 
; = " CHARLES H. HOLLAND, President 
HOME OFFICES, INDEPENDENCE BUILDING, PHILADELPHIA 
Superin- 
st week NEW YORK CITY OFFICES 
oe _ INDEPENDENCE INDEMNITY COMPANY INDEPENDENCE FIRE INSURANCE COMPANY 
pe 136 William Street 92 William Street 
gal a Casualty Insurance Surety Bonds Fire Insurance Aviation Coverages 
employ 
a += = These Companies Maintain Human Relations with their Agents, Brokers and Policyholders ‘8 
this 
mumittee 
rere Corroon & Reynolds, Inc., Manager 
tates 


Surety, ' - ( 
nerican. 




























AS NPSAGEES PN PSE LEONE STE 








esses THE EASTERN 
c se UNDERWRITER 


February 21, 193 








kK. A. St. John Sees Surety Companies 
And Contractors in Closer Accord 





His Report As Chairman of Surety Division of A. G. C. 
Before New Orleans Meeting Reviews Progress Made 
Since a Year Ago; 35 Companies Now in A. G. C.; 
Has Praise for S. M. Williams 


One of the high spots in the recent meeting of the Associated General Con- 
tractors at New Orleans was the report of the surety division, affiliated bureau, of 


this national body, prepared by E. A. 
and chairman of the A. G. C 


i 
fhe convention, 


The tone ¢ 


St: John, president of the National Surety, 
aS: . surety division, and read by E. M. Allen, executive 
vice-president of the National Surety, in Mr. St. John’s unavoidable absence from 


)f the report is one of decided progress in arriving at a closer and 


clearer basis of co-operation between surety companies and contractors. Mr. St. John 

strong in his praise of S. M. Williams and his associates in the Associated General 
Contractors for the immense amount of work they have done in this direction. He 
also goes tito detail on the work of the recently formed Bureau of Contract Informa- 
tion which, he says, ts filling a long felt want in the surety business. Mr. St. John’s 


report follows: 


The surety division was organized last 


year in an attempt to clear away the 


apparent differences existing between 
and the surety com- 
panies represented within the Surety As- 


sociation of 


our organization 
\merica. It would be claim- 
ing too much for me to say now that 
Our 


efforts during the past few months have 


this has been fully accomplished. 


been concentrated on arriving at a basis 
that could be devel- 
into mutual co-operation for the 


benefit 


of understanding 
oped 
of our business as a whole. The 


most we can say now is that we have 


built a foundation which we believe will 
be substantial enough to 

that will be erected as time 
The surety companies are sin- 
their desire to co-operate with 
the contractor members of your organi- 
zation. At the present time the surety 
division is composed of thirty-five com- 
panics, all members of the Surety As- 
sociation of America, and writing in ex- 
cess of 90% of the contract bond busi- 
ness of the United States. During the 
coming year I feel confident that many 
more companies will join the surety di- 
vision as further evidence of the gen- 
eral desire on the part of all companies 
to meet your wishes. 


carry the 
Structur¢ 
oes on 


CCT ¢ in 


Sees Value in Newly Formed Bureau 


The formation of the Bureau of Con- 


tract Information, Inc., under the able 
anagement of Mr. Williams is filling 
] felt want in our business. It will 


me a fundamental necessity in your 
The companies, as an indica- 
of their willingness to take this pro- 


essive step, contributed during the 
ir the sum of $35,000 for the 
mation and the beginning of the con- 
ract investigating by the Bureau. Noth- 


IS More necessary to surety compa- 
underwriting of contract risks 
obtain and have available re- 
urate information. This 
it step was taken by the com- 
the urgent request of your as- 
and of the leaders among the 
who assured the companies 
that necessary information to be dis- 
ited throuch the Bureau would be 
fortheomn 

It is 


f 


tit ANd act 





ScTnil 
easy to understand why some 
not entitled to a surety often 
are able btain one In the past 
information has had to be procured from 
local sourees, from banks, from material 
men, from local agents of surety com- 
panics and from other contractors. Of- 
tentimes the information available is col- 
d to suit the convenience and the ne- 
cessities of the individual giving it. 
Oftentimes a contractor owes the bank 
and the 


contractors 


bank paints a rosy picture of 
the contractor on the theory that it 
may help him earn the money to pay 


his note. The same is true of the ma- 


terialmen. The local agent of the surety 


company may be interested in his client 
and may be entirely too enthusiastic in 
reporting conditions to his company. The 
successful contractor is the man who al- 
ways faces his facts. For this reason, 
all surety companies are hoping that the 
information given to the bureau by con- 
tractors will be accurate, reliable and 
truthful. If this proves to be the case, 
I assure you that many of the so-called 
“irresponsible contractors” will find it 
extremely difficult as time goes on to 
obtain a bond from any reputable surety 
company. 


Scores Co-operative Agency Connections 


In this connection, however, our prob- 
lems are very much the same. The ir- 
responsible contractor has been a thorn 
in your flesh for many years and will 
continue to be so until you have gradu- 
ally developed the contracting business 


to the point where he will have no place 
in it. The companies within the Surety 
Association, on the other hand, are be- 
set by the “irresponsible surety compa- 
nies.” Thoughtful members of your or- 
ganization will realize the importance of 
confining their business relationships to 
the companies supporting the surety di- 
vision of your bureau and interested in 
your constructive program. 


You will agree with me I am sure 
when I say that the good of your busi- 
ness as a whole and the good of the 
surety business as a whole should be 
our main consideration. Some state 
chapters during the past year have sug- 
gested the desirability of forming co- 
operative insurance agency connections 
for the benefit of their members. I am 
sure their intentions were laudable, but 
they overlooked the fact that such ar- 
rangements would shut out qualified 
agents in those localities who should 
have an equal opportunity of competing 
for the business of the contractor mem- 
bers. We cannot have our cake and 
eat it at the same time. It would not 
be desirable, therefore, to form such 
local insurance agency connections to 
the detriment of the agents of other 
company members of the surety division 
who would thereby be deprived of the 
opportunity of sharing in the business. 


The questionnaires sent out by the 
bureau have been quite well received: by 
your members and a fair number of re- 
plies have been returned. I need not 
remind you of the fact that your own 
sincerity in the matter of co-operation 
must be judged largely by your re- 
sponse to this request for data and in- 
formation. All company members of the 
division have assured me of their in- 
terest in what has been done thus far, 
and of their satisfaction in the appar- 
ent willingness of your members to re- 
spond to the requests that have been 
made. As a matter of fact, the results 
thus far obtained have been most en- 
couraging. If continued throughout the 
coming year, we foresee the accomplish- 
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UNITED STATES BRANCH 





ONE PARK AVENUE, NEW YORK, N. Y. 
CHARLES H. NEELY 
Manager and Attorney 
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Financial Statement for the United States 


(As filed with New York Insurance Department) 


January 1, 1930 





Assets 
Liabilities 


Surplus as to Policyholders 


NEWARK OFFICE 
1060 Broad Street 


LINDSAY H. RUDD, 
Resident Manager 








Voluntary Reserve for Contingencies 


METROPOLITAN OFFICE 
123 William Street 
HERBERT F. RASCHER, Resident Manager 


$18,411,934.73 
13,089,359.38 
1,000,000.00 
4,322,575.35 


JAMAICA OFFICE 
161-15 Jamaica Avenue 


DAVID P. REGAN, 


Regional Supervisor 

















ment of our fondest hopes with + 
to accurate contract information, 

Last but not least it is my pleasyr 
to pay tribute to the splendid work dee 
by your Sam M. Williams. His untir. 
ing efforts have been responsible for 
most of the success we have thus s 
achieved. Frankly, the surety 


gard 


: ‘ » : compa- 
nies were pessimistic in the beginning 

> s 
and many of them thought that the rep 
resentations made by Mr. Williams 


would not be realized as they felt that 
your organization would not be in , 
position to assure the co-operation of 
its members. More than anything ¢lg 
they doubted the possibility of : 
ing necessary 
members. 

When the matter came to a head jp 
July, Mr. Williams was subjected to . 
terrific grilling which he withstood jy 
splendid shape, supported by \ir. Hors: 
and Mr. Parrish, who joined him jy 
pledging the united support the re. 
sponsible element in the construction jp- 
dustry. The surety companies were woy 
over by the determination of \{r, Wi. 
liams and his associates and by the con- 
fidence reposed in them by our compa- 
nies, which prompted them to subscribe 
sufficient funds for the organization of 
the bureau. Gradually but surely, the 
bureau is gathering data showing the 
performance record of individual con- 
tractors throughout the country, cover- 
ing three years’ operations as a basis 
for future records. The information thus 
far furnished has been astonishingly 
complete and our companies who have 
benefited are sincere in their congratu- 
lations to the management of the bureau 
for the excellence of its work. 

In conclusion, it would not be amiss 
to remind you that for many years at 
your annual meetings you have passed 
resolutions requesting the co-operation 
of surety companies. I think the day 
has arrived when I can say to you that 
to a great degree you possess just that, 
and you may expect more of it in the 
future. Co-operation is not one-sided 
It can only be possible where both sides 
are sincere and honest in their inten- 
tions. Irresponsible surety companies 
will continue to offer impractical plans 
that will appeal to some of your mem- 
bers. Irresponsible contractors will con- 
tinue to apply to surety companies for 
bonds. Only by sincere co-operation on 
both sides may these evils be elim:- 
nated, as whenever we depart from 
sound principles in underwriting or in 
the extension of credit we invite dis 
aster. I offer you that co-operation now 
in behalf of the surety companies and | 
bespeak your wholehearted considera 
tion in return. 


obtain- 


information from yoy; 





W. P. MIFFLIN PASSES AWAY 

William P. Mifflin, one of the oldest 
casualty men. in Philadelphia, passed 
away recently after forty years in the 
business. His death was deeply mourned 
by the insurance fraternity of that city 
Mr. Mifflin started his career with th 
Fidelity & Casualty and then joined the 
General Accident as general manage! 
when that company first entered the 
United States. After the change in man- 
agement in the company, he resigned 
from the General Accident and returned 
to the Fidelity & Casualty as a broker. 





HALLORAN KILLED IN ACCIDENT 


John M. Halloran, branch manager ° 
the Equitable Casualty & Surety [0 
New Jersey, was killed last week when 
the car he was driving overturned it 
a collision, crushing his skull. Mr. Hal- 
loran was well known throughout the 
state and his untimely death is keen! 
regretted by his many friends mm the 
business. The Equitable has uot yet af 
pointed his successor. 





INSURANCE THE KEYNOTE 
At a meeting of the directors of the 
Insurance Federation of Pennsylvania " 
was decided to hold the 1930 Insurant: 
Days at the William Penn Hotel, Pitt 
burgh. The Insurance Days will be Ma 
5, 6 and 7. 
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he day Cash in Banks and in Office................... $1,969,325.67 | 


vu that 


a Stocks and Bonds at Market....... $2,229,920.00 
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Premiums in Course of Collection.............. 727,099.20 
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Blanket Bond Primer 





Fidelity & Deposit Tells What Forms Are Most Effective, 
What Coverage Is, and Answers Numerous Questions 
Which Will Interest Agents Selling This Cover 


Copyright by Fidelity & Deposit 


The Fidelity & Deposit Co. has issued 
a primer of Bankers Blanket Bonds, de- 
scribing this coverage succinctly and in 
a way agents and brokers writing any 
kind of insurance can grasp quickly. 

The questions and answers follow in 
part: 

QO. Why are Bankers Blanket Bonds 
the most effective form of protection pos- 
sthle for banks to obtain? 

A. Because they provide lump sum 
protection against practically all of the 
numerous hazards to which banks are ex- 
posed. 

Q. What forms of loss are covered by 
Bankers Blanket Bonds that are not cov- 
ered under any other form of insurance? 

A. (1) Losses due to the misplace- 
ment of money or securities while on the 
premises. (2) Losses due to negligence 
on the part of an employe while trans- 
porting money or securities. (3) Losses 
due to theft of money or securities while 
on the premises and while being trans- 
ported by an employe. (4) Losses due 
to the destruction of money or securities 
while on the premises. (5) Losses due 
to robbery, burglary, larceny, theft, hold- 
up or destruction of money or securities 
while within the premises of correspond- 
ent banks, and of securities while within 
the premises of transfer or registration 
agents for the purpose of exchange, con- 
version, or registration in the usual 
course of business. 


Q. Do all Bankers Blanket Bonds 
cover “misplacement”? 
A. No. ‘This important coverage, 


however, may be added to those forms 
which do not already provide it, in the 
form of a rider and upon payment of an 
additional premium. 

Q. When an embezzlement occurs un- 
der a Bankers Blanket Bond is it neces- 
sary for the bank to identify the em- 
ploye responsible for the shortage? 

A. No. The bank has simply to prove 
that a shortage exists as the result of the 
dishonest or fraudulent act of one or 
more of its employes. Under individual 
and schedule Fidelity Bonds, on the other 
hand, the bank must be able to identify 
the defaulting employe, in order to ob- 
tain recovery. The fact that this iden- 
tification is not required under Bankers 
Blanket Bonds is one of their most valu- 
able features. 

Q. Under a Bankers Blanket Bond is 
it necessary for the bank to specify 
which of its employes and officials are to 


be covered? 

A. No. The Bankers Blanket Bond 
automatically covers every officer and em- 
ploye in the assured’s bonded offices. 


Q. What about new employes? Are 
they also covered under the Bankers 
Blanket Bond? 

A. Yes. The Bankers Blanket Bond 


automatically covers new employes, ex- 
cept in the case of mergers, without ad- 
ditional cost and without requiring that 
the underwriter be notified. Under indi- 
vidual and schedule Fidelity Bonds, on 
the other hand, the bank must make ar- 
rangements to have new employes bond- 
ed as soon as they join the organization. 

Q. Does the coverage afforded by a 
Bankers Blanket Bond apply to branch 
banks as well as to the head office? 

A. Not unless specifically requested 
by the head office and then only upon 
payment of a small additional premium 
for each branch. 

Q. In the case of a burglary or rob- 
bery, does the fact that the loss was due 
to collusion between the perpetrators of 
the crime and one or more employes of 
the assured bank, exclude recovery? 

A. Not in the case of a Bankers Blan- 
ket Bond. In the case of burglary and 
robbery policies, however, this contin- 


gency ordinarily does exclude recovery, 
the exception being when the exclusion 
clause has been eliminated by the pay- 
ment of an additional premium. 

Q. Does the Bankers Blanket Bond 
cover the loss of property only from 
within vaults or safes on the assured 
bank’s own premises? 

A. The Bankers Blanket Bond covers 
the loss of property while anywhere 
within the assured’s bonded offices and 
also while within any recognized place 
of safe deposit within the United States; 
while anywhere within the premises of 
any of the assured’s correspondent banks 
within the United States; and while any- 
where within the premises of any trans- 
fer or registration agent for the purpose 
of exchange, conversion, or registration 
in the usual course of business. 

Q. Are protective devices required on 
vaults and safes under Bankers Blanket 
Bonds? 

A. No. 


Q. Does the Bankers Blanket Bond 
cover messenger robbery? 

A. Yes. See paragraph 4 under losses 
covered in section below. 


Q. Are there any restrictions in the 
Bankers Blanket Bond as to the number 
of messengers outside at the same time? 

A. None. 


Q. Are guards or conveyances for 
messengers required under the Bankers 
Blanket Bond? 

A. No conveyances are required. 
Guards are required only in connection 
with forms of bonds written for private 
bankers and stockbrokers and then only 
under certain conditions. 

Q. Are there any restrictions in the 
Bankers Blanket Bond as to the age lim- 
its of messengers? 

A. Only under certain conditions in 
the case of private bankers and _ stock- 
brokers. 

Q. Will a Bankers Blanket Bond lapse 
or expire at the end of the premium year 
tf the bank should fail to pay the annual 
premium? 

A. No. The Bankers Blanket Bond is 
continuous in form and can only be can- 
celled by either the underwriter or the 
bank in the manner stated in the bond 
itself. 


As to Kinds of Loss Covered 


1. Dishonesty of Employes. 

Forms 1 and 2 cover losses due to dis- 
honest acts of any officer, clerk, or other 
employe employed at the offices covered, 
wherever committed and whether com- 
mitted alone or in collusion with others. 

Form 8 (Revised) covers any losses 
sustained by the assured, including loss 
of property (as defined or described in 
the bond) due to any dishonest or crimi- 
nal act of any officer, clerk, or other 
employe, wherever such act may be com- 
mitted and whether committed directly 
or in collusion with others. 

2. Burglary, Robbery, Larceny, Theft, 
Hold-up and Destruction while on the 
Premises. 

Forms 1 and 2 cover losses due to the 
above causes while the property is within 
any of the offices covered, or within any 
recognized place of safe deposit within 
the United States, or within any of the 
assured’s correspondent banks in the 
United States, or within the premises of 
any transfer or registration agents in the 
United States for the purpose of ex- 
change, conversion or registration in the 
usual course of business. 

Form 8 (Revised) covers losses due to 
the above causes while the property is 
within any of the offices covered, or 
within any recognized places of safe de- 
posit in the United States, or the Domin- 
ton of Canada, or within the premises 


of any of the assured’s bankers or cor- 
respondent banks, or lodged or deposited 
by the assured in the ordinary course of 
business for exchange, conversion, or reg- 
istration with the issuers, or with any 
persons employed to procure or manage 
the exchange, conversion, or registration 
thereof. 

3. Misplacement on the Premises. 

Form 1 covers losses due to the above 
cause while the property is within any 
of the offices covered, or within any rec- 
ognized place of safe deposit in the 
States, or while within any of the as- 
sured’s correspondent banks in the United 
States, or while within the premises of 
registration or transfer agents in the 
United States for the purpose of ex- 
change, conversion, or registration in the 
usual course of business. 

Form 2 does not provide this cover- 
age, but it may be added thereto by rider. 

Form 8 (Revised) covers losses due 
to the above cause while the property is 
within any of the offices covered, or with- 
in any recognized places of safe deposit 
in the United States, or the Dominion of 
Canada, or within the premises of any 
of the assured’s bankers or correspond- 
ent banks, or lodged or deposited by the 
assured in the ordinary course of busi- 
ness for exchange, conversion, or regis- 
tration with the issuers, or with any per- 
sons employed to procure or manage the 
exchange, conversion, or registration 
thereof. 


4. Robbery, Larceny, Theft, Hold-up and 
Negligence while in Transit. 

Form 2 covers losses of this character 
only while the property (as defined in 
the bond) is in transit in the custody of 
an employe within 50 miles of any bonded 
office in the United States, or outside the 
United States but within 20 miles of any 
bonded office. 


Form 1 provides the same coverage as 
Form 2 with regard to losses in transit 
outside of the United States, but with 
regard to property in transit in the United 
States, the coverage is extended to in- 
clude losses occurring anywhere within 
its borders. 


Form 8 (Revised) also covers losses 
occurring while the property is in transit 
in the custody of an employe anywhere 
in the United States and further covers 
such losses anywhere in the Dominion of 
Canada, or outside of these countries but 
within 20 miles of any bonded office. 


In the case of all three forms, the cov- 
erage as to “negligence” applies only to 
the transporting employe. 

5. Misplacement or Destruction While in 
Transit. 

Form 8 (Revised) covers the loss of 
money and securities due to the above 
causes, while the property is in transit 
in the custody of any employe and within 
the United States, or the Dominion of 
Canada, or within 20 miles of any bonded 
office outside either of these two count- 
ries. 

Forms 1 and 2 do not provide this 
coverage. 

6. Forgery. 

Form 8 (Revised) covers any loss 
through cashing or paying, whether re- 
ceived over the counter or through the 
clearing house or by mail, forged or al- 
tered checks or checks bearing forged en- 
dorsements or certifications; or through 
cashing or paying forged or altered with- 
drawal orders or receipts on savings, 
thrift, interest, special interest or similar 
accounts, or withdrawal orders or re- 
ceipts on savings, thrift, interest, special 
interest, or similar accounts bearing 
forged endorsements; or through cashing 
or paying forged or altered certificates of 
deposit, drafts drawn against banks, pos- 
tal, pension, express or bank money or- 
ders or orders upon public treasuries, or 
any of said instruments bearing forged 
endorsements, or through the establish- 
ment of any credit or the giving of any 
value to any customer on the faith of 
such checks, drafts, orders, receipts or 
certificates. 

Forms 1 and 2 do not provide this 
coverage. 


Q. Why is it important that a small 
bank be completely protected against loss? 


A. Because the smaller the bank the 
less able it is to withstand losses of an 
kind. A loss that might not affect th, 
stability of a large bank, for instang 
might wreck a smaller institution, ‘ 

Q. How is the cost of Bankers Bly. 
ket Bonds determined? 

A. In the case of Forms 1 and 2 th, 
premium is determined by the number of 
offices to be covered, as well as by the 
number of officers and employes in gu¢h 
offices. 

In the case of Form 8 (Revised) whi, 
includes check forgery, a small additiong 
premium is charged for each checking 
account. 

Q. How large a Bankers Blaiket Bong 
should a bank carry? 

A. The best authorities state that ey. 


ery large bank should carry a Blanket 
Bond in a penalty equal to at lcast 10% 
of its cash, bonds and securitic:. In the 


case of smaller institutions, because of the 
greater loss exposure incident to their 
size and location and because of their 
limited ability to absorb losses, it is ree. 
ommended that they carry Blanket Bonds 
in penalties of not less than 20% o 
25% of their cash, bonds and securities, 


H. F. WATERBURY DEAD 








American Surety’s Oldest Employe with 
Company Nearly 50 Years; 
Victim of Paralytic Stroke 


Harry F. Waterbury, assistant secre- 
tary of the American Surety and its 
oldest employe in point of service, died 
a short time ago from a paralytic stroke 
in Des Moines while traveling on com- 
pany business. Mrs. Waterbury had ac- 
companied him on the trip and they had 
been observing their thirty-fifth wed- 
ding anniversary. 

Mr. Waterbury joined the American 
Surety in June, 1884, at the age of thir- 
teen as its first office boy. During his 
long service with the company he had 
the experience of observing every move 
it has made. He has long been the 
“oldest employe. During the past two 
years he has been traveling representa: 
tive. 

In addition to being well-known as an 


’ American Surety man, Mr. Waterbury 


had an enviable reputation as a skillful 
penman, many examples of his penman- 
ship being in beautifully engrossed wills 
or resolutions in the possession of his 
friends. He is survived by his widow, 
two daughters and two brothers, Robert 
W. and Charles S., the latter having 
himself been with the American Surety 
for some thirty years. 


LIABLE FOR EMBEZZLERS 








Stolen Amounts Had Not Been Paid 
Back When Bank Failed; Ocean 
Accident Was Surety 


The Ocean Accident & Guarantee has 
been held liable under bonds given )y 
it to the National Bank of Franklin, 
Tenn., by the United States Court o 
Appeals at Cincinnati. 

The bonds were to guarantee the Te- 
payment by certain of the bank's ei 
ployes of money embezzled. After the 
failure of the bank the receiver dis- 
covered embezzlements amounting 
$189,000. Those involved were 
Green, cashier, bonded for $20,000; his 
son, B. L. Green, bonded for $10,000, and 
S. P. Muray, bonded for $5,000. ; 

The amount allowed is the total o 
bonds on Green and his son and $154) 
on Muray. 


EXTEND AVIATION COVER 


The leading British insurance offices 
are now extending their personal acc 
dent policies so that 10% of the bene- 
fits ordinarily payable in the case of 4 
cident is available in the event o an 
accident to the insured while traveling 
by air. The provision is not confined to 
specific flights. : F 

In the event of an accident proving 
fatal the family of the victim will re 
ceive a lump sum while in the case ® 
temporary or total disablement the in 
sured himself receives either a lump $0” 
or a weekly payment. 
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“GENERAL” VIEWPOINTS 


1 — Competition and the Corporate Surety 


Corporate suretyship was once an endorsement of personal char- 
acter and financial responsibility. Its bonds, issued only after care- 
ful investigation of all the facts, constituted an assurance not only 
that default by the principals would be promptly repaired, but also 
that no such default could reasonably be expected. The latter is 
sometimes more important than the former. 


Today, under the strain of competition, much of suretyship has 
become insurance. Premium volume and the law of averages have 
taken the place of painstaking examination and risk selection. The 
law of averages, however, affords poor consolation to the merchant 
whose uninvestigated employee, bonded for $10,000, absconds with 
a greater sum, or to the municipality which, compensated for the 
default of an irresponsible contractor, nevertheless suffers irre- 
trievable delay in the construction of important public works. 


General Surety Company, perhaps, is a trifle old-fashioned. It 
builds, not on quantity, but on quality, production. It writes only 
preferred suretyship lines. Underwriting authority is exercised solely 
by its executive officers, who are always accessible to agents and 
brokers. It is favorably exercised in any matter, however small, 
only when the principals bonded and the projects guaranteed stand 
the acid test of careful investigation. 


Such a return to original theories does not invite great premium 
volume. It does invite sound, constructive and profitable suretyship. 
And under it every General Surety Company bond will be what the 
surety bond used to be:—not just a guaranty against loss, but also a 
certificate of the established character and responsibility of our principal. 


In a field of intense competition General Surety Company, serene in 
the possession of a capital and surplus of $10,000,000, preserves 
the best traditions of corporate suretyship. 


Ef bonyge 


Executive Vice-President. 








PONTE RIES 2° 


GENERAL SURETY COMPANY 


340 Madison Avenue, New York 
Capital and Surplus $10,000,000 


B. E. JOLINE, Assistant Secretary, Member { SURETY ASSOCIATION OF AMERICA. 
in charge of production (TOWNER RATING BUREAU. 
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Pres. J. Arthur Nelson 
Analyzes 1929 Results 


GOOD YR. FOR NEW AMSTERDAM 


Has Maintained Underwriting and In- 
vestment Profit for Past Four Years; 
Assets Ahead, Too 


When J. Arthur Nelson, president, 
New Amsterdam Casualty and one of 
the most capable of casualty executives, 
presented his annual report to stock- 
holders of the company recently on the 
business of the past year, he stressed the 
fact that the total net premium volume 
of $13,509,668 was less in 1929 than the 
previous year for the first time in six- 
teen years. Mr. Nelson pointed out that 
the company had transacted more busi- 
ness but received less premiums because 
of rate reductions brought about by im- 
proved loss experience in many lines. He 
further said: 

“Our premium income has increased 
only slightly during the last four years. 
This satisfactorily tested our loss expe- 
rience on a Stable, instead of an increas- 
ing, premium income.” 

Shows Investment Appreciation 

The net income of the New Amster- 
dam Casualty from its investments last 
year was $1,084,126, and Mr. Nelson in- 
dicated that the appreciation in market 
value last year, despite the market de- 
cline, was $204,625, making total invest- 
ment earnings of $1,288,751. He empha- 
sized that for the past four years the 
company has not only made an under- 
writing profit but an appreciation in the 
market value of its investments. Its 
profit from underwriting last year was 
$467,570. 

In addition reserves were strengthened 
last vear by the sum of $393,971; sur- 
plus was increased from operations by 
$477,350; assets increased $844,968, giv- 
ing total assets of $28,000,000; total sur- 
plus of $7,729,092 after deducting $1,500,- 
000 for stock dividend paid July 15, 1929; 
and total reserves of $15,823,795. 

Mr. Nelson reported that the New 
Amsterdam’s building at No. 60 John 
street, New York, completed during the 
past summer, was already 90% occupied. 
He added: “We have acquired additional 


property adjoining and anticipate im- 
proving it for prospective tenants. With 


the whole edifice completed the building 
will cover 21,000 square feet of ground 
and will contain about 250,000 square 
feet of office space, with entrances on 
John street, William street and Maiden 
Lane.” 








the Aetna’s bond training school from 
1921 to 1927. Mr. Fowler received his 
education at Phillips Andover and at 
Bowdoin. He served with the 26th Di- 
vision during the war, winning the rank 
of second lieutenant. He is a member 
of the Hartford Club and the Wethers- 
field Country Club. 

Mr. Holmes was graduated from the 
University of Pennsylvania in 1920 and 
immediately enrolled in the Aetna’s 
training school. .On completing — this 
course he took up active work in the 
agency department and was shortly ap- 
pointed special agent, later being ad- 
vanced to the position of field supervisor. 
Mr. Holmes is a native of Pennsylvania. 

Mr. Knapp, a graduate of Cornell, 
made his first business connection with 
the Aetna, coming with this organization 
in 1920. He is also a member of the 
Hartford Club and the Wethersfield 
Country Club. Mr. Mallery came under 
the Aetna banner first as a local agent at 
Olean, N. Y., later becoming a general 
agent of the company. From 1924 to 
1927 he was a special agent in the home 
office agency department, in the latter 
year being appointed field supervisor. 
Mr. Mallery is a 32nd degree Mason and 
is also a member of the Hartford Club 
and the City Club of Olean. 

Mr. Redding has been with the Aetna 
since 1919. For a time he was agency 
supervisor at the Kansas City branch 
office later coming to the home office 


agency department at Hartford. Previ- 
ous to his Aetna connection Mr. Red- 
ding was with the Travelers and also 
served as a commission line officer in 
the United States Navy. He is a gradu- 
ate of Trinity and a co-author of the 
recent insurance text book “Casualty In- 
surance,” published by Prentice-Hall, 
New York. 

Mr. Spaulding was appointed an Aetna 
special agent on October 1, 1922, later 
being advanced to the position of field 
supervisor. He is a native of Marcellus, 
N. Y., graduating from the local high 
school and from the University of Buf- 
falo. He is a resident of West Hart- 
ford and a member of the Hartford Club 
and the Wethersfield Country Club. 





ELECT NEW DIRECTOR 
F. Eugene Newbold, prominent Phila- 
delphian, has joined the board of the In- 
dependence Indemnity. 





Reciprocal Reinsures 


(Continued from Page 26) 


the Associated Employers Reciprocal 
was a prosperous insurer between No- 
vember, 1920, and July, 1924, and during 
this period no assessments were made 
or contemplated, for which the British 
reinsurers would have been liable. 

After March, 1924, the reciprocal be- 
came less prosperous and by the end of 
July of that year a large number of 
claims had occurred under the various 
automobile and casualty policies issued 
but these losses were unsettled. Sher- 
man & Ellis, Inc., withdrew as attorney- 
in-fact and W. T. Irwin was appointed 
to wind up the affairs of the association. 
A receiver was appointed by the courts 
on October 8, 1924, and a report of a 
special master on the association 
finances showed that there was due 
from subscribers an assessment of $2,- 
005,189 on premiums of 1921, 1922, 1923 
and nine months of 1924. 

“Now J observe on this that the mas- 
ter made up the account in six months 
after his appointment and within about 
a year of the occurrence of the last of 
the events with which he was dealing,” 
said Justice Roche in his opinion. “He 
did not require a long period to make 
it up. Now this comparison as to the 
possibilities to which the master could 
attain is to be compared with the very 
much longer -periods and later dates 
which, according to the plaintiff's evi- 
dence, it was necessary to go, and which 
were usually involved before the amount 
of losses could be ascertained or assess- 
ment made. The second matter that I 
observe upon is that the losses are con- 
tinuous and, with some variations up and 
down, were progressively assuming 
larger proportion. Thirdly, that the 
amount is in the aggregate very large, 
and is the amount I have already stated. 

“The case of all the defendants is, in 
one and the main respect, the same, and 
is that the assessments relied upon were 
made after all and every protection of 
any policy had expired and all liability 
had run off. Whether the defendants 
are right depends, in the first instance, 
on the construction of the various poli- 
cies. 

“The main matters of this nature were 
as follows: The plaintiff sought to es- 
tablish (a) that in the normal course of 
business assessments would never be 
made in an insurance year,—that means 
in the same insurance year for which 
the policies were issued; (b) that it was 
not usual or really possible to arrive at 
figures or results sufficient to justify as- 
sessment until a considerable period had 
expired, extending, as in the present 
case, over a number of years. As to 
(a) I think this was established and the 
defendants did not seek to dispute it. 
But it is to be observed that whereas 
the insurance year for the reciprocal 
policyholders and subscribers expired on 
December 31 of each calendar year, the 
defendants’ policies, current at such ex- 


piration, were in force for another ten 


months thereafter. 
“The reciprocal’s accounts were made 


—_— 
—= Ba 
up by about the end of the third of thos 
ten months, and I think that with te 
mal and proper methods, any assesgme,, 
required could and would be made Within 
the ten months. At any rate, the plain, 
tiff has not satisfied me to the contrary 
Further, the defendants’ construction ad 
volved that policyholders would be py. 
tected against assessments made in ». 
spect of any earlier policies of their oy, 
In its bearing on this topic of how ma. 
ters were dealt with in practice, or we: 
expected to be dealt with, as well as : 
its bearing on questions of rectificati 
the defendants naturally relied upon qh; 
terms of a certificate endorsed by th, 
attorney-in-fact on the back of gy}. 
scribers’ policies and exhibited to \, 
Ellis’ affidavit, that is to say, part ¢ 
Exhibit No. 2. ; 

“I need not read the certificate, it j 
sufficiently identified by saying it is oy 
which begins “This is to certify all a. 
sessment liability whatsoever arising 
under this or any other contract issye 
by the Associated Employers’ Reciprocs 
... has been re-insured.” As to (b), it 
is true that the losses of a year ar 
never, in ordinary course, all settled unt] 
some years after, but reserves hay 
to be provided, and in the case of the 
reciprocal, they were to be those lai 
down by state rules or those found ty 
be proper as the result of experience. 
whichever were the larger.” 





















Savings Bank Hearings 


(Continued from Page 4) 


sponsible supervision, however, is placed 
upon the commissioners of insurance ant 
banks. If any one of the savings bank 
insurance departments should become 
impaired the responsibility and the criti- 
cism, if there were any, would fall upon 
those commissioners and not upon the 
savings bank insurance commissioner or 
his deputy. 

“All agents or agencies, with the e- 
ception of premium collection agencies 
of savings bank insurance departments 
should be under the same rules and reg: 
ulations and be put under the same |: 
censing qualifications as our regular it- 
surance agents of every other kind oi 
insurance. License authority is the mos 
controlling influence which a commis 
sioner of insurance has. Through it he 
exercises a control over the activities of 
the agents to such an extent that that 
agent’s practices, ethics and acts ( 
every nature in connection with the 1 
surance business are subjected to his 
control, and if an agent does not conduc! 
his business in accordance with the rules 
and regulations, or if he acts in viola 
tion of the law, the license of such agent 
may be revoked and he thus is prevente! 
from engaging in the insurance busines 

Again, the General Insurance (tar 
anty Fund, which is a corporation, shoul 
be organized entirely by the insuranc 
banks themselves. The trustees of that 
fund should not be appointed by th 
governor. It may be that it was neces 
sary at the beginning of this insurance 
system that the state lend some mor 
and financial support, but such suppor 
is not now necessary. The savings ban 
insurance departments have proven thi! 
they are able to stand alone. The 
should appoint their own trustees, ha\’ 
complete control of their own affairs 
so far as their actual business 1s Col 
cerned and should pay all their ow 
expenses. 

State Should Not Subsidize Private 

Business ; 

“Finally, I am of the opinion that th 
methods by which the private interes» 
of savings banks are now fostered ¥ 
the state in relation to savings bank 
life insurance are contrary to the prt 
ciples upon which our government has 
become powerful and great. | am” 


a believer in the state entering Ito” 
subsidizing any private business Wht 
can be better conducted by ndividuas 
The whole system is socialistic m™ ™ 
nature and tendency and is contrary, 
the principles of independence and ™ 


nation was 


dividualism upon which this | 
founded and has prospered 
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THE SHORTEST DISTANCE 


The shortest distance between two points is a 
straight line. Similarly. the straight line route to 
the point of authority is the surest, quickest and 
most satisfactory. Specifically, if a London 
Guarantee agent wishes information or help, his 
request goes direct to an executive with authority. 


This is one of the oldest and strongest casualty 
companies — yet its agents have the advantage of 
direct contact with executives. 


LONDON GUARANTEE AND ACCIDENT COMPANY, LTD. 
J. M. Haines, United States Manager © Fifty-Five Fifth Avenue. New York 





Go Straight 
to the Point 
of Authority 
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S PANNING a natural 
barrier and opening up 
new thoroughfares — the 
Peace Bridge is designed 
to give the utmost secur- 
ity for the traffic it is 
destined to bear. 


Of equal sturdiness is 
the colossal structure In- 
surance, founded upon 
sound principles and offer- 
ing security under the 
severest stress. 


The Royal Shield on an 


insurance policy means 
security first. 
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DEPARTMENTAL OFFICES: 
NEW YORK ATLANTA, GA. BOSTON, MASS. CHICAGO, ILL. SAN FRANCISCO, CAL. 
William Mackintosh, Manager S. Y. Tupper, Manager Field & Cowles, Managers Elwin W. Law, Manager H. R. Burke, Manager 














